Published on the 10th and 25th of each month by the Grain Dealers Company. 


Vol. I. No.9 CHICAGO, ILL., NOVEMBER 10, 1899. BE ans mux come 


ONE DOLLAR PER YEAR, 


REGULAR GRaIN SHIPPERS. 


To merit the patronage of regular shippers, receivers should confine their business to regular dealers. 


ted ot es WE 
E. R. ULRICH & SONS, EDWIN BEGGS Ade sah Uh: 
2 Shippers of Choicest . McCCRAY & MORRISON, 
Milling WHITE and YELLOW CORN, ASHLAND, ILL. SHIPPERS CLIPPED AND 
Also MIXED and WHITE OATS. Grai : or CORN, Naturacoats 
_Msin Ofice, SPRINGFIELD, 12, rain Shipper. att tat ane te tes Ont 
evators in Cen nois on Fn AL. in Warel t Kentland, Beaver City, Rar 
Elevators ip Central Ilinis on Wabash, C. & A. Elevators on C. & A. and B. & 0. S. W. Soe MESA ESTER Ma 


The Greenleaf-Baker Elevators on Wabash & I. C. R. R. 4 : WO R K & CO : 


Grain Company, Tctison, KNIGHT & SON, Dealers : 
SAN MONTICELLO, ILL. in Grain, 
GRAIN BUYERS AND SHIPPERS, OUR SPECIALTY.i3: oo ana oats. | | MIMI WHEAT —_ELUSWORTH, KAN. 


REGULAR GRAIN RECEIVERS. 


L. Bartlett. 
O, Z. Bartlett. 


L. BARTLETT & SON, 


Grain Commission Merchants, 
Rooms 23 & 24, Chamber of Commerce Bldg. 
Branch Houses: MILWAUKEE. 


Cuicaco, MINNEAPOLIS. 


DANIEL McGAFFREY’S SONS, 


Receivers and Shippers of 


Hay, Grain, Mill Feed, 


716-718 Fifth Ave. 
Established 1867. H 
Reference: Duquesne Nat. Bank, Pittsburg, Pa. 


B, G. Ellsworth 
Wells 1b) 


olan 


DANIEL P. BYRNE & CC 


SUCCESSORS TO 
Redmond Cleary Com. Co. 
‘Established 1854. Incorporated 1887. 


Grain, Hay and Seeds, 


Chamber of Commerce, ST. LOUIS, MO. 


L. G. GRAFF & SON, 
GRAIN. 


Boom 654, Bourse Bldg. PHILADELPHIA, PA. 


Oats and Milling Wheat a Specialty. 
Correspondence Solicited. is 


E.A. GRUBBS 
GRAIN CO. 


GREENVILLE; O. 


Buyers of Grain in car lots on all roads. | 
CHOICE MILLING WHEAT a specialty. 
Correspondence solicited. 


EDWARD P. MERRILL, 
Grain Broker, 


_——==PORTLAND, ME. 


CONRAD KIPP. S. K. NEER, J. H. ROYER, 


International... A. Brandeis & Son 


GREENVILLE 
Grain Co. ““surtrs, ei O INGO nea REGEIVERS & SHIPPERS OF GRAIN 
516 Board of Trade, Kansas City, Mo. GRAIN AN DAY LOUISVILLE, KY. 


NAA ARAAAAARARAARAARARARAARRARAAA A RRA PPP PRP PRP LP PRPRARRRL PLP PAPPR APR ARRARRAR RAR ARARRRARARAPAPAPRAAARARARARARRA RA AALS 
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= Conveying, Elevating and A COMPLETE Line of the BEST. 
= Power Transmitting Machinery. (G!) H. W. CALDWELL & SON CO. 


127-133 W. Washington St., CHICAGO, ILL. 
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PLPRAP DP PAB PP SST Sy veo 
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~ market. 
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THE EXCELSIOR fevirer SEPARATOR 


Has a larger sieve surface and a Suction Cleaning System of greater 
possible capacity, yet capable of more delicate adjustment when light 
suction is wanted, than any other cleaner of same rated capacity. 


E make all sizes of cleaners for all kinds of grain. If the design of 
= | | cleaner, workmanship and the quality of work done by it has any 
“ i ih) Bice weight with you we can surely satisfy you. In addition to Corn and 
oo. 


Flax cleaners we have the Pease Dustless Separators and Warehouse 
a Eealh Fanning Mills, the Excelsior Dustless Warehouse and Elevator Sepa- 
ti A f= _\ | re cl rator, the Excelsior Separator and Grader, the Excelsior Combined 
le | | Machine, and the Excelsior Oat Clipper. 

cl 


i 

THE ADAMS Self Contained, Portable and Stationary 
Grain Elevating outfits unload the largest 
wagon loads of ear corn, shelled corn or 
small grain into crib, car, flat house or 
granary in from three to five minutes, one 
horse or a small engine does all the heavy 
WOrk+ se: DENG Om, ClrCUATS iets iemens eee ie 


All Kinds of Power Plants, General Machinery and 
Supplies for Grain Elevators, Mills Malt Houses 
and Breweries. ; 


Our New Catalog No. 10 is Just Out. Send for a Copy. 


a = 
Excelsior Dustless Elevator Separator. 


[. H. PEASE MFG. CO., RACINE, WIS. 


‘SDUSTLESS’’ ‘“‘Shuck Corn’’ 


TS N EW }ROc ESS Shellers, Separators and Cleaners, 


FOR FIELD, WAREHOUSE or GIN HOUSE. 


Shells Corn With or Without Shuck. 
In one J ; 
operation { COTM l Ear Corn 
corn is j ll 2 Feeders, 
husked and aa amen | Shelled Corn 
shelled, -gen\(() Se Elevators 
separated : = 
and cleaned. and Cob 
*s Carriers 

4 Si) iS are furnished 
Delivers ne — Z 4 TAS when wanted 
corn, shucks eam, ||| - a : Z | Hi Ny attached to and 
and cobs at i = 1 1 : | Ihe driven from 
different eM (7 * WT the machine. 
points i f ns t J es 
all ready | a aa —<—$—79 | GN C 
for the | ——s : an also be 

Z (I mounted 


on trucks and 
used asa 
Field Sheller, 


Employing New, Original and Patented Mechanical Principles never before combined in any Machine. The husking 
» 


and shelling is accomplished by the ‘ Spiral” cyli i hi 
ing 1 ylinder revolving at a high rate of inside of t 
. cave, which is made up of separate grated staves. : : Scarce 


The concave is adjustable for all classes of co 

PROCESS coe thoroughly cleaned by means of a blast and suction fan working in conjunction with an ae 

F N FACT the dirt being blown through a dust spout to any point desired. The husks are separated from the cobs i 
a powerful Suction fan, which carries them from the machine in a tight spout. Shellin t “ah 
of white iron and are durable. Pe cor 


No waste of grain or power. Cobs left in good shape for fliel. 


Address Marseilles Mfg. Co., Marseilles, III. 


a 
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REGULAR Grain RECEIVERS. 


GRAIN DEALERS... 


We Want Your Business. 


If you appreciate Honest Work. Good Treat- 
ment and Prompt Returns, consign 


your grain to us. 
CALUMET GRAIN and 
ELEVATOR COMPANY, --.CHICAGO. 


Arthur Sawers in charge of receiving business. 


CHARLES D. SNow & Co. 
COMMISSION MERCHANTS, 
230 RIALTO BLDG., 


MEMBERS 
CHICAGO 
BOARD OF TRADE. CHICAGO. 


Our Vest Pocket Market Manual of Valuable Statistics 
furnished free on application. 


F. P. Schmitt. Fredk. Dickinson. 


I. P. Rumsey. 


RUMSEY, LIGHTNER & CO. 


Commission Merchants, 


226 La Salle Street, ..... CHICAGO. 


Special attention given to handling Grain and Seeds in 
car lots on spot and for forward delivery. 


MCREYNOLDS & COMPANY, 
GRAIN 


ComMMISSION MERCHANTS, 


Western Union Building, CHICAGO. 


C. H. MATTHIESSEN, President. 


CHAS. 


The Glucose 
Sugar Refining 
Com pany, General Offices, 


The Rookery, 


The world’s 


CHICAGO. 


ROSENBAUM Bros. 


Receivers and Shippers. 
Correspondence Solicited. 


Room 77 Board of Trade Building, 
GHIGAGO, ILL. 


JAMES P. SMITH & CO. 
Grain Merchants, 


417-418 Rialto Building, CHICAGO. 
CONSIGNMENTS SOLICITED. 


W. F. Johnson 


F. J. Schuyl®" 
W. F. JOHNSON & CO 
GRAIN, SEED AND PROVISION 
Commission Merchants 
Room 59, Board of Trade, CHICAGO 


Branch Offices, 
Minneapolis, St. Louis, Milwaukee 


H. A. DREISKE. G. R. HINNERS. 


DREISKE & HINNERS 


Dealers in Grain, 
Elston Avenue and Blackhawk Street, 
Telephone West 386. CHICAGO. 


S. T. BUTLER, Vice President. 


L. GLASS, Treas. and Secy. 


FACTORIES: 


CHICAGO 
PEORIA 


ARSHALLTOWN 
Rice MARS ' lA. 
ROCKFORD 


DAVENPORT 


CHICAGO, ILL. 


largest consumers of Corn. 
100,000 bushels. 


and confine our bids to regular grain dealers. 


Daily consumption, 
We are always in the market for corn, 
Write or wire 


us when you wish to sell. 


JOS. P. GRIFFIN, Mgr. Grain Dent. 


PHILADELPHIA. 


MILTON SHIVE, 
Brokerage and Commission, 


Grain and Mill Feed. 
464 Bourse. PHILADELPHIA, PA, 


L. F. MILLER & SONS, 


_ Receivers and Shippers of 


Grain, Feed, Seeds, Hay, etc. 
CONSIGNMENTS SOLICITED. 
Office, 2933 N. Broad St., PHILADELPHIA, PA. 


Elevator and Warehouse, 
. Germantown Jct., P.R.R. 


PITTSBURG. 
CuA FOSTER; 
RECEIVER ano SHIPPER 


any RAILROAD, 


PITTSBU abe Airy 


P.O. Address, CARNEGIE 
Reference: Freehold eae Pittsburg, Pa. 


BALTIMORE. 


G. A. HAX & CO., 


GENERAL COMMISSION MERCHANTS 
Grain, Flour, [ill Feed, Seeds, Hay. 
Office and Warehouses, 445 North St. 
BALTIMORE, MD. 
Liberal Advances on Consignments, 


Receivers who confine their business to regular grain shippers merit the pesonage of such Bi peers 


Established 1865. 
L. EVERINGHAM & Co., 


COMMISSION - MERCHANTS. 


Specialties: — Grain and Seeds of all kinds by 
sample upon their merits. 
Consignments solicited ; correspondence invited. 


SUITE 80 BOARD OF TRADE, CHICAGO, ILL.” 


Henry Hemmelgarn. Philip H. Schifflin, 


H. HEMMELGARN & CO. 


COMMISSION MERCHANTS, 


Grain, Seeds and Provisions. 
Rooms, 317, 318, 319 Rialto Bldg., CHICAGO. 


Consignments solicited, Correspondence invited. 


DAILy 


© 

JH.WARE  “¢. 
E.F.LELAND 
% 


& 
| 
> 


CONSIGN 
YOUR GRAIN AND SEEDS AND 
SEND YOUR ORDERS TO 


WARE & LELAND 


200-210 Rialto Building, 
CHICAGO. 


Fifteen representatives constantly on 
the floor of Chicago Board of Trade, 
thus insuring prompt execution of 
all orders and close attention to 
all business entrusted to us. 


. EDWARD G. HEEMAN 


In charge of Receiv- 
ing Department 


COLUMBUS. 


PERCY R. HYNSON, 


49's N. High Street, COLUMBUS, OHIO, 
REPRESENTING 


CHURCHILL & CO., ToLebo. 


NEW YORK. 


CHAS, B, MORRIS. CHAS, I. LEWARD. 


Chas. B. Morris & Ce. 


Commission Dealers in 
Grain, Feed, 
Hay & Straw, 


Foot I3Ist St., Hudson River, 
NEW YORK. 


Liberal advances made on all consignments. 


References: Mt. Morris and Hamilton Bank, N.Y. 
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REGULAR GRAIN RECEIVERS OF TOLEDO. 
E L. Southworth. SOUTHWORTH & CO, pM biablished ing) | Va, cogidiria habia ve vulneraaieratn on 
W 


H. Bergin. LEDO, OHIO. J. F. ZAHM & co., 
Gian endiseeds GRAIN and SEEDS. to1r00, 0. | | ©. A. KING & CO. 


We make a TOLEDO, OHIO. 


Track bids offered to all regular dealers. We ex- Specialty of . | r Seed 
clude “Scoop Shovelers.” Handling Consignments. Grain and Clove » spot and futures. 
Special Market and Crop Reports Free. 


Consignments Solicited. Transient buyers avd farmers need not write us. 


F. W. Rundell. age eed J. E. Rundell, Remember the name.... The Paddock Hodge Co 


W. A. RUNDELL & CO. GRAIN DEALERS ..GRAI N... 


Grain and Seed Merchants. 


- DO, 0 
We buy, delivered Toledo or f. 0. b. your station. JOU RNAL 29 & 30 PRODUCE EXCHANGE, TOLEDO, 
Personal atte: ntion to consignments and trades Nav ertice I Fred 0; Paddock, Pres: 
in “futures.” Daily market letter free. er ; ee ler ; Acthor L. Mills. Vice Pres: 
Correspondence solicited. sein it Subscribe for i damned Badges Secy Silreae. 


Room 33, Produce Exchange, Toledo, Ohio. 


REGULAR GRAIN RECEIVERS OF MINNEAPOLIS. 


i genen eevee SOLIC,, 


GR AIN... Meets, McHugh, Christensen & Co. 


: GRAIN Neo 
The Van Dusen-Harrington Co. Commission Merchants. COMMISSION MERCHANTS 
COMMISSION, MINNEAPOLIS....ano.... DULUTH. lop, “\ 
MINNEAPOLIS and DULUTH. Sell by Sample and Make Prompt Returns. MN Ap 15.0 
Sell by sample and make prompt returns. Advances Made on Bills of Lading. 


PROMPT SERVICE®. 


@ Fiurcvevac.| LIVE STOCK DEALERS 


: ‘ Consign Your Stock and Address Your 
Grain Receivers, Correspondence to 


MINNEAPOLIS, MINN. ROSENBAUM BROTHERS & CO. 


Special attention given to consignments. Union Stock Yards.....CHICAGO. 
KANSAS CITY. CMAHA 


REGULAR SEED DEALERS. Grain Dealers Headquarters 


EVANSVILLE. 


CHICAGO. lee ak wane = oes re ne pn naan! | 
, W. H. SMALL & Co. THE WYOMING 
L. Everingham & Co., Seeds. RECEIVERS ANeLIbeEnS 


GRAIN, SEEDS AND HAY IRB FORMERLY 
ALEX RODGERS, Grea 7 and 9 Upper 1st pest, : 


EVANSVILLE, IND. 
Warehouses, Belt R.R., cor. Penna. & Bellevue Sts, 


H. Hemmelgarn & Co., Seeds. 


GORE’S HOTEL. 


PROOF. European Plan. 
tostance seed Merchant RATES: $1.00 Per Day and Upward. 


TELEPHONE 
HARRISON 32 Traders Bldg., TOLEDO. 266 to 274 Clark Street 


1304 
CHICAGO, ILL. C. A. King & Co., Seeds. One block from Board of Trade. 
Warehouses 220 to 230 Johnson St. W. A. Rundell & Co., Seeds. Half block from new Post Office. 


Southworth & Co., Seeds. 
J. F. Zahm & Co., Seeds. JOHN-BAUGH, Manager.” -CHIGAGO. 


DIRECTORY OF REGULAR GRAIN SHIPPERS. 


To merit the patronage of regular shippers, receivers and track buyers should confine their business to regular dealers. 


ILLINOIS. IOWA. OHIO. 

Sees Shellabarger Mill & Elevator Coburg.—G. A. Stibbens; C., B. & Q. lima: Clutter & Long. Stations on the 
petee aces Crocker Elevator Co. Elevators eee nal yee ae rast eth ai Co., TRS 

on I, C, evators on 
Montane Knight & Son. Blevators on Des Moines: B, A. Lockwood Grain Go. ee OKLAHOMA TERRITORY. 

I. C. and Wabas & G. W. Ry. Oklahoma City: Southwestern Grain & 
Taylorville: Drei bastes Grain Co. Sta- Coal Co. 

tions on Wabash. KANSAS 
Springfield: E. R. Ulrich & Sons. Elevat- : TEXAS. 


ors on Wabash, C. & A., C. P. & St. L. Atchison: The Greenleaf-Baker Grain Co. 
and St. L. C. St. P. & Pawnee Rys. Elisworth: H. Work & Co. U. P. R. RB. 
INDIANA. Willis: N. B. Hieatt. M. P. R. R. 


Son Studabaker, Sale & Co. Fi. W. 
Kentland: McCray & Morrison, P. C. C. 
& St. L. f Se 


Ft. Worth: P. T. Andrews & Co. 
Howe: The Howe Grain & Mercantile Co. 
Sherman: Pittman & Harrison. 


NEBRASKA, MICHIGAN. 
Lincoln: W. C. Moore. B. & M. R. R. Battle Creek: G. L. McLane & Co, C. & 
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DIRECTORY OF REGULAR GRAIN RECEIVERS AND DEALERS. 


Dealers and Receivers who confine their business to regular grain shippers merit the patronage of such shippers, 


BALTIMORE. 
C. P. Blackburn & Co., 415 Water St., 
Receivers and Buyers. 


Botts & Levering, Grain Commission. 
Thomas Leishear & Co., Grain Receivers. 


BUFFALO. 


W. B. Gallagher. Damaged Grain. 
Whitney-Eckstein Seed Co., Seed Grains. 


CHICAGO. 


Calumet Grain & Elevator Co., com- 
mission merchants. 
L. Everingham & Co., grain and seeds. 
H. Hemmelgarn & Co., Commission. 
W. F. Johnson & Co., grain and seeds. 
Rosenbaum Bros., receivers, shippers. 
James P. Smith & Co., Grain. 
The Glucose Sugar Refining Co. 
ers of corn. 
Ware & Leland, grain and seeds. 


Buy- 


CINCINNATI. 


Collins & Co., 


Exclusively 
Grain and Hay. 


Commission, 


INDIANAPOLIS. 


Bassett & Co., Commission. 


GREENVILLE, OHIO. 


Greenville Grain Co., Track Buyers. 
E. A. Grubbs Grain Co., Buyers of 


Grain. 
KANSAS CITY. 


International 
and Shippers. 


Root & Smith, Grain Commission 


Grain Co., Receivers 


MILWAUKEE. 


E. 2. Bacon & Co., Commission. 


MINNEAPOLIS. 


McHugh, Christensen & Co. Commission. 
Sawyer Grain Co., Commission. 


The Van Duzen-Harrington Co., 
Grain. 
NEW YORK. 
Chas. B. Morris & Co., Grain and Hay. 


Geo. N. Reinhardt & Co., Hay, Grain. 


PEORIA, ILL. 


P. B. & C. C. Miles, grain commission. 
Warren & Co., Grain. 


PHILADELPHIA. 


L. G. Graff & Son.. Grain. 
Milton Shive, Brokerage, Commission. 


PITTSBURG. 
C. A. Foster. seceiver and Shipper. 
Daniel McCaffrey’s Sons, Grain, Hay. 
R. S. McCague, Grain and Hay. 
D. G. Stewart, Grain and Hay. 


PORTLAND. ME. 
Edward P. Merrill, Grain Broker. | 


ST. LOUIS, MO. 


Daniel P. Byrne & Co., grain, hay, seeds. 
Picker & Beardsley, grain, hay, seeds. 


TOLEDO. 


J. J. Coon, Grain and Seeds. 

Cc. A. King & Co., Grain, Clover Seed. 
National Milling Co., buyers of wheat. 
Paddock, Hodge Co., Grain. 

W. A. Rundell & Co., Grain and Seeds. 
Southworth & Co., grain and seeds. 

J. F. Zahm & Co., grain and seeds. 


A. Wedgwood & Co., Storm Lake, Ia.: 
We had quite a number of inquiries from 
our advertisement in the JOURNAL, and 
sold our elevator to one of them. 


E. R. Ulrich & Sons, Springfield, Il.: 
Please discontinue our advertisement 
(elevator wanted) in the GRAIN DEHAL- 
ERS JOURNAL, as we have as many ap- 
plications as we care for at present. 


La Rose Grain Co., La Rose, Ill.: We 
have sold our scale through our advertise- 
ment in the JOURNAL. Please discon- 
tinue it. 


Eureka Oat-Clippers... 


PERFECT WORK, LARGEST CAPACITY, MOST 


STRONGLY BUILT, 


THE MOST ECONOMICAL AND 


PROFITABLE MACHINE ON THE MARKET. 


Eureka 


Warehouse and 
Elevator Separators. 


PERFECT SEPARATIONS, 
STRONGLY BUILT AND LARGEST CAPACITY. 


Eu reka Smutters..... 


NEED NO COMMENT. OVER 25,000 IN USE. 


66] ; 99 on any Grain Cleaner or Oat-Clipper is sufficient proof 
Eureka 


of its superiority over others. 


THE S. HOWES COMPANY, 
SILVER CREEK, N. Y. 


EUREKA WORKS. 
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Ala = 


Barnard & Leas Manufacturing Co. 


MOLINE, - - ILLINOIS, 


MANUFACTURE AND SELL 


The BEST CORN SHELLER, The BEST CORN CLEANER. 


' The LARGEST and MOST COMPLETE line of ELEVATOR and WAREHOUSE MACHINES of any firm. 


Our complete illustrated catalogue can be had for the asking. 


The Victor 
Corn Sheller 


WITHOUT AN EQUAL. 
GREATER CAPACITY, 
STRENGTH AND DURABILITY... 


VICTOR CORN SHELLER. 


CORNWALL'S 
CORN CLEANER 


THE LATEST AND BEST Corn Cleaner. | eiunuiiliilinlh 
It never clogs; it cleans cleaner than any la 
other machine; once through does the 

work; it saves the screenings for feed; 
the corn never grades dirty; is dustless, 
runs light, and is durable. 


Sieves are adjustable, can be used for other grain. iebhy 
CORNWALL’S CORN CLEANER. 


ALSO MANUFACTURERS OF ; 
The Little Victor Cleaner; The Little Victor Combined Sheller and Cleaner; Victor Corn Sheller; 
Barnard’s Improved Double-Screen Dustless Corn Cleaner; 
Barnard’s Improved Single-Screen Dustless Corn Cleaner; 
Victor Corn Sheller and Cleaner Combined. 


. Pee Lee ga te tel Gites on eens ceaN ee AGENTS..... 
W. H. CALDWELL, Room 703, Royal Insurance Building, BARNARD MACHINE Co., ENTERPRISE, KAS., 
CHICAGO, ILL. for Kansas and Oklahoma. 
M. M. SNIDER, 411 East 12th St-, DES MOINES, IA. WILLFORD MANFG. CO., 303 South Third Street, 
T. M. VAN HORN, Room 49, Board of Trade, MINNEAPOLIS, MINN. 
INDIANAPOLIS, IND EL! STRONG, KALAMAZOO, MICH. 


J. H. WILLIAMS, Lock Box, No. 203, COLUMBUS, O. R.C. STONE, SPRINGFIELD, MO. 
i gh é ; C.E. MANOR, STANLEYTOWN, PAGE CO., VAz ~: 
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The ; Stock of O is LD G O R | Cat asat present 


NEW CORN IS MADE OLD in thirty minutes by the HESS PNEUMATIC DRIER. 


Pneumatic Dried Grain FO R IX POC RI 
enn enenenenenenenenenes ©0080 


Arrives at Destination in Good Gondition. 
Used by the Leading Blevator Interests. 


HESS WARMING AND VENTILATING CO, - - -708 Tacoma Bldg., Chicago. 


Scales Willian’stight-Running Three-Roller Mil 


ARE THE BEST FEED GRINDERS FOR ELEVATORS 


“Correct weight means Profit oe 

and Success; Overweight means oe A i) ECAUSE 

Decreased Protit--and loss.” Po >— phate 
CACACACA a: 

The only scale house in the United States 
doing a strictly mail order business. Saves 
us big expenses—saves you money! Get 
lists and prices on Scales, Trucks, etc. 
Eighteen years’ experience. Not in any 
scale combine. ; 


Mandard Seale villa 


610 N. 4th St., ST. LOUIS, MO. 


They have the greatest capacity for power consumed 

They have eolid. cast frames. 

They have simple but perfect adjustments. 

They have noiseless belt drive. 

They have given satisfaction to thousands of users al] over 
the United States. 


Send for Circulars and Prices. 


WILLFORD MANUFACTURING Co. 
Willford’s Three-Rolier Mill. 223 South 3rd St., MINNEAPOLIS, MINN. 


A. P. DIGKEY GIANT 
GRAIN CLEANERS .--PIONEER... | 
«¢ GRAIN CLEANED TO A STANDSTILL.’’ a} 
al te cial Dara acalin Wagon Dump: -levator 


Over-Blast Suction Separator. 


Manufactured in any desired size and pattern, 
with capacities to accommodate the largest Ele- 
vator and Flouring Mills, or small Warehouses for 
hand use. senate and Doakie aA aad ve ager 
sand Dustless Separators, bot nder and Over ; ; ; 
Blast, Grain of all kinds can be elevated to cars, cribs, or any part 


aig ee of barns. All of this can readily be done by any one who 
DICKEY MI FG. CO. can handle a team. At stations where regular elevators are 
RACINE, WIS. installed this machine can often be very profitably employed 

in busy seasons as a supplement to the regular elevator.... 


| U IVI eo E Pe Write for catalog and prices 
SREB 


: MANUFACTURED BY 
Cash Buyers of Lumber and Interior 


a ecormee = KING & HAMILTON CO., 


LUMBER CO. 
oN eee chlonge. OTTAWA, ILLINOIS. 


270 


GRAIN ELEVATOR MACHINERY. 


DAY’S 
Dust 
Collectors 
and 

Dust 
Collecting 


with FURNACE 
FEEDERS 


for keeping 
Elevators 
clean and 
using refuse 
dust for fuel. 


H.L. DAY 


Minneapolis, 
Minn. 


Patent Flexible 


NUTS = SPOUT 


is the most convenient, 
the easiest handled, and 
is adapted to more uses 
than any other spout 


Cheapest because one 
will do the distributing 
i . of many spouts of other 
/ Nfl 3 patterns. Can be closed 

ae up to occupy 
one-fifth of the 
length when 
extended. 


he > WRITE 
“FOR 
PRICES. 


Open, 
MANUFACTURED BY 


FLEXIBLE SPOUT CO., Urbana, 0. 


When Writing Advertisers ° 
Kindly Mention the 


Grain Dealers Journal. 


KIMBALL BROS., 1007 Ninth St,, Council Blais, Ta. 


| Grain Trippers, Car Pullers, Spouting, 
Belt Conveyors, Wagon Dumps, Shafting, 
Pulleys, Gearing, Friction Clutches, 


Rope Sheaves, Link Belting, 
Sprocket Wheels, etc. 


Send for Catalogue No. 25. 


LINK-BELT MACHINERY CO., 


Engineers, Founders, Machinists, 


CHICAGO, U.S.A. 
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Grain 
Elevator 
Machinery 


Write for Estimates. 
DES MOINES MFG. & 
SUPPLY CO., 101 £. Court Av. 


ENGINES 
BOILERS 
AND 
SUPPLIES 


DES MOINES, IA. 


GRAIN 
ELEVATOR 


MACHINERY. 


CLEANING MACHINERY, 

CORN SHELLERS AND CLEANERS, 
TRIPPERS, CAR PULLERS, 

BELT CONVEYORS, 

POWER GRAIN SHOVELS, 


ELEVATOR SUPPLIES. 


BELTING, BUCKETS, 
HEADS AND BOOTS, 
CONVEYOR, SCALES, Etc. 


SEND FOR CATALOGUE No. 40. 


GREAT WESTERN MFG. CO. 


GENERAL OFFICE AND FACTORY, 
LEAVENWORTH, KANS. 


WAREHOUSE AND SALESROOM, 
KANSAS CiTy, Mo. 


-levator 


Belting, Buckets, Elevator Bolts, Pulleys, 
Shaft‘ng, Elevator Heads and Boots, 
Conveyors, Spouts, Feed Mills, Cob 
Crushers, Corn Shellers and Cleaners, 
Wagon Scales, Hopper Scales, Dormant 
Scales, Trucks, etc. - 


Supplies Always On Hand. 


PRICES THE LOWEST. 


B. F. GUMP, ss 


Send for Catalogue. 


§, CANAL STREET. 


STOCK THE LARGEST. 


CHICAGO, ILL, 


CHAN N SHELLERS... 


Are the best adapted fo: 
elevator use. 
Very seldom get out of order 
They can be quickly and 
inexpensively repaired 
by any blacksmith. 


R. H. McGRATH 


ESTABLISHED 1849, 


LA FAYETTE, IND. 


Manufacturer and Jobber of 


Engines, Boilers, Shattng, Pulleys and General Mill and Elevator Machinery and Supplies. 


WRITE FOR PRICES. 


Track, Wagon, Hopper and Dump Scales 


The only Dump Scale 
that will stand usage of a 
plain rail dump. Ask for 
prices. 

W. H. CALDWELL, 
s,, Room 703, Royal Ins. Bldg., 
CHICAGO. 


me sized platform; single, 


ble or combination beam. 
SPECIAL PRICES where we 
have no agen 
Osgood SCALE co., 
805 Central St. Se beaoa 
N.Y. 
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viere Wan Graver Tank Works 


Contracting Engineer. 
MANUFACTURERS AND BUILDERS OF 


SPECIALTY.... 
GRAIN ELEVATORS STEEL STORAGE TANKS 
Wood, Steel or Monier Construction. «AND... 
EEO “ei ~Steel Llevators— 
Western Engineering | jot 
and ConstructionCo. | @e | : We 
Designers and Builders of Build 
Grain Elevators. Storage 
Se Fae eal sot Eye Work ay 
901-904 Unity Bidg. 79-81 Dearborn St., Commodity 
CHICAGO. Na 
C. M. SECKNER, M. £. meets, 
MACDONALD ENGINEERING CO. La oe mp 


Designers and Builders of 
Grain Elevators, GENERAL OFFICES, 


Monadnock Building. CHICAGO,ILL. | 303 Dearborn Street, tijiminenne CHICAGO. 
IF YOU INTEND TO BUILD 


A GRAIN ELEVATOR 
You will profit by examining my plans of conve- 
niently arranged houses. I study to economize 


epee. labor and power. Complete elevators 
of any capacity built under one contract. 


M. J. TRAVIS, Atchison, Kan. RECORD CO. 


W. W. SHOCKEY, MINNEAPOLIS, MINN. 
MILLWRIGHT. ....Contractors and Builders of.... 


Elevator Building a Specialty. 
919 W. Wood St., DECATUR, ILL. 


e 
g Suffern, Hunt & Co. ) 
References: ? Shellabarger Mill & Elevator Co. s Decatur 
( Decatur Milling Co. 
ol ee eee 
I I FST 


Every RailRoad and 
ory Rail should 
have them. 


A Nokpifefoset dul, 


EB. 


made ty B. S. CONSTANT CO., Bloomington, III. pesigners of 


GRAIN ELEVATORS and Manufacturers of GRAIN CLEANING and ELEVATOR MACHINERY. 


We Believe the 


Burrell Gasoline Engines, 
Buckets, Steel Conveyors, 


Write for our 1899 Catalog. 


Send us your Specifications. 


)\, Grain Dealers Journal 


18 A GOOD MEDIUM IN WHICH TO ADVERTISE OUR 

Salem Elevator 
Sprockets and 

ee a! Chains, Shafting, Pulleys, etc., S.&K. Rotary 

Car Loaders, Rope Transmissions, Power Shovels, Friction Clutches, Belting, etc. 


FULL EQUIPMENTS FOR ELEVATORS OF ALL SIZES. 
SKILLIN & RICHARDS MFa. 
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Co. 


241 and 243 So. Jefferson St., CHICAGO, ILL. 


Northway’s 4 and 6 Roll Corn and Feed Mill 


GUARANTEED 
LARGEST CAPACITY 
FOR POWER 
CONSUMED..... 


Wide Bearings. 
Splendid Beit Contact. 
Simple and Convenient Adjustments. 


Can be driven on elther side from a 
shaft running in either direction. 


Sent on 30 days’ trial to responsible 
patties. 


Strong & Northway 
Mfg. Company, 


129 Fifth Avenue, So., 


5 MINNEAPOLIS, Minn. 
PLEASE MENTION THIS PAPER. 


. Feed Mills 
’y Roller and French Buhr. 


For Durability. Simplicity, Large Capacity, Uniform Grinding and 
Light Running, our Mills are Unexcelled. 
[ THREE ROLL-TWO BREAK MILLS-—2 sizes, 
WE | THREE PAIR HIGH-6 ROLLER MILLS—4 sizes, 
MAKE | TWO PAIR HIGH-4 ROLLER MILLS—5 sizes, 
L And 85 Sizes and Styles of BUHR STONE MILLS. 


Send for Catalog and Prices. 


3 PAIR HIGH- 
6 ROLLER MILL. 


NORDYKE & MARMON CoO., 


FLOUR MILL-BUILDERS. ESTAB, 1851. 


37 Day St., INDIANAPOLIS, IND. 


Bowsher Feed Mills. 


Have you any off grain to grind ? 


Its a good way to get the money out of it. 


Do your customers want Corn Ground, Cob and all? 


Curious 1f they don’t. 


The Bowsher Mill is the best all around feed grinder in the 
market, Itis the lightest running. Sold with or without sack- 
ing attachment. Seven sizes, ranging from 2 to 25h 
only waiting to be asked to mail you our handsome new circular. 


THE N. P. BOWSHER Co. 
SOUTH BEND, IND. 


LEAD PENGILS! 


FOR ADVERTISING { Sisciwuvin QueamacPe™ 200°. 


Send for samples inclosing 20 cents postage to cover cost, or send us 50 Cents and we will stamp 
your firm name and address on a set of twelve higher grade pencils as samples 


* WESTERN PENCIL CO., 269 Dearborn St., Chicago. 


F. L. SHAFER, 
SOLE AGENT 


-p. We are| 


GAS OR GASOLINE ENGINES.... 
? For operating 
A : Clipper Mills, Ele- 
Y \ vators, Feed Mills, 
¥ 4 \\\ Machine Shops, 
Call and see them 
=/j} or write for circular 
Y / JE the Henry Phillipps 
YE Seed & implement 
ae Co., 5 & li7 St. 


Dynamos, Etc 
Clair St.,Toledo,0. 


THE MIBTZ &« WEISS 


GAS and 
eae KEROSINE 
Ses ENGINES 


z The Cheapest 
Power Known 


One-half cent per horse power per hour. Auto- 
matic Ignition. Simple and Reliable. No Valves. 
Patented in U. S. and European Countries. 


AUG. MIETZ, 
128-138 Mott Street, - - - New York. 


Catalogue free on application. 


/A BOOK OF POWER 
TRANSMITTING 
APPLIANCES 


WEBSTER MFG 00 


_ This book, our Catalog K, is the most complete publi- 
cation on the subject of Manila Rope Transmission, Shaft- 
ing, Pulleys, Hangers and Gearing, which has been -com- 
piled, Have you received it? 
WEBSTER [MANUFACTURING CO., 
1075 West 15th Street, = = = CHICAGO, ILL 
Eastern Branch, 38 Dey St., New York, N. Y. 
y We also manufacture 
All kinds of Elevating and Conveying Machinery. 
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PUTS: 


GAS and 
GASOLINE 
ENGINES. 


Simplest in the market. 
Send for Catalogue “I” 


m= COLUMBUS 
MACHINE CO., 
Columbus, Ohio. 


The Lamos Gas and Gasoline Engines 


Furnish Reliable and Inexpensive Power. 


Write and State Size. 
KEYSTONE IRON WORKS, 
Des Moines Street, Ft. Madison Ia. 


THE DAYTON 
GAS AND GASOLINE 
se leads all others in 


SIMPLICITY, 
| ECONOMY and 


Admirably adapted 
for use in grain 
elevators and.. 
mills. Sizes from 
1 to 50 H. P. 

Write for descrip- 
tive circular. 

THE DAYTON 
GLOBE IRON 
WORKS CO. 


87 S. Ludlow St., DAYTON, OHIO. 


The ‘New Era’ Gas and Gasoline Engines, | 


If interested write for particulars to 
THE NEW ERA IRON WORKS CO., 


No. 86 Wayne Ave. DAYTON, OHIO. 


THE AMERICAN WELL WORKS 


paoolS ENGINES 


AI{N ELEVATORS, 
For GRA IN GUINDIN 


oo Rahee Farm Duties. 


Every 
Engine 


Fully 
Guaranteed 
te 


Circular 


AL “air AURORA ILL. 


ails GASOLINE ENGINE 


Gold Medai 
World’s nalts 1893 


ELEV ATORS 
FEED GRINDING 
ELECTRIC WORK 

Send for “Catalog R.” 


s— J. Thompson & Sons 


THE “GUS” 


GAS AND GASOLINE 
ENGINE. 
A Model of Perfection 


Write for | 
Pamflet and Prices. 


THE CARL 
ANDERSON CoO. 


Mfg.Co., BELOIT, WIS. 64-70 North Jefferson St. 


CHICAGO. 


A Broad and Liberal Guarantee 
goes with every WEBER ENGINE that leaves our shop — a 


guarantee that covers every feature of construction and operation, 
That guarantee is given in full in our illustrated catalog of 
Gasoline and Oil Engines, free upon request. 


Every Weber Engine is Tested 


in the most thorough manner before it leaves our shops, —is re- 
quired to carry its full load for four days, and is rigidly tested 
for its consumption of fuel. No engine that fails to fully meet 
these tests ever goes out of our shops. We couldn’t afford to 
let it. Send for catalog. 


Three Years’ Use-- Repairs 25c. 


A Kansas concern writing about a Weber Gasoline Engine, says’: — 

“ The repairs have been nothing but one valve stem spring. That 
is all the repairs for three years, and we are running the engine 
under full load.” Write for illustrated catalog and other testimonials. 


WEBER GAS AND GASOLINE ENGINE CO., 
406 S. W. Boulevard, 


- - - - Kansas City, Mo. 


ELEVATOR MEN WHO ARE USING THE 


EUREKA AUTOMATIC CAR LOADER 


SAVE MANY DOLLARS EVERY MONTH. WHY DON’T YOU? 


Write us for full information and prices. 


BEAN & COLE, SULLIVAN, ILL. 


ELEVATOR Paint. 


BLACK 


“ZANZIBAR” 


_ ANTI- RUST. Sones PR 0 OF. Shak messes a 
Write tor Prices and Circulars. WEATHER YEARS. 


COMMONWEALTH OIL COMPANY, - CLEVELAND, OHIO. 


% 
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ELEVATORS FOR SALE. 


GOOD elevator on C., R. I. & P. Kent, 
care Grain Dealers Journal, Chicago. 


GRAIN AND ‘COAL BUSINESS for 
sale. Adress C. Keefe & Co., Maple 
Park, Ill. 


ELEVATOR at Peru for sale, rent or 
trade for farm. Bin capacity, 50,000 bu. 
F. E. Hoberg, Peru, Ill.. 


ELEVATOR for sale. Inquire of EH. 
R. Ulrich & Sons, Springfield, Ill. Situat- 
ed near Bloomington, I1l., on the Il. 
Central R. R. 


ELEVATOR on Q., in Ogle county, IIl., 
60,000 bu. Will sell or trade for farm; a 
bargain. Walters Bros., 75 Board of 
Trade, Chicago, Ill. 


ELEVATOR for sale; on C. N. & Big 
4 R. R., in good country; storage capa- 
city 30,000 bu.; built 2 years, well 
equipped. Box 85, Savona, Ohio. 


WISCONSIN elevator, with first-class 
equipment, for sale cheap; on N. W. R. 
R., 40 mi. from Milwaukee. Address Geo. 
H. Crowns, Port Washington, Wis. 


MISSOURI elevator in good grain rais- 
ing country, for sale at reasonable price; 
10,000 bu.; good machinery for handling 
corn and all kinds of small grain. Alex. 
Glass, Freeman, Mo. 


ELEVATOR, 7,000 bu., at Vancleve, 
on Iowa Cent. R. R.; new, with 5 bins, 
double dump, 6-h. gasoline engine. No. 
1 scale and office. Good grain point. 
Albert Imholt, Haverhill, Ia. 


ELEVATOR in the best grain section 
of western Iowa, where crops never fail; 
a model plant, in a good town, best of 
competition; will be sold at a bargain. 
Lock box 418, Charter Oak, Ia. 


NOT GOLD DOLLARS for fifty cents, 
but GRAIN ELEVATOR and RB#SI- 
DENCE where you can make DOLLARS 
shipping this new CORN CROP. Come 
and see it. CROP failure UNKNOWN. 
M. EB. Harris, Cowan, Ind. 


ELEVATOR, 59,000 bu., gasoline 
power, junction town, handles 500 carsa 
year; implement business goes, too; big 
trade in imp. and tile; can have resi- 
dence if wanted. Al reason for selling. 
Address E. R. Wiswell, Rolfe, Iowa. 


ELEVATOR and mill, on Big 4, in 
very best grain part of Ohio; doing good 
business; water power; will sell for less 
than the property is worth; getting too 
old, 63 years, and want to retire from 
active business. John W. Yeazell, New 
Moorefield, Clark Co., O. 


HLEVATOR for sale, in the best bus- 
iness town in Central Kansas; capacity 
8,000 bu.; feed mill in connection, chop- 
ped 30,000 bu. of corn out of last crop; 
shipped 300 cars wheat; good crops this 
year. Will lease, sell or take partner. 
J. D. Rippey, Stafford, Kan. 


BLEVATOR for sale, in fine farming 
country, large corn crop almost ready; 
elevator new, all new modern ma- 
chinery; 15,000 bu. capacity, on Nickel 
Plate R. R., direct line to Chicago, Buf- 
falo and all points east. Will sell cheap 
for cash on account of ill health and too 
much business. Photograph if wanted. 
J. G. A., Box 7, care Grain Dealers Jour- 
nal, 10 Pacific Av.; Chicago, Ill. 


ELEVATORS FOR SALE. 


SMALL elevator, coal business and 
dwelling in western Ia., all new. Good 
reason fom sellines, J. Wh (Box 9). care 
Grain Dealers Journal, Chicago, 111. 


ELEVATORS WANTED. 


ELEVATOR wanted in central Illi- 
nois. ©. F. Austin, Tonica, IIl. 

WILL TRADE an 80-acre, well im- 
proved farm in Howell Co., Missouri, 
for a grain elevator in Iowa. Address 
C. T. Sidwell, Florence, Ia. 


LEASE of elevator wanted, with view 
of buying after first year; prefer Big 4 
R. R.; must be in good grain and stock 
country. Box 112, Glenwood, Ind. 

ELEVATOR wanted in town of 800 
to 1,500. State price, cap., amt. of busi- 
ness, power, competition, location, all 
particulars. Box 262, Onarga, Ill. 

BLEVATOR wanted in northwestern 
Ind., near Chicago, junction preferred, 
about 75,000 bu. M. H., box 8, care Grain 
Dealers Journal, 10 Pacific Av., Chicago. 

ELEVATOR: Wanted to lease ele- 
vator in good grain district of Iowa or 


Illinois. May buy. Give full particu- 
lars. Address W. A. Holdren, Thorn- 
ton, Iowa. 


MACHINES FOR SALE. 


TWO Eureka grain cleaners for sale. 
No. 21-2; cap. 70 to 90 bu. an hour. 
Phoenix Flour Mill, Evansville, Ind. 


CAR SHIFTING DEVICE. More pow- 
erful than team of horses or 10 men; 
sent on trial. Price $5. Write K. H. Staf- 
ford & Bros., 22 Van Buren St., Chicago. 


MORGAN Clipper for sale cheap, ca- 
pacity 500 bu. per hour; 1 Pease Cleaner, 
3,000 bu. per hour; 2 Fairbanks W. H. 
scales. Requa Bros., 86 Bd. of Trade, 
Chicago. 

$25 buys our grain, ear corn and coal 
elevator, delivered; capacity 500 to 1,000 
bu. per hour; new and second-hand boil- 
ers, engines and machinery. Bicknell 
Bros., Janesville, Wis. 

ONE No. 31 Barnard & Leas special 
receiving separator, capacity 100 bu. an 
hour; used only 1 month; and some 
reels suitable for rye bolts for sale. W. 
H. Caldwell, 703 Royal Ins. Bldg., Chi- 
cago. 

FEED ROLLS, SCALES.—3 three-high 
feed rolls; 3 600-bu. and 3 60-bu. Fair- 
banks hopper scales at a bargain; re- 
ceiving and milling separator at your 
own price. 8S. G. Neidhart, 110 Fifth Av. 
S., Minneapolis, Minn. 


MACHINES WANTED. 


SECOND HAND scale, cleaner, clip- 
per or other machinery can be obtained 
at a low price by advertising your want. 

SCALES wanted; anyone willing to 
sell two 500-bu., or larger, Fairbanks 


“hopper scales at a low price can find 


a cash buyer by addressing Standard 
Seale o: Fixt. Co., St. Louis, Mo. 


FOR SALE-MISCELLANEOUS. 


GOOD steam mill in a good grain and 
dairy country for sale cheap; no compe- 
tition in either. For particulars address 
Briden & Altland, Janesville, Ta, 


ENGINES FOR SALE. 


BOILERS and ENGINES for sale. C. 
O. Bartlett & Co., Cleveland, Ohio. 


NEW and 2d hd. White & Middleton 
gasoline engines; guaranteed; write for 
prices, Detweiler, 315 Dearborn, Chi- 
cago. 

ENGINES for sale: 25-h.p. Atlas au- 
tomatic in good condition; also 65-h.p. 
steam plant, used only 90 days. Write 
Rinehart Smith, Sidney, O. 


GASOLINE and steam engines, second 
hand, all sizes; No. 2 Barnard sheller & 
cleaner; No. 2 Victor sheller. A. P. Ely 
& Co., 1110 Douglas St., Omaha, Neb. 


SECOND HAND GAS AND GASO- 
LINE ENGINES; dynamos and motors; 
all sizes; guaranteed for 1 year. Price 
Machinery Co., 54-60 S. Canal St., Chi- 
cago. 

ONE 50-h. p. Westinghouse steam en- 
gine with boiler of 60 h. p., for sale. Hn- 
gine and boiler in good condition; all 
complete in good running order, except 
stack; price, $600. Also one 25-h. p. 
Buckeye engine in first-class condition; 
boiler, 30 h. p.: ail complete except 
stack; price, $500. Address-H. L. Strong, 
Coffeyville, Kan. 


ENGINES WANTED. 


GASOLINE ENGINES wanted, or will 
exchange. All makes and sizes. MeDon- 
ald, 60 S. Canal street, Chicago. 


GASOLINE engine wanted, all kinds, 
by elevator men everywhere. Don’t let 
yours rust away. Advertise it here and 
get your price for it. 


GAS AND GASOLINE ENGINES 
bought, sold or exchanged; highest mar- 
ket price paid for second-hand engines. 
Johnston, 171 Lake St., Chicago. 


WANTED. 


POSITION wanted by an experienced 
grain man. Buyer, Box 9, care Grain 
Dealers Journal, 10 Pacific av., Chicago. 


EXPERIENCED grain and lumber 
man would be willing to assume the 
management of a line of elevators or 
lumber yards for a share of the profits. 
Write L. B. 8, Boyden, Ia. 


POSITION wanted to manage country 
elevator or to look after one or more 
country stations. Over 20 years’ expe- 
rience, -E. ‘RP. (C.,Box 9 «care ‘Grain 
Dealers Journal, 10 Pacific Ave., Chi- 
cago. 


WANTED-MISCELLANEOUS. 


Cards ~wanted, second-hand, to fit a 
3x5-inch Globe Card Index. If only one 
side is clear of marks cards will answer 
my purpose. Address Cards, Box 9, 
care Grain Dealers Journal, Chicago. 


GRAIN FOR SALE AND WANTED. 


BUCKWHEAT GRAIN WANTED. 
Address H. H, Emminga, Golden, Ill. 


CHOICE lots of seed or grain can be 
sold at premium by advertising here. 
Try it. 

SEEDS OR GRAIN of special grade or 
variety can be obtained by ‘advertising 
your want here, PN 
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SUITS ano DECISIONS 


The regular schedule rate governs 
freight shipments, where no rate is 


named in the contract. 

Damages cannot be recovered from a 
railroad company for failure to ship 
certain freight, without proof that it 
was offered to the company for ship- 
ment. 

The seizure of a portion of its right- 
of-way by the North Dakota Railroad 
and Warehouse Commission for an ele- 
vator site, is being contested in the 
courts by the Chicago, Milwaukee & St. 
Paul Railway. 

F. Leidemann has brought suit against 
the Galveston Export Comniission Co., 
F. Cannon and Robert C. Bornfeld for 
$20,000 damages for loss sustained by 
the shipment of 137,142 bushels cof corn 
to Amsterdam, in July, 1897, which, it 
is alleged, heated in transit and was 
spoiled on arrival. 

On a contract for 5,000 bushels of oats 
Henry Heile & Sons shipped Early & 
Daniel of Cincinnati, O., one car in ex- 
eess. The market declined. At the re- 
quest of both parties the Chamber of 
Commerce effected settlement in the na- 
ture of a compromise, though letting the 
purchasing firm out of paying the con- 
tract price. 

Suit against the Consolidated Elevator 
Co., Duluth, Minn., has been brought by 
the estate of Aaron Johnson, who was 
crushed at Elevator D in March iast, re- 
ceiving injuries from which he died. He 
was caught against a car door, it is al- 
leged, as the result of the defendant 
causing the car to be moved just after 
Johnson had been instructed to enter 
and trim the car. Johnson left a widow 
and five children. On the claim of de- 
fendant that it was incorporated in West 
Virginia the case has been removed 
from the state to the Federal Court. 

The suit of Charles P. Smith, of Mar- 
seilles, Ill., against Sheriff Yockey, of 
La Salle County, to recover $1,241, the 
value of a quantity of corn and oats 
illegally levied upon, has been decided 
in favor of Smith by the Illinois Su- 
preme Court. Smith had stored his 
grain in the Harrington Warehouse 
while waiting a better market on which 
to sell. Harrington failed Oct. 1, 1897, 
and bankers and other creditors obtained 
judgments aggregating $20,000. In exe- 
cuting these judgments the sheriff seized 
the warehouse and its contents, includ- 
ing also the grain owned by Smith. Ver- 
dicts in favor of plaintiff have been 
given by the circuit, appellate and su- 
preme courts. 

The constitutionality of the Grinde- 
Jand law has been affirmed by the Min- 
nesota Supreme Court. Grain commls- 
sion firms will respect the law, comply- 
ing with its provisions as soon fs prac- 
ticable. It is believed the State Rail- 
road and Warehouse Commission will 
grant a delay in the enforcement, and 
also modify some of the provisions. It 
ig absurd to expect a commission firm 
to give bonds equal to ten per cent of its 
annual business, and to make returns to 
shippers within 24 hours. The Ware- 
house Commission recognizes that the 
law was aimed at commission dealers in 
poultry, garden truck and other farm 
produce, and consequently is uot dispos- 
ed to make it unnecessarily burdensome 
to the grain commission men. 


A test case, involving the matter of 
cross trading, and particularly the n.at- 
ter of the right of a commission man to 
put the order of one customer in against 
another at the same price, was before 
the directors of the Exchange under the 
title of Field vs. Scott. It is presumably 
a friendly case and under the auspices 
of those who some time ago asked the 
directors to rule on the points named. 
At that time the directors refused to do 
so except in a specific case. Such a case 
has now been presented. The matter 
was heard by the directors and then sent 
to their legal advice committee. It is 
expected that before the case is finished 
this matter of whether a commission- 
house can cross trades of different cus- 
tomers at the same price will be settled 
for good.—Times-Herald, Chicago, 


CONDITIONS OF CARS UPON 
ARRIVAL. 
[From 


address of H. A. Foss, Chicago 
Board of Trade Weighmaster, made at 
annual meeting Grain Dealers’ Na- 
tional Association. ] 

The condition of cars is something to 
which all shippers of grain’ should pay 
close attention. Under existing condi- 
tions, I believe not more»than 20 per cent 
of grain shippers have an accurate knowl- 
edge of the amount that is loaded into a 
car; consequently not over 50 per cent of 
the shrinkage caused. by leaks, accidents 
and poor condition of cars, can be collect- 
ed by the shipper’s representative at des- 
tination. I think I am safe in saying that 
not over 30 per cent of actual leaks are 
reported against the cars. After that per- 
centage of leakage is demonstrated to be 
the fault of the carrier, there is always a 
chance of, liquidation and a certainty of 
delay in settlement which works more 
hardship to the country grain merchant. 
This is the state of the case after every 
exertion has been honestly made to se- 
eure fair play by the receivers of grain 
and your representatives at destination. 

That leakage in transit is a serious mat- 
ter is easily demonstrated by the reliable 
figures of shippers in cases where accu- 
rate loading weights are taken. These 
leakages and some shortages occur from 
faulty and decrepit cars, the use of cars 
unfit or never intended for grain, and also 
from loose methods in unloading, The 
railroad companies are clearly responsible 
for the first two causes, and the loose 
methods of unloading should be corrected 
by your representative at destination, of 
which my department is one, and has 
given you faithful and efficient service 
with that end in view. When I say that 
the railroads are clearly responsible for 
leaky cars (except where defective coop- 
ering is done by country shipper), I must 
not overlook the careless damage done by 
State or private inspectors. on their 
rounds, but this falls under the railroad 
jurisdiction and should be remedied by 
them. 

Capacity of Cars, 


There has been an increase in the capac- 
ity of cars from 24,000 to 100,000 pounds, 
principally within the last fourteen years. 
By way of explanation in regard to the 
100,000 capacity cars, will say that I have 
been informed that a certain railroad com- 
pany has ordered 2,000 cars of that ca- 
pacity. I will cite you a few cases of 
overloads that have come to my notice, 
and I want it understood that 
only a few of the many, for not a day 
goes by that we do not have several. Last 


fall N. W. car 41790 (furniture), 50,000 ca- 
pacity, contained 82,39), or nearly 2,600 
bushels, of oats. This year the largest 


car of oats that has come to my attention 
is 89,550, or about 2,800 bushels. Our three 
largest cars of corn this year are 101,870, 
103,150 and 106,290. This last one came in 
Santa Fe 7224, capacity 60,000; ‘the others 
were loaded in 50,000 capacity cars. Most 
of these extremely large loads are taken 
from furniture cars, and with these facts 
in view you can plainly see that there 
must be an enormous strain on the ends, 
sides and grain doors: of cars. I would 
like to mention that the marked capacity 
on cars does not necessarily refer to the 
size of the car or what you can load into 
it, but refers to the carrying capacity of 
the trucks or journals. 


Grain Doors and Linings. 


The thickness of grain doors is the 


they are’ 
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same now as when the capacity of cars 


was much _less. The: doors necessarily 
must be wider, and as the capacity of 
cars is larger now than formerly, the 


strain on the door is greater and there- 
fore should be made stronger. The thick- 
ness of boards used in grain doors ranges 
from % to 1 1-8 inches, but I have seen 
grain doors 14% inches thick that were 
made of % flooring doubled diagonally. 
This would seem fully strong enough, but 
experience has proved it is not what is 
wanted. I am told by an employee of a 
lumber company in this city that the lum- 
ber used in making grain doors was the 
poorest cull lumber they had and cost 
about 17 cents each. This, in my opinion, 
accounts for a great many of the broken 
and bulged boards in the portable grain 
doors. I was told by a grain door com- 
pany that they used 7-8 lumber, but that 
some of the railroad people were using %4 
stuff, which accounts for a great many of 
the bulged and leaking doors. 

Another thing that I think your atten- 
tion should be called to, is where patches 
are placed on the floor to cover up holes 
or defective places therein, some grain is 
left by the shovelers on what might be 
called the windward side. 

End doors sometimes run clear of the 
floor, as in the case in some lumber cars. 
This necessitates the boarding of these 
end doors as high up as the load extends, 
and also leaves a space where from 1 to 
2% bushels can lodge. 


Side Braces, 


Side braces for the roof extend from the 
sill of the car up and each car contains 
12. There are more small leaks and some 
large ones occur at this point than almost 
any other particular spot in the whole car 
excepting grain doors. 


Leaks, 


Morning of October 3rd, N. W. car 54752 
while in transit on their Rockwell street 
tracks, left a stream of corn for over two 
miles. We are sure that there were 100 
or more bushels run out of this car. When 
this car had arrived at the elevator it 
was reported in good condition, new grain 
doors having been put in. Cars that are 
found leaking are always repaired before 
leaving railroad yard and are in’ apparent 
good order when they arrive at elevator. 
There have been in the last eight days 665 
leaky cars reported to our office, and our 
receipts are now averaging a little over 
1,000 cars per day. 

In regard to the sweeping of cars will 
say that the Atchison, Topeka & Santa 
Fe at the Santa Fe elevator, and the Chi- 
cago & Northwestern Railroad at the 
Iowa and City elevators, are the only 
places at Chicago where the sweeping of 
cars by outsiders is being done. Mr. Riley 
gets one-third the revenue derived from 
the sweeping of the cars at the Iowa and 
City elevators. 

In regard to the Northwestern will say 
that General Superintendent Gardiner was 
interviewed by me about a month ago as 
to the sweeping of cars at the Iowa and 
City elevators, and I understood him to 
say he would see that it was discontinued, 
I learned yesterday morning that it had 
not been stopped and called on him this 
morning for an explanation. He agreed 
that if the elevator companies would force 
their employees to sweep the cars proper- 
ly he would have the sweepings at these 
two points discontinued by outsiders. I 
tried to see the superintendent of these 
elevators on my way to your meeting, but 
could not find him. I will see him, and T 
am positive he will have his men sweep 
the cars at these two elevators properly. 
Under this arrangement it will leave us 
with only one road doing the sweeping, 
and that is the Atchison, Topeka & Santa 
Fe. 

Mr. C. B. Strohm, superitendent of ter- 
minals, was interviewed this morning and 
asked what the prospects were for stop- 
ping the sweeping of cars at Santa, Fe ele- 
vator, and whether it was going to’ be 
stopped or not. Mr. Strohm replied that 
he would stop it if we could prove to his 
satisfaction that there was any dirty work 
done, and when asked if we could prove 
that beer was being brought to the shovel- 
ers and paid for by the sweeper would he 
stop it, he said he would not promise, but 
that he would look into it. He also informed 
us that the reason for giving the privilege 
of sweeping was that the men watched 
the yard and took care of the grain doors 
and that it saved the company $55.00 to 
$60.00 a month. He was then asked if it 
were not true that the shipper was: pay- 
ing the company for that watcher, to 
which he replied that he did not, believe 
it. He was also asked if there ‘Were not 
a money consideration paid for the privi- 
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lege of sweeping these cars, and he ad- 
mitted that there was. He also denied 
that he allowed the sweeping more for 
the money consideration than he did for 
the use of the man in taking care Of the 
grain doors, but that the fee amounted 
only to $8.00 a month and that he made 
no charge when there was but little bus- 
iness. f 
You should, not be too hard on the rail- 
road officials when you have a shortage, 
for according to the good book they are 
entitled to some consideration, as it will 
be seen from the following, which is ta- 


ken from the 8rd chapter of Ruth, 15th 
and .16th verses: “And when she was 
risen up to glean, Boaz commanded his 


g 

young men, saying, ‘Let her glean even 

among the sheaves and reproach her not. 

‘And let fall also! some of the handfuls of 

purpose for her, and leave them that she 

may glean them and rebuke her not.’ ”’ 
Immediate Action. 

I would suggest that any action that is 
to be taken by the Association in regard 
to weak, faulty and decrepit grain doors 
and the sweeping of cars in railroad 
yards, outside of terminal elevators, be 
begun at once. The longer this is delayed 
the longer you will have to put up with 
these small losses. 

It is wrong to stand still expecting (be- 
eause of another’s expense, persistent and 
energetic work) that we should be placed 
in perfect harmony ‘and that our interests 
will be honestly protected, and if you 
will take immediate and thorough action, 
you will receive your just deserts, or, 
as some wise man said, “‘When the smoke 
of battle clears away, you will discern 
the good you have done and receive ac- 
cording to your deserving.” 

I have the following resolutions which 
I would like very much to have the Grain 
Dealers’ National Association adopt: 

Resolved, That the Grain Dealers’ Na- 
tional Association, in convention here as- 
sembled, tender a vote of thanks to all 
the Railroad Companies which have 
forced a discontinuance of the sweeping 
of cars after they have left the Chicago 
Terminal Elevators. 

Resolved, That the Grain Dealers’ Na- 
tional Association request the elevator 
people to instruct their employees to pay 
particular attention to the careful sweep- 
ing of cars. 
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Do not credit the farmer’s tale regard- 
ing your competitor’s prices. 


The more careful coopering of cars 
will surely result in fewer shortages. 


If you want your business relieved of 
the abuses which encumber it, join the 
association and help along the work. 


The shipper who attempts to fill con- 
tracts with grain of a lower grade than 
that sold generally gets the worst of the 
deal. 


It is generally admitted that corn was 
a short crop, but why don’t the price ad- 
vance? Is the crop of wind larger than 
ever? 


The grain dealer who is always care- 
ful to explicitly state all the conditions 
of a sale, seldom suffers loss by reason 
of a misunderstanding. 


If shippers were more careful to clean 
grain carefully and put only one quality 
in a car, they would experience less 
trouble in the matter of grades. 


When shipping grain to Southeastern 
states it is well to attach sight draft to 
bill of lading and to insist upon same be- 
ing paid before car is turned over to 
buyer. 


As every corn shipper has not yet pro- 
vided himself with a modern grain drier, 
it is reasonable to expect that much new 
corn will spoil in transit during the wet, 
muggy days of November. 


Commission splitting receivers who 
have found it necessary to indulge in 
dishonorable practices in order to ob- 
tain a living profit from their business 
have done very much to discourage con- 
signing. 

Cheap insurance is not desirable but 
good insurance which can be obtained 
at a low. cost is much to be desired by 
‘elevator men and especially by those 


‘who have long contributed to the high 


rate stock companies. 


A Kansas court has knocked out the 
new law which limited telegraph 
charges to 15 cents for a. ten-word mes- 
sage between points within the state. It 
was not of much help to the grain trade, 
as messages are generally sent to points 
outside the state. 


Dealers who have: had experience in 
disposing of cobs at a profit will confer 
a favor by letting us know of their 
methods. Some have been grinding them 
up for feed, and still others have been 
grinding them up for kindling and fire 
material, but not profitably in the latter 
case, 


The cob grinding industry has assumed 
such proportions that some Indiana and 
a few Illinois corn shippers are eager to 
get $7 to $10 a car for cobs. The corn 
cob crop is large each season, and any 
market which will bring the grain ship- 
per a fair price will be more than wel- 
come. 


Iowa dealers as well as some of the 
other grain surplus states will be justi- 
fied in making a vigorous fight for the 
repeal of the Landlord Law which gives 
such remarkable protection to the land- 
lord at the expense of the honest grain 
dealers, who buy from all comers in the 
open market. 


It may please those shippers who have 
not the proper facilities for weighing 
grain into cars to learn that some buy- 
ers make it a practice to determine the 
weighing facilities of shippers with 
whom they do business, for the purpose, 
of course, of knowing how reliable the 
shippers’ weights may be. 


The American Warehouse Men held a 
meeting in this city recently and de- 
clared most vigorously against a tax of 
25 cents on warehouse receipts, which 
they consider extortionate and uncalled 
for. They have asked the revenue de- 
partment, to lower! the tax or to levy it 
only on negotiable receipts. 


The grain dealers associations have 
not yet devised satisfactory plans for 
arbitrating differences and claims. The 
Texas Association has made the most 
progress in this line, and greatly to the 
benefit of its members. It is a field of 
work any one of the associations can 
take up with much profit to every mem- 
ber. 


The country shipper who is so very 
careless as to leave card bids strewn 
about his office and open to inspection 
by all visitors would profit by keeping 
the good bids locked in his desk for his 
own perusal. If the high bids ci irre- 
sponsible or tricky buyers fall into the 
hands of a discontented farmer, they will 
surely breed trouble for the regular 
dealer. 
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An Iowa shipper grown old in the 
business has recently been forced out of 
business by unreasonable competition in 
his local market and his elevator will 
now probably fall into the hands of 
some man who will be able to put up a 
fight strong enough to make the un- 
scrupulous wince, It seems too bad that 
Iowa should have so many grain dealers 
at war all the time. 


The improved weighing facilities at 
shipping points will be found to be a 
profitable investment in every case. One 
might as well attempt to canduct a 
banking business, without knowing how 
to count money, as to attempt to do a 
grain. business without proper facilities 
for weighing grain into cars. The 
chances are too great to permit of the 
success of the business. 


The only elevator in Chicago where 
sweeping of cars after they leave the 
elevator has not been stopped is the 
Santa Fe, and there seems every reason 
to believe that it will soon be stopped 
there. However, should shippers suffer 
shortages at that elevator, they will 
greatly assist the National Association 
and the Board of Trade Weighmaster in 
their efforts to have this leak stopped. 
The cars should be swept before leaving 
the receiving sink, not in the yards. 


Country shippers who doubt the profit- 
ableness of putting grain in first-class 
condition will probably be surprised to 
learn that an oats shipper in the Chicago 
market recently paid a premium of 4% 
cents per bushel for three cars of, white 
oats. It is certain that the country 
shipper who sent the oats to this mar- 
ket exerted himself to have them arrive 
in first-class condition. He received at 
least $150 over the ruling market price 
for his trouble, and it may be that had 
he taken no pains to properly classify 
and clean his oats, the grain would have 
been graded down and sold at a discount. 


The Illinois Grain Dealers’ Associa- 
tion has completed a list of the regular 
grain dealers of its territory for the pur- 
pose of inducing track buyers and com- 
mission merchants to confine their busi- 
ness to the regular dealers. Few are 
willing to waste postage on irregular 
dealers, and most of those who have 
been doing so have agreed to confine 
their business dealings to regular deal- 
ers on the list, providing the association 
keeps list corrected monthly, as it in- 
tends to do. This service alone is worth 
the price of membership. It is gratify- 
ing to know that most of the regular 


‘dealers are accepting the secretary’s' in- 


vitation to join. 

The docking for future shrinkage of 
grain received at terminal elevators has 
become a well established custom in all 
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central markets, regardless of the fact 
that the practice is not justified by any 
action any grain exchange has taken, 
but is, in the eyes of the law, a steal. 
If shippers were to get together and 
make a test case of this point, doubtless 
the court would decide that the terminal 
elevator men were in no way entitled to 
the grain. As long as the practice is 
tolerated, surely it will be continued. 
It may be that the terminal elevator 
men do not profit by such dockage, but 
it is most certain that the shipper stands 
good for the loss by shrinkage which 
occurs after they have disposed of the 
property. 


The oats grades of the Illinois In- 
spection Department have not yet been 
changed and it is to be hoped that they 
will not be. Frequent changes serve to 
multiply opportunities for mistakes. If 
the railroad and warehouse commission 
is disposed to take any acticn in the 
matter, it should at least grant a hearing 
to the entire trade before taking action. 


Once again a campaign against the 
Chicago bucket shops has been inaugu- 
rated. It is to be hoped that the move- 
ment will result in the entire annihila- 
tion of these irregular and disreputable 
institutions. They are so closely identi- 
fied with the legitimate trade that many 
unwary country speculators are unable 
to distinguish between black and white, 
and lose every time. 


The internal revenue war tax has en- 
abled -the government to pile up a sur- 
plus far in excess of what was needed or 
desired, and it is to be hoped, as seems 
reasonable to suppose, that Congress 
will, at the coming session, make some 
changes. If the grain dealers of the 
country are alive to their own interests, 
they will make an effort to throw off at 
least a portion of the burdensome tax. 
The grain trade has been called upon to 
bear an unfair portion of the burden. 
No class of country merchants are taxed 
one-tenth as much as the grain dealer. 
It behooves them to do considerable per- 
sonal work with their congressmen, as 
well as to take united action against the 
extortion. 


One of the agriculturists at the recent 
banquet of the Illinois Grain Dealers’ 
Association gave some very good advice 
regarding the supplying farmers with 
clean improved seed grain. He maintains 
that the grain dealer would profit direct- 
ly as the result thereof and there seems 
a good reason for believing his state- 
ments, An Ohio dealer whose letter is 
published in this number has taken a 
step in this direction by advertising to 
clean seed wheat for farmers. He profits 
by haying. superior grain to handle and 


by the one cent per bushel he gets for 
cleaning. Some pessimistic dealers have 
scouted such action heretofore. They 
held that it was a very pretty theory but 
not practicable. The more honest inter- 
est the grain dealer shows in the busi- 
ness.of the farmer, the better will they 
get along together. 


In fairness to seller track bids should 
specify that grain is bought subject to 
official grading upon arrival, and in jus- 
tice to his own interests the seller should 
stipulate at time of sale that one of the 
conditions of sale is that grain must be 
reinspected within 48 hours, if at all. 
It is doubtful if a commercial exchange 
can make rules which will govern any 
transactions which do not take place on 
its trading floor, that is its rules cannot 
be made to govern sales made between 
one of its members and a country ship- 
per who is not a member. The power to 
prevent track buyers forcing shippers to 
guarantee grades 5, 10 or 30 days after 
arrival and inspection, rests with the 
shippers. They can and should refuse 
to sell to any who discount their grain 
for deterioration in quality after its first 
inspection, 


The lives of the Minnesota grain com- 
mission men has been made decidely 
miserable recently by the State Supreme 
Court deciding the obnoxious Grindeland 
law to be constitutional. It seems the 
law was aimed primarily at the produce 
commission men and provided regula- 
tions which it is impossible for the grain 
commission men to comply with which 
is just as unnecessary as impossible. The 
railroad and warehouse commission 
seems to be reasonable in the matter 
and it may be that the commission men 
will be relieved from any embarassing 
requirements. The methods of conduct- 
ing a grain shipping business is so de- 
cidedly different from the methods of the 
produce shipping business that the same 
law cannot be applied to both without 
working unnecessary hardships upon 
some. Then, too, the method of con- 
ducting the grain shipping business 
gives the shipper ample protection 
against any swindling operation on the 
part of the commission men who pays 
draft against grain oftimes long before 
it arrives, 


Since the grain shippers at interior 
points assumed a threatening attitude 
towards carriers who neglected to fur- 
nish cars for the transportation of grain, 
the railroad companies are giving some 
attention to interior business and fight- 
ing less bitterly for through business. 
The opinions of different lawyers on the 
subject all agree that carriers must fur- 
nish cars within a reasonable time. If 
would-be grain shippers. will serve for- 
mal written notices upon carriers.to the 
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effect that they have so many carloads 
of grain ready for loading, that they 
have sold: the grain and want cars, and 
that unless they are permitted to make 
delivery within the contract time they 
will hold carrier liable for all losses suf- 
fered by reason of its not furnishing 
cars, then will cars be furnished prompt- 
ly. In every case that shipper has given 
the proper notice of this character and 
taken precautions to make certain that 
the notice reached the head officials, the 
much needed cars have been forthcom- 
ing. 

If the regular dealers in Iowa would 
exert themselves half as much as do 
some of the scoop-shovel men in that 
state to get their names published in 
our forthcoming list of Regular Grain 
Dealers of Iowa, the list would be much 
nearer perfect, and would give much 
better protection to the regular dealers 
in Iowa. If the men who have invested 
their money in elevator property are not 
sufficiently interested in assisting us to 
protect them in the enjoyment of their 
investment, then they should be the last 
to complain of scoop-shovel competition. 
At considerable expense we have collect- 
ed and compiled a list which will be 
published the coming week. We are 
greatly indebted to many regular deal- 
ers who are interested in the success of 
the association work, and in supplying 
track buyers and receivers with a cor- 
rect list of regular dealers for the pur- 
pose of saving postage to such track 
buyers and receivers and assisting them 
in their efforts to avoid bidding irregu- 
lar dealers. It is a work which every 
man who has a cent invested in country 
elevators should enthusiastically give his 
active support to. Yet, we are sorry to 
say, there are some who have not taken 
the trouble to respond to our requests 
for desired information. They will be 
the greatest losers by their lethargy. 


No grain man is in good shape to 
make a success, unless he can sit down 
in his office and see a load of grain go 
by to his competitor. F. D, Babcock, 
Ida Grove, Ia, 


Consul Robert P. Skinner, of Mar- 
seilies, France, writes Oct. 4: American 
corn sold pretty well up to six weeks 
ago, but now prices are reported to be 
entirely out of reach. If, however—and 
it is confidently expected to happen— 
the French chambers vote the ‘‘admis- 
sion temporaire’’—i. e., allow corn to en- 
ter and go to the mills in bond, as does 
wheat—American white corn particular- 
ly will come into favor again, ag it can 
be employed for sundry mixing purposes. 
Heavy quantities of American oats were 
brought here two months ago, as the 
French crop was reported to be short 
and the Algerian crop very bad. But con- 
sumption, for unknown reasons, is’ very 
slow, so that a sharp decline has taken 
place in values. This is thought to be 
only temporary. 
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LETTERS From tHe TRADE 


[Regular grain dealers are invited to contribute 
letters on grain trade subjects, for publication in 
this department. ] 


FORM OF CONTRACT FOR FARMERS’ 
GRAIN. 


Grain Dealers Journal: Regarding 
advancing money and the contracts used 
in connection with same, we have been 
using two forms which have proved 
quite satisfactory. 

When money is advanced on grain and 
no price is set we use the form shown, 
which makes the day of delivery the day 
of settlement, and the farmer to whom 
the advance has been made finds it 
does not do him any good to hold his 
grain back in order to get a better price. 
He has the privilege, however, to ac- 


CONTRACT 


PACU SIO SUAS COM tan e te, Nate oe oe hc Oe, irc ee ca Oe Ch ek Anh ak ac tone Ge 


that some short form of a bill of sale 
would be the ideal form of contract. 
This is a better protection for the grain 
man than any form of contract, and 
protection is what is wanted. With the 
honorable man no written contract is 
necessary. 

Regarding the legality of the above 
form, we know nothing. Robberts & 
Davis, Rippey, Ia. 


RUINED BY COMPETITION. 


Grain Dealers Journal: I have lost 
elevator and everything I had in this 
town on account of the competition in 
grain buying. Three buyers joined to- 
gether and paid prices for grain which 
were out of reach. They bought often 
on 1-4 and 38-8 margin; but, now that 
they have drove me out of the market, 


FTP, LOMA, Ree sayeth cote aceon ot ce lkid csaeies EME ES dines See els 


fer Wollarsy 


the receipt of which is hereby acknowledged, I have this day sold unto ROBBERTS & DAVIS, 


eee USTIEIS, Gls. 7 ck. ga arcs viens’ See es <r en 


.......at the market price in Rippey 


OO HETORE Se a cwattns/ce as cth aeamicras oolGes c and if a specified price be not accepted for said grain 
before.......................18...., Ithen agree to accept the market price in Rippey on the........ 
eae eon hens ee ea cen in settlement for said grain per bushel of............ pounds, which 


I hereby agree to deliver in their grain house in Rippey on or before...............00. 


I hereby covenant that said grain is now owned by me, is in my possession, and is free and 


clear of all liens and incumbrances whatsoever. 
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NOTE 


pao alter date.2,< 


DAVIS, of Rippey, Iowa, the sum of............ 
for value received, with interest at the rate of 8 


TRIP Pe VA LO Wales caus acta Ae aren eon ee Sie cinta ear a maar ne 
.... promise to pay to the order of ROBBERTS & 


pares Ollanas 


per cent. per annum until paid, with reasonable 


attorney’s fees if suit be commenced, and if this note is not paid promptly at maturity, jurisdiction 


is hereby conferred on any Justice of Peace in Greene County, 
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peta WU are cos trcda volte aclamie Ateiah nee 
ACrESUCOMHs sao eters bler sper si cens 68 nc69\e 
BEF OS OAS so ncvcp seaweed sons rrgattre es 09 


BO WA ddltese sco depock cca sider acs. cone 


Iowa. 


SIOTIATURE nia eee ae cee wore aoe en nin Rn ee ee 


cept a price any time between the time 
contract was drawn and the time con- 
tract calls for delivery. In connection, 
we take a note drawing interest from 
date, and if the farmer is not considered 
good we usually have him secure an- 
other signer. 

When contracting at a specific price 
we use another form, which is the same, 
except that some lines are omitted, the 
contract reading simply: In considera- 
tion of ————————— Dollars, the re- 
ceipt of which is hereby acknowledged, 
I have this day sold unto Roberts & 
Davis bushels of at 
per bushel of pounds, which I 
hereby agree to deliver in their grain 
house in Rippey on or before 18— 

The notations in lower left hand 
corner are for making a record of the 


farmer’s crop, rent, etc., to enable one~ 


to know how the farmer will come out 
as regards his rent and as regards meet- 
ing his obligations with the grain man. 

It has been our impression in the past 


buy on 1 to 11-2 cents. I am out of it, 
and am looking for a position to buy 
grain for some firm. Driven Out. 


CLEANING SEED WHEAT FOR 
FARMERS. 


Grain Dealers Journal: One new 
feature with us this fall was the clean- 
ing of our farmers’ seed to induce them 
to raise a better auality of wheat and 
not so much chess and cockle. We 
charge them 1 cent per bushel. We furn- 
ish the power and sack the wheat. The 
farmer feeds the mill. We cleaned near- 
ly 4,000 bushels this season. With a No. 
6 Clipper power mill we can clean two 
bushels of the choicest seed wheat per 
minute. 

We see two advantages for us in it. 
First, we improve the quality of the 
next crop; and, we get a profit on wheat 
the farmer sows in the ground. John 
Reichelderfer & Son, Cridersville, O. 


24a. 


ASKED ano ANSWERED 


INSURANCE AT LOW COST. 


Grain Dealers Journal: Will some 
one give me the name and address of 
some good insurance company, not 
board? I have seen something in the 
Journal about good companies insuring 
for half the rate. As I want to insure 
elevator and grain in some good com- 
pany, the cheaper the rate the better it 
would suit me. Samuel P. Kelley, Clar- 
ence, Ill. Ans.—Write to The Millers’ 
National Insurance Co., 808 Home In- 
surance Bldg., Chicago, 111. 


NO LICENSH NEEDED TO MAIL BIDS. 


Grain Dealers Journal: A dealer in In- 
diana asks whether he is required to 
take out a license as a broker, »ecause 
he prepares bids on grain, as wired to 
him by a firm in Chicago or Baltimore, 
and mails those bids to all grain dealers 
in his section of the country. Ans.—He 
is not required to take out a license, for 
the reason that “a broker is an agent 
employed to make bargains aud con- 
tracts between other persons in matters 
of trade, commerce or navigation, for a 
compensation.” In this case the Indiana 
dealer does not make any contract, but 
only conveys the bid or offer of the firm 
which employs him. He does nothing 
more than any clerk or messenger might 
do and therefore cannot be classed is a 
broker, 


EXPERIENCE IN DISPOSING OF 
COBS. 


Grain Dealers Journal: We note in 
the Journal of Oct. 25 a letter from Rob- 
berts & Davis of Rippey, Ia., regarding 
cobs made into fuel, We had a plant in 
operation at one of our stations manu- 
facturing cobs into kindling, and we dis- 
posed of a great deal of this in Chicago, 
Ill. We found, however, that the goods 
cost us a little more than we could get 
out of them. When we had ssunk several 
thousand dollars we decided to use cob 
burners and burn them. If the cost could 
be lessened or consumers made to pay 
a little more for the goods no doubt cobs 
could be used to good advantage for 
something of the sort. They make ex- 
cellent kindling. EH. R. Ulrich & Sons, 
Springfield, Il. 


CAR SHORTAGH AND RISING RATES, 


Grain Dealers Journal: Can we do 
something to prevent the raising of 
rates when we do not get cars to ship 
on, the old rate? I think all grain deal- 
ers ought to club together and fight 
them. I have several thousand bushels, 
bought months ago, for which I could 
not get cars to ship, and for which I 
have to pay 5 cents per hundred more 
than rate was when grain was bought. 
Samuel P. Kelley, Clarence, Il]. Ans.— 
Some Chicago shippers are still billing 
grain Hast on rates which were in force 
last July. Many Chicago shippers are 
billing grain East at rates in force last 
month. Railroad companies have been 
known to hold back cars until advance 
in rates had gone into effect and then 
supplied all that were needed as soon as 
higher rate was in force. Fair minded 
freight officials frequently accept cars 
ordered before advance, at old rates. If 
disposed to ‘deal justly with shippers 
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they can not do otherwise. However, 
it is necessary to go to the heads of the 
freight departments with convincing 
facts to secure fair treatment, A whit- 
ten order for cars sent to general 
freight agent will generally bring them. 


HOW TO GET CARS. 


Grain Dealers Journal: I have suf- 
fered untold loss through the neglect of 
the railroad company to furnish cars in 
time to fill contracts, especially at my 
elevator on the B. & O. R. R. In fact, 
fully one-half the time I am compelled 
to stop buying grain. I am informed 
this complaint does not exist at junction 
points of the B. & O. R. R., but only at 
smaller stations where the company does 
not encounter competition. Some three 
years ago I built an elevator at Stanley, 
O., on the line of the B & O., through 
the solicitation of Mr. Reifsnider, then 
traveling freight agent. At that time 
the matter of delay in furnishing cars 
came up, but he assured me there would 
be no trouble in that line, and that cars 
would be furnished promptly. For six 


GRAIN BUYERS OF HATTON, N. D. 


Hatton is a small town located on the 
Great Northern railroad in Trail Coun- 
ty, N. D., not far from Fargo and Grand 
Forks. It is situated in a good grain 
producing country, has a large territory 
to draw from, and is an important grain 
buying point. Here are located six 
large elevators, one being controlled by 
a La Crosse firm and the other five by 
Minneapolis companies. The accom- 
panying cut, reproduced here through 
the courtesy of the Minneapolis Journal, 
shows the grain buyers in charge of the 
elevators, who are also prominent men 
of Hatton. 

The picture shows in a recumbent po- 
sition on the left J. M. Johnson of the 
Cargill Company, while on the right 
appears C. Berg of the Imperial Eleva- 
tor Company. In the rear row the men, 
naming from the left, are: H. Oberg, lo- 
cal manager for St. Anthony and Da- 
kota Hlevator Company; R. E. Argall, 
for the Northwestern Elevator Co.; L. 
G. Gjire, for Andrews & Gage, and H. 
E. Dahl, for the Great Western Elevator 
Co, 


Grain Buyers of Hatton, N. D. 


or seven months after the elevator was 
constructed this was done; but since 
that time the car service has become ir- 
regular, and at present I have been un- 
able to get a single car for some 35 days. 
This is a serious matter. I have gone to 
a great deal of expense in the building 
of an elevator ag fine as there is between 
Defiance and Fostoria, which, unless 
cars are furnished more promptly, I will 
be compelled to abandon, or take up and 
move elsewhere. I wish this matter 
would be taken up before the Grain 
Dealers’ National Association. A law 
should be enacted to compel railroads 
to become responsible for the loss sus- 
tained through their neglect in furnish- 
ing cars. I think if proper methods 
were taken such a law could be passed 
here in this state to compel railroads to 
take the freight offered for transporta- 
‘aion or to be responsible for failure to do 
so. J. W. Long, Florida, Ohio. Ans.— 
If you will send by registered mail to 
the general freight agent of the B. & O. 
a written order for cars and inform him 
that you will sue the company for any 
losses suffered by reason of its not furn- 
ishing cars you will get the cars needed. 


They are hale, well met looking set, 
and if appearances are not deceiving, en- 
joy life. 


LANDLORDS’ LIENS. 


(From a paper by Normen H. Camp, Chicago, pre- 
sented at Annual Meeting Grain Dealers’ National 
Association.) 


In the presentation of the law pertaining 
to landlords’ liens, I am conscious of the 
fact that I am addressing grain dealers 
from various states mainly interested in 
the question as it affects them in their 
particular business, and I shall therefore 
not present the law as re’ating to land- 
lords’ liens in general, but only that which 
the statutes of a number of states give to 
the landlord upon the crops raised upon 
his land. Special statutes have been eti- 
acted by the legislatures of Indiana, Iowa, 
Illinois, Missouri and Kansas giving the 
landlord a specific lien on the crops grown 
or growing upon demised premises, while 
in Pennsylvania, Ohio, Michigan, Wiscon- 
sin, Minnesota and Nebraska no such spe- 
cial lien is given, In these Jast named 
states the rights of the landlord as re- 
specting the crops grown upon the prem- 
ises are no greater than those of the land- 
lord of property in general, Inasmuch as 
Indiana, Illinois, Iowa, Missouri and Kan- 
sas are the largest grain producing states 
and probably furnish the majority of the 
delegates to this convention, I will confine 
what I have to say to the law of these 
four states, 


THE GRAIN DEALERS JOURNAL. 


INDIANA. 


The statutes of Indiana provide that in 
all cases where a tenant agrees to pay as 
rent a part of the crop raised on the prem- 
ises, or rent in kind, or cash rent, the land- 
lord shall have a lien on the crop raised 
under such contract for the payment of 
such rent; which lien, if the tenant refuses 
or neglects to pay or deliver to the land- 
lord such rent when due, may be enforced 
by a sale of such crop, in the same manner 
as the lien of a chattel mortgage contain- 
ing a power to sell. In a recent case of 
Campbell vs. Brown (54 N. BH. Rep. 409) the 
Appellate Court of Indiana has sustained 
this law and held that the tenant cannot 
divest the landlord of such lien without his 
knowledge or consent; that if the tenant 
sells the landlord’s share of the crop with- 
out his permission, he may recover such 
share or value from the purchaser, for the 
purchaser cannot acquire a better title to 
the crop than the tenant had, and that the 
purchaser is bound to take notice of the 
statutory lien which the landlord has upon 
the crop for the payment of rent due or to 
become due. ; 


ILLINOIS. 


Our Illinois statute provides, ‘‘that every 
landlord shall have a lien upon the crops 
grown or growing upon the demised prem- 
ises for the rent thereof, whether the same 
is payable wholly or in part in money or 
specific articles of property or products of 
the premises, or labor, and also for the 
faithful performance of the terms of the 
lease. Such lien shall continue for the pe- 
riod of six months after the expiration of 
the term for which the premises were de- 
mised.”’ 

There have been numerous decisions of 
the Illinois Supreme Court under this law, 
which, in the main, have been very favor- 
able to the landlord. The court has held 
that this lien is independent of the land- 
lord’s right to distrain for rent, which, un- 
der the Illinois statute, he has a right to 
do not only when rent is due, but also in 
ease the tenant attempts to sell the grain 
or abandon the premises, or shall in any 
manner endanger the lien of the landlord 
upon the crops for the rent agreed to be 
paid, This lien has been held to be para- 
mount to all other liens or claims unless 
waived by the landlord, or unless he does 
not enforce it within the proper time. 

In nearly every case brought under this 
statute against the grain dealer to recover 
the value of the grain which he purchased 
from the tenant, it has been alleged and 
proved that the dealer Knew that the grain 
came from the landlord’s premises, and 
that the seller was a tenant upon such 
premises. It was not attempted to hold 
the purchaser liable for the values of such 
grain without charging him with either ac- 
tual or constructive know’edge of the 
facts, until in the comparatively recent 
ease of Harding vs. Finney (136 Ill, 573) the 
question was raised as to ‘‘whether or not 
a bona fide purchaser, without notice of 
crops grown on rented premises, for a val- 
uable consideration, is protected in law;’’ 
or, as was stated by counsel for the land- 
lord, ‘“‘does the statutory lien of the land- 
lord on the crops hold against the pur- 
chaser of the crop from the tenant, who 
purchased within the six months named by 
the statute, but whose purchase, however, 
is in good faith for value, without actual 
notice of the existence of the facts contem- 
plated by the provisions of the statute cre- 
ating the lien,’’ and it was attempted in 
that case to get a decision from the Su- 
preme Court giving the landlord a right of 
action against a bona fide purchaser for 
such crops purchased by him. 

The facts in that case, briefly stated, 
were that George F. Harding, a resident of 
Chicago, made a lease in writing to a man 
by the name of Klien of a quarter of a 
section of land in Douglas*county for one 
year from March 1, 1886, at the cash rental. 
of $480, payable on or before the first day 
of January next following, and providing 
among other things that the crops should 
not be removed until the rent was paid. In 
August and December of 1886 a firm of 
grain dealers at Tuscola, about three miles 
from the farm, purchased from the tenant 
certain oats and corn raised upon the 
premises to the value of $227.16, and paid 
him therefor in good faith, and without 
any notice that he was a tenant or that 
the grain had been raised on demised 
premises, or that any rent was unpaid. 
About the first of January, 1887, Klien. the 
tenant, left the farm and county, wholly 
insolvent, and with $380 of the rent unpaid. 
The landlord brought the suit in October of 
1887 in assumpsit against the firm of grain 
dealers fcr the value of the, grain .pur- 
chased by them, and obtained a judgment, 


‘THE GRAIN DBPALPRS JOURNAL. 


which judgment was affirmed by th ) 

pellate Court. On appeal to the tee ete 
Court, the law SOverning this class of cases 
as laid down by the decisions of various 
States was fully discussed, Among other 
things the Supreme Court says: “It would 
seem to have been within legislative con- 
templation that the tenant had a right to 
sell the crops, reserving enough to satisfy 
his landlord’s rent, But be this as it may, 
it is apparent that the landlord has the 
ready means of protecting his lien and se- 
curing himself against loss by the sale and 
removal of the crop, by the exercise of or- 
dinary diligence and oversight. It must be 
admitted, on the other hand, that the pur- 
chaser of the crop, after its severance and 
at a distance from the demised premises, is 
without such means of protection. It is a 
familiar principle that bona fide purchasers 
are favorites of the law, and the policy has 
ever been ‘to protect them.’’ The court 
holds that the landlord has no right of 
property in the crop, and no right to its 
possession, and hence cannot maintain a 
Suit except an action on the case for a 
fraudulent act intended to impair the land- 
lord’s security. ‘“‘The gist of the right of 
recovery in this case,’ says the court, “is 
the wrongful or tortious act of the defend- 
ant (that is, the grain dealer) or the omis- 
sion of some legal duty, in consequence of 
which injury has resulted to the plaintiff.’’ 
In that case it was held that there was no 
fraudulent act, no Knowledge of the lien of 
the landlord, or any intention to deprive 
him of his security, or to do any wrongful 
act, but was a purchase in good faith and 
for value from the tenant, who is not only 
the owner of the property but clothed 
with the indicia of ownership. The deci- 
sions of the lower courts were reversed, 
and this case may be considered as estab- 
lishing the law that where the dealer pur- 
chases grain without Knowing, or having 
the means of knowing, that the grain came 
from demised premises, and that there is 
a probability of the landlord’s lien upon 
the grain, he is protected in such purchase. 

Again it has been held in a recent case 
decided by the Appellate Court of Illinois 
of the Third district (Bowers vs. Davis, 79 
dll. 348) that the dealer is protected in the 
purchase of graim from a tenant where it 
is proved on trial that the landlord con- 
sented that the tenant should sell the 
grain and so informed the dealer, notwith- 
standing that the landlord told the dealer 
that he expected the tenant to pay him his 
rent out of the proceeds of the grain. 

It will therefore be seen, under the Illi- 
nois decisions, that unless the dealer is a 
bona fide purchaser without notice of a 
prior claim on behalf of the landlord, or 
unless the landlord has waived his lien by 
consenting to the sale of the grain by the 
tenant, or unless the landlord has not en- 
forced his lien within the time fixed by 
the statute, namely, within six months 
after the expiration of the term for which 
the premises were leased, the dealer be- 
comes liable to the landlord for the value 
of the grain purchased from the tenant to 


the extent of the amount remaining due 
for rent. ; : 
In surmise that some one may inquire 


who is a bona fide purchaser without no- 
tice, I will add that it is the common doc- 
trine that whatever is sufficient to put the 
purchaser upon inquiry, is good notice of 
whatever the inquiry would have disclosed, 
and therefore if the dealer has knowledge 
of any fact that would raise a suspicion 
in the mind of a prudent business man 
that the landlord has a lien upon the grain 
for his rent, he should make due inquiry 
‘as to whether or not the rent has been 
paid, and not purchase the grain without 
the consent of the Jandlord, 


IOWA. 


The Iowa code provides that a landlord 
shall have a lien for his rent upon crops 
grown upon leased premises and upon any 
other personal property of the tenant 
which has been used or kept thereon dur- 
ing the term and not exempt from execu- 
tion, for the period of one year after a 
year’s rent or the rent of a-shorter period 
falls due; but such lien shall not in any 
ease continue for more than six months 
after the expiration of the term. In the 
‘case of Holden vs. Cox (60 Ia. 449) it was 
held that the landlord’s lien attached to 
corn raised on the farm, which was sold 
by the tenant and the land'ord was allowed 
+o recover for the value of the corn in an 
action for damages against the purchaser. 
So, too, in a case decided in 1895 (Hvans Vs. 
Collins, 62 N. W. Ren, 610) the Supreme 
Court of Iowa sustained a judgment given 
a landlord against a grain dealer in Mason 
City, who bought 500 bushels of oats from 
a tenant. The lower court found that the 
dealer knew at the time he purchased the 


oats that they had been grown on the 
plaintiff's land. There seems to have been 
no testimony as to whether or not the land- 
lord or his agent knew that the tenant was 
disposing of the property. It was contend- 
ed by the dealer that he did not know that 
he was buying the oats from a tenant, and 
that he was an innocent purchaser for 
value. The court says: “If it be conceded 
his contention is correct, yet it does not 
follow that the can escape liability,” thus 
strongly indicating that that court would 
not follow the Supreme Court of Illinois. 
The Iowa Supreme Court has made an 
exception, however, to the above rule. In 
a case (Wright vs. E. M. Dickey Co., 83 
Ia. 464) where it appeared that the land- 
lord Knew that the tenant was hauling 
his wheat to market and selling it, and 
where he admitted that he had relied upon 
the tenant to pay his rent out of the pro- 
ceeds of the sale of the grain, and there- 
fore did not stop him, the court says: ‘It 
is a familiar principle that where one of 


two innocent parties must suffer for the 
wrongful act of the other, the one who 
rendered the wrongful act possible must 


bear the burden. Conceding that the plaint- 
iff had a landlord’s lien upon the wheat in 
full force, he would have prevented injury 
to himself and to the defendant by assert- 
ing or making known that lien when he 
knew the wheat was being sold to an inno- 
cent purchaser.”’ * 

In a case decided in May, 1895 (Blake vs. 
Charles Counselman & Co., 63 N. W. Rep. 
679) the facts as certified by the lower 
court were substantially as follows: The 
plaintiffs were the owners of a farm situ- 
ated about two miles from the town of Col- 
lander, in Webster county, Iowa. They had 
rented the premises for a term ending 
March 1, 1892, and had taken a note for the 
rent which became due January 1, 1892. 
During the winter of ’91 and ’92 Counsel- 
man & Co. were grain dealers in the town 
of Collander, and they bought of the ten- 
ant some 300 bushels of corn, which the 
tenant delivered to them at their ware- 
house in Collander. About 100 bushels were 
delivered at various times during the win- 
ter and the remainder of 200 bushels was 
delivered between the 5th and 15th of Feb- 
ruary, 1892. There was no contract between 
the tenant and Counselman & Co. for any 
particular amount of corn, but each load 
was purchased and delivered by itself and 
settled for.as delivered. Every bushel of 
corn thus delivered had been paid for to 
the teiant by the 15th of February, 1892, 
and Counselman & Co, had no actual or 
other notice, except as the law may imply, 
ttat this corn was raised on leased prem- 
ises, or that the seller was a tenant on the 
plaintiff's land, or that the plaintiffs had 
any lien thereon. On the 18th day of Feb- 
ruary, just three days after Counselman & 
Co, had settled with the tenant, the plaint- 
iffs demanded of them payment for the 
corn. It apveared in evidence that the 
landlords had visited the farm in Novem- 
ber, 1891, at the time when the tenant was 
at work in the field husking corn. The 
plaintiffs at that time knew that the ten- 
ant had sold and delivered almost the en- 
tire crop of oats raised by him on the 
place, and had appropriated the proceeds. 
They made no attempt to investigate or 
look up the oats and gave no direction to 
the tenant as to his disposition of the corn, 
and made no inquiry as to his proposed 
disposition of it. The entire rent re- 
mained unpaid except $25. It also appeared 
from the evidence that the landlords had 
realized about $30 from the sale of property 
covered by a mortgage to them to secure 
the rent. Outside of the crops grown on 
the premises this property appeared to be 
the only available property subject to the 
lien. Upon these facts the following ques- 
tions were submitted: -(st) Did the land- 
lord’s lien extend to these 3(0 bushels of 
corn so as to make the defendants liable to 
the plaintiffs for the value thereof? (2nd) 
Under the facts as given can the plaintiffs 
be held to have waived their lien upon the 
corn thus delivered to the defendants? In 
answering these questions the Supreme 
Court of Iowa held that the landlords had 
not waived their lien and that the defend- 
ants were liable to them for the value of 
the corn. a5, A 

It seems to me that this decision is un- 
reasonable and that the Supreme Court of 
Iowa went too far in maintaining the land- 
Jord’s lien under the circumstances of this 
case, In my opinion the court should have 
followed the case in 83 Ia. and held that 
the landlords had waived their lien. It is 
not for me, however, at this time to criti- 
cise our courts in the decisions which they 
have made, but only to give you gentlemen 
as clear an idea as I possibly can of the 
law as it exists, in order that you may be 
able to avoid entangling lawsuits. 
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KANSAS, 
The legislature of Kansas has enacted 
by the statute substantially the law “of 


Illinois and Iowa as found in the decisions. 
The statute of Kansas (Sec. 24, Chap. 55) 
provides that “Any rent due for farming 
land shall be a lien on the crops grown 
or made on the premises. Such lien may 
be enforced by action and attachment 
therein as provided.” (26) “The person en- 
titled to the rent may recover from the 
purchaser of the crop or any part thereof, 
with notice of the lien, the value of the 
crop purchased, to the extent of the rent 
due and damages.’’ 

This act has been enforced in the case of 
Neifert vs. Ames, 26 Kans. 515, and seems 
to be so clear that a construction from the 
court has been unnecessary. It will be 
observed that the purchaser is liable to the 
landlord only in case that he has notice of 
the lien. This, so far as I have been able 
to find, has not been judicially construed, 
but I apprehend that any fact that would 
place the grain dealer upon inquiry as to 
Whether or not the landlord had a lien, 
would be sufficient notice to bind him and 
make him liable to the landlord in case he 
purchased the crop from the tenant. 


MISSOURI. 


The Missouri statute gives the landlord a 
right to attach the crop if the tenant at- 
tempts to sell or remove it, and further 
provides that ‘If any person shall buy any 
erop grown on demised premises upon 
which any rent is unpaid, and such pur- 
chaser has knowledge of the fact that 
such crop was grown on demised prem- 
ises, he shall be liable in an action for the 
value thereof, to any party entitled there- 
to, or made subject to garnishment at law 
in any suit against the tenant for the re- 
covery of the rent.”’ 

Here, too, it will be noticed that the Mis- 
souri statute is quite clear and explicit, but 
that it also only holds the purchaser liable 
where he has knowledge of the fact that 
such crop was grown on the demised prem- 
ises. So far as I have been able to find 
this act has never been before the courts 
of Missouri for construction, but no doubt 
that grain dealers of that state can be 
held liable under it if they purchase grain 
from the tenant contrary to its provisions. 

I apprehend that most of you think by 
this time that the law is very dry and un- 
interesting, unless it be that some of you 
have been involved in suits similar to those 
I have mentioned, in which case you are no 
doubt impressed with the fact that the law 
can become very interesting indeed. It has 
seemed to me as I have looked into this 
subject with a view of presenting it to you 
on this occasion that the law has placed 
the grain dealer at a decided disadvan- 
tage, and is on the whole unfair and in- 
equitable. The landlord is nearly always 
in a position to enforce the collection of 
his rent. If the tenant attempts to re- 
move the grain before the rent is paid, 
the landlord can prevent him, and if the 
rent is not due he can declare it due for 
the purpose of enforcing his lien. There is 
none so vigilant as the landlord, and if 
perchance he becomes careless in looking 
after his rights, it is unfair to make the 
grain dealer a collection agency for him. I 
know from experience that grain dealers 
“have troubles of their own,’’ as the boys 
would say, without being the legal guard- 
ians of this large class of landlords. 

Until, however, you as individuals or an 
association can bring about a change of 
the law, I would advise you all to be cau- 
tious in buying grain of a tenant, and to 
keep your eye on the landlord to see that 
he ‘thasn’t a knife up his sleeve in the way 
of a “Jandlords’ lien.’ 


GOVERNMENT CROP REPORT. 


John Hyde, statistician of the Depart- 
ment of Agriculture, in his report is- 
sued Noy. 10, gives the yield of corn at 
25.2 bushels per acre; against 24.8 last 
year. The yields in the principal corn 
states are placed at 31 in Pennsylvania, 
34 in Ohio, 37 in Indiana, 35 in Illinois, 
31 in Iowa, 25 in Missouri, 29 in Kansas, 
and 27 in Nebraska. 

The yield of buckwheat is placed at 
17.2 per acre, against 17.3 in 1898, and 
20.7 bushels in 1897. 


The first of nine steamers with Ameri- 
can corn arrived at Reval, Russia, Octo- 
ber 11. , 
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MEETING OF THE ILLINOIS GRAIN 
DEALERS. 


The autumn meeting of the Illinois 
Grain Dealers’ Association was called to 
order by Pres. E. R. Ulrich, Jr., of 
Springfield, at 10:20 A. M. Wednesday, 
Nov. 1, 1899, and introduced the Mayor, 
CG. J. Sabin, who welcomed the dealers 
in the name of the citizens and especi- 
ally the grain dealers of Champaign. 
He presented a large wooden key and 
guaranteed that it would open all the 
gates of the city. (Applause.) 

8. S. Tanner, ex-president of the as- 
sociation, responded in his usual happy 
vein and thanked the Mayor and citi- 
zens for the welcome tendered. 

President Ulrich: Since the June 
meeting in Decatur, we have published at 
great expense a little pamphlet contain- 
ing the names of the regular grain deal- 
ers. The names of some have been omit- 
ted by error in the rush to get it out. 
If your name is not in the list notify the 
secretary. We will publish corrections 
and additions from month to month and 
hope to get it perfect eventually. 

Another line of work which we have 
taken up since the June meeting is the 
organization of local associations. Our 
traveling representatives, Mr. B. F. 
Walter and J. W. Cleland, have done 
very efficient work in this line and ma- 
terially increased our membership. If 
you want a local association in your dis- 
trict notify the secretary. 

I believe the track buyers could help 
the country buyers by sending their bids 
under cover. The postal card bids are 
so open that the information now reach- 
es some it is not intended for, and it 
makes trouble for the regular dealer. 

Bids by telephone should be made in 
cipher as anyone can enter a public 
telephone booth and by putting the re- 
ceiver to his ear can learn what bids 
are being made at the time along the 
line, what sales are made. It makes 
trouble for the regular dealers. 


Some of the commission houses have 
neglected to reply to letters of the sec- 
retary. An Illinois judge has recently 
held that where a party refuses to reply 
to questions put to them, then must they 
be considered guilty. J think we must 
render the same judgment upon track 
buyers and commission men who refuse 
to reply to the secretary’s letters. 


We will next have a paper on “What 
Association Work has done and will do 
for the Trade,’ by G. A. Stibbens, Co- 
burg, Ia. Secretary Tyler read the pa- 
per which is as follows: 


WHAT ASSOCIATION WORK HAS 
DONE AND WILL DO FOR THE 
TRADE. 


Mr. President and Gentlemen of the Tlli- 
nois Grain Dealers’ Association: If you 
would ask me ‘What has association work 
done for the trade?’ the question would 
be answered by asking you to go back to 
the condition of affairs existing prior to 
your organization. 

If you desire to know something of what 
the good results will be in the future, study 
well your past experience as an organiza- 
tion and you will: have formed a correct 
idea of what is in store for you. 

The grain trade in years gone by was a 
sort of a free-for-all, go as you please af- 
fair, and no entrance fee was charged, 
but. the pace set was fast and furious; 
nothing but thoroughbreds long survived. 
Some person unknown to the writer con- 
ceived the idea of organizing the grain 
trade, and he certainly was a man of God, 
for he planted an association twig in Tlli- 
nois, which grew so large that its branches 
extended to other states. Today we have 
one great chain of associations extending 
from Ohio west to the Colorado line, and 


from the southern border of Minnesota 
south to the Gulf of Mexico. 

The grain dealers of the great state of 
Illinois should be, and I presume are proud 
of the fact, that they gave birth to this 
child of organization. The average coun- 
try grain dealer seems to be in a night- 
mare, conscious that something is being 
done in his behalf, but you can't arouse 
him to the point of taking an active inter- 
est in this work. I often wonder how so 
much good has been accomplished, 

If we could awaken the interest that 
should exist in every fair-minded dealer 
we would have but little trouble in over- 
coming the evils existing in our business. 
Country dealers owe their business exist- 
ence to this and kindred organizations. A 
few brave and loyal men have stood at 
the helm and piloted you safely into the 
harbor, but you have not given them the 
moral support they were justly entitled to, 
neither have they received a competent 
remuneration for the service rendered. Past 
experience should teach you that it is ab- 
solutely necessary for you to put forth 
your best efforts in order to attain the 
best results. You should support your of- 
ficers in a manner to lighten their burden, 
which would convince them their efforts 
were appreciated, 

Association work has educated the track 
buyer and commission man that it is wise 
not to bid the scalper and irregular deal- 
ers. Thanks for their good support. Scalp- 
ers are as rare at this time as prosperous 
grain dealers were before this work was 
started. These organized bodies of grain 
dealers have annihilated that feeling of 
bitter jealousy existing among competitors, 
and today, generally speaking, we have 
one great throng of thriving dealers work- 
ing in harmony. Has this all been brought 
about by chance? Did it all come of its 
own accord? No, it is the outcome of or- 
ganization. It has been an uphill;pull, but 
commission firms are now fast being per- 
suaded not to receive consignments from 
irregular dealers, 

Short weights at terminal markets have 
been and are being investigated, and the 
time is not far distant when they will be 
compelled to yield to public sentiment in 
this respect. This vast army of organized 
dealers are now in condition to demand, 
if necessary, fair treatment in all the mar- 
kets of the country. All that is necessary 
to obtain justice is to stand together as 
one man battling for his rights, 

The time is now ripe for associations to 
wield an influence in legislative matters. 
You are all aware that we have laws in 
all states detrimental to our business, and 
we should see to it that these unjust laws 
are repealed or amended. According to the 
statutes of several states, if a man drives 
a load of grain on to your scales, in order 
to protect your interest you are forced to 
ask him if he stole it, or if there is a mort- 
gage on it, and last of all, is it subject to 
a landlord’s lien. If you are not familiar 
with all the facts, you are absolutely com- 
pelled to ask these questions. Law is said 
to be founded on justice and common 
sense. I want to ask you in all candor, 
are the laws I have named founded on 
either? The remedy for these ill-advised 
measures is within the power of combined 
effort on the part of all associations. 

The grain trade in this country repre- 
sents an amount of money, so large in the 
aggregate, that if reduced to figures, it 
would astonish a Vanderbilt. Then why 
should we submit to the many evils per- 
taining to the business? They will never 
right themselves; it must be done by you. 

Here in Illinois, you have a grand or- 
ganization covering the entire state, and 
you should guard your interests well, in 
order that you may be able to hand over 
to your posterity a work that can not be 
obliterated by time, 

If these organizations are as progressive 
in the next few years as they have been in 
the past, no pen or tongue can describe 
what is in store for us. This work is only 
in its infaney, and if properly nourished 
it will grow beyond all recognition. The 
old soldiers in this cause will soon pass 
from the stage of action, and it behooves 
them to plant landmarks along the line 


“they have traveled that will shine forth 


in brilliant splendor in order that no back- 
ward steps be taken by those who take up 
the work after them. 


The evils of the grain trade have not all 
been eradicated, neither do I know that 
they ever will be, but I firmly believe they 
will be, if we keep up the determined 
work that has already been started. It is 
within our power to correct all abuses. 
Are we going to do it? I say we are, and 
no man dares to dispute it. 

We have a few country grain dealers in 
all sections who will not support their lo- 
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eal organizations, but are ever ready ana@ 
willing to enjoy the fruit of our labor. 
When you ask them to contribute a dollar 
to help carry on the work, they go off into 
a spasm, and tell you it is of no benefit, to 
them, but this class of dealers is receiving 
the same benefits that you are who bear 
the burden, and they will tell you if the 
corn is not shelled to drive on. The trouble 
is, they want something for nothing, and 
are receiving it, but they do not seem to 
realize that it takes money and brains to 
earry on this work. Every association 
should have a man it could send to the 
stations run by these drones and start a 
scoop shovel business in order to bring 
them to their senses. If this were done, 
IT predict it would not be long until the 
last one of them would be climbing into 
the band wagon. j 

The future success of this work is bright 
indeed. We are nearing the time when the 
dockage of three pounds and upwards per 
thousand will not be taken out of our 
grain to swell the purse of the terminal 
elevator owners. The time will soon come 
when inspection departments will be taken 
out of politics. Very soon exorbitant dis- 
counts on off-grade grain sold to track 
buyers will be a thing of the past. We 
are fast approaching the time when inno- 
cent buyers of grain will not be compelled 
by law to pay for grain the second time. 
The time has already come for the rail- 
roads to protect the interest of the regular 
shipper, and they are doing it to the best 
of their ability. I think I hear some drone 
dealer ask, Do you think the streams will 
all be flowing full with milk and honey? 
We think they will, but you drones will 
get there so late it will all be gone. 

We should profit by past experience, and 
we certainly are in better condition to car- 
ry on this work than ever before, as we 
are more familiar with the needs of the 
trade. We have already accomplished a 
great many reforms that are beneficial to 
the trade, but. we must not stop, for we are 
only fairly started. But if we pursue the 
course adopted in a persistent and busi- 
ness-like manner we are certain to win im 
the end. We will not always find smooth 
sailing. When we find obstacles in our 
way the remedy will be forthcoming. The 
eyes of the outside world are upon us, 
and we dare not falter from doing our 
duty, for any backward step will be sui- 
cidal to our cause, The giant evils of the 
trade have a strong foothold, and it will 
take a combined effort of all associations 
to overcome them. Over in lowa and Mis- 
souri we have the kindest feeling for our 
Illinois brethren and stand ever ready to 
join hands with them in bettering our 
condition, and in behalf of the Grain Deal-— 
ers’ Union I bid you God-speed. 


Prof. Burrill invited the dealers to 
visit the State University. 

Secretary Tyler expressed gratifica- 
tion at the information given the deal- 
ers regarding the State University and 
moved that the invitation be accepted. 
This was carried and it was agreed to go 
to the University at 1:30 p. m. 


Ross Hockaday, Oreanta: I move that 
this Association tender a vote of thanks: 
to G. A. Stibbens of Coburg, Ia., for his; 
able paper. Carried. 


B. 8S. Tyler, Decatur, addressed the 
meeting on When Commission Mer- 
chants, Track Buyers, or Brokers Re- 
fuse to Adopt Our Regular List as Their 
Bidding List, Then What? and in part 
said: 

: Several days ago a baker’s dozen met 
in Springfield and determined to do 
something to advance the interest of 
the regular grain dealers. The cities 
have ordinances to protect the regular 
merchants from the traveling peddlers. 
The grain dealer is not protected so we: 
must protect ourselves. We are not 
striving to hurt the business of the regu- 
lar dealers, but we-can not tolerate the 
man who has no facilities for handling 
grain. We have compiled a printed list 
of the regular dealers and are sending 
them to the track buyers and commis- 
sion men. We want to have the list 
correct as possible and I wish everyone 
of you send me notices of changes or 
errors. It is to your interest to have it 
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complete, to assist us in having it per- 
fect. I want to hear from the local 
dealers. 

One track buyer sent us a list of 93 
and a receiver sent us a list of 42 for 
correction. Some of the parties on those 
lists were dead. Some were bankrupts, 
others had left the state, while still oth- 
ers had never shipped grain, yet these 
men were wasting postage on them. 

Thos. Costello, Maroa: I will not do 
business with any track buyer or receiv- 
er who handles the business of an ir- 
regular dealer, whether that dealer be 
in my territory or elsewhere. If he en- 
courages such shippers anywhere, he 
will in my territory when he gets a 
chance. No regular dealer can afford 
to do business with him. 

Ross Hockaday, Oreana: I believe in 
giving the devil his due. I think the 
local dealers are more to blame for in- 
formation regarding markets reaching 
the farmer than the commission men. 
The dealers are too careless about leay- 
ing their card bids open to all who come 
into their office. I get 6 to 8 postal cards 
each day. I should not receive one. The 
information should be sent under a two 
cent stamp. I lock up my bids so no one 
can get the information without break- 
ing the lock. Do any of you do that? 
No! you throw them on the floor or into 
the street and spread the information 
yourselves. I will venture the statement 
that the grain dealers are directly re- 
sponsible for four-fifths of the trouble 
due to market information reaching the 
farmers. 

Mr. F. W. Aldridge, McLean: What 
arguments or reasons are advanced by 
commission men for not confining their 
business to the regular dealers? 

Secretary Tyler: They have advanced 
no reasons. We have published the 
names of the receivers and track buyers 
who have agreed to confine their busi- 
ness to the regular dealers. 

H. C. Mowrey, Forsyth: The greatest 
punishment you can inflict upon those 
who handle the grain shipments of ir- 
regular dealers is to advise all regular 
dealers of such action. No regular deal- 
er wishes to do business with a receiver 
or track buyer who handles the grain of 
irregular dealers. 

B. F. Traxler, Chicago: Does the list 
of regular dealers include only the names 
of receivers and track buyers who have 
agreed to confine their business to the 
list? You publish the names of some 30 
Chicago firms yet we have about 300. 
What about those not on the list? 

Secretary Tyler: We issued the list in 
a hurry and before we had time to see all 
of the receivers and track buyers. After 
it was out I sent notice of the list to 
each receiver and track buyer and en- 
closed the following order: 

B. S. Tyler, Sec’y. 

Decatur, Il. 
Dear Sir: 

Please mail us the Illinois Grain Deal- 
ers’ Association list of regular dealers, 
and we will use it exclusively as our 
buying, bidding or soliciting list in the 
territory that it covers. 

; Yours truly, 


I am receiving these orders properly 
signed daily and will publish the addi- 
tional names of track buyers and re- 
ceivers who have agreed to stand by the 
list, in my monthly bulletin, which will 
be sent to all members. 

Thos. Costello: I have heard of a 


member of this association who declines 
to pay his just debt to a Chicago com- 
mission firm. Now, I think this is 
wrong. I believe we can not afford 
to uphold such dealers. He should be 
requested to settle or resign his member- 
ship. (Applause.) 

President Ulrich: I believe Mr. Cos- 
tello voices the sentiment of the Associ- 
ation. 

W. M. Timberlake, Chicago: I have 
traveled some and visited many country 
grain offices. I have always been able 
to see all the bids and learn what others 
are bidding, and I have seen farmers 
come in and look at the bids. In this 
matter of postal card bids I will say that 
it is not the extra expense which 
prompts us to use postal cards, but we 
have not time to fold, enclose and stamp 
the bids. 

B.S. Tyler: If the bids were enclosed 
in a one cent envelope the postmaster 
could not see them, nor could he place 
them in the boxes so persons outside 
could read them. 

Ross Hockaday: If you must leave 
out bids leave out the low ones. 

S. S. Tanner, Minier: If I understand 
the laws of debate all this is foreign to 
the subject in hand. I think that the 
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responsible firms should be listed if 
they are willing to ignore the irrespons- 
ible, irregular dealers; if not then their 
names should have a black line drawn 
through them. We have not yet done our 
full duty, but when our list is complete I 
think we should adopt a_ resolution 
which will in effect notify every member 
of the name of the receiver or track 
buyer who refuses to stop receiving or 
bidding the irregular dealers. 
Adjourned for dinner. 


VISIT THE UNIVERSITY. 


At 1:30 p. m. the dealers left on spe- 
ciol electric cars for Urbana to visit 


the State University of Illinois. Thom- 
i) A desuoopeilll” | eA aD) MIU RID Rs” cose, Mynale! 
University acted as guide, pointing 
out the different buildings and ex- 


plaininig their use. The dealers were 
first escorted to the armory, thence to 
mechanical building, science hall, labora- 
tories, class building, and after a sur- 
vey of the site upon which the new 
agricultural building is being erected, 
which will be the finest of its kind, were 
led to the library building. While the 
dealers were here assembled, Prof. Bur- 
rill, thanking them for taking enough of 
their valuable meeting time to visit the 
University and grounds en masse. Sec- 
retary Tyler responded, saying that the 
dealers were more than pleased to have 
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this opportunity to visit the University, 
and that they did not realize what a 
grand institution of learning the State of 
Illinois had. The return trip was then 
made to the meeting room. 


AFTERNOON SHSSION. 


The meeting was called to order by 
President Ulrich at 3:00 p. m. 

Secretary Tyler read a paper on Clip- 
pers and Cleaners in Country Elevators 
by Thos. P. Baxter of Taylorville, Ill., 
which follows: 


CLIPPERS AND CLEANERS. 

There has been great good accomplished 
since our last meeting in June, This or- 
ganization is the mother of all organiza- 
tions of its kind, and its standing today 
makes it the fitting alma mater of all 
others, and graded as we grade grain, it 
would grade No. 1, having been clipped and 
cleaned by up-to-date management with 
the most efficient officers who have done 
their work well and faithfully, and no 
doubt but that their teaching has reached 
and benefited every member, and each one 
should have learned his whole duty to 
himself and toward his competitors. 

Evidently our officers have been casting 
about and contrasting our country eleva- 
tors of today with their modern appliances 
including clippers and cleaners, with the 
primitive grain |houses of years ago when 
we (most of us) were boys; and have 
found with all the improvements in build- 
ings and machinery, they have not bene- 
fited the owners. Likewise our grand as- 
sociation, with its many-times-revised con- 
stitution, and amended and carefully re- 
written by-laws, managed by industrious, 
faithful and honest officers; yet the good 
hoped for and expected has not been ac- 
complished by it. Therefore it is fitting 
that today we review the past and try to 
discern what is the matter. Patrick Henry 
said. ‘‘There is no way to judge the future 
so well as by the past.” Therefore if our 
achievements have not been sufficient to 
justify a peace jubilee today, let us have 
an experience conference, review the past 
and if possible benefit by our mistakes, go 
forth with renewed vigor and determina- 
tion to emulate the example of the lion 
and the lamb; not by lying down. but by 
taking each other by the hand of fellow- 
ship and not be found fighting until we 
die. 

Thirty years ago grain buyers, with the 
simplicity common to all kinds of business, 
bought and handled grain just as it left 
the farm. Condition, grade and kind were 
carefully considered, and each Kept sepa- 
rate from the other in boxes, granaries and 
warehouses, and each valued according to 
quality and condition. In those days the 
farmer after threshing his grain recleaned 
it with hand-cleaners at his expense, the 
buyer having but little expense but to 
weigh it and load into cars. Not so today. 
The volume of grain increased, and in- 
creased facilities were necessary, and with 
experience and genius we have the modern 
elevator, with clipper and cleaner, tower- 
ing heavenward. ‘‘Westward the course of 
empire takes its way,’ with the grain 
buyer in the van, But in the evolution of 
appliances and with the help of the me- 
chanic, the architect and inventor, we, the 
modern grain buyers, have been but little 
benefited, The primitive grain buyer with 
but small capital and comparatively no 
conveniences made as much or more 
money than the present up-to-date ‘astute 
Alexander’’ with his clippers and cleaners. 
Thus we have been the benefactors and 
the farmer the beneficiary. I would ask 
today, Do you wish to continue as bene- 
factors? Or will you benefit by the past 
and use your experience and splendid ele- 
vators for your own benefits? 

Do not forget, however, that the honest 
farmer takes the cake when you give him 
a chance. While dealers progress in appli- 
ances and methods of business, they too 
often fail to bring them to their account; 
they get on too well in cunning, sharp 
practice, jealousy and deceit; their ambi- 
tion is to do the other fellow. I. mean 
their competitors. Some are even worse; 
they take the position of the dog with the 
bone. The time was not long ago when the 
grain business was completely demoral- 
ized. Elevators were sold at 25 to 50 per 
cent. of their cost. Utter ruin seemed in- 
evitable. At this juncture, by providential 
interposition, it would seem, somebody con- 
ceived the idea of a grain dealers’ associ- 
ation, and one was organized in this state. 
From that beginning similar organizations 
are in existence in almost all the grain 
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states; and hence we are here today. This 
association is, and has been, what its 
members have made it. The work done, 


and good accomplished, is beyond compre- 
hension, Our elevators have enhanced in 
value to a par basis. The work, however, 
has been slightly superficial, having a large 
field to cover, with a limited support for 
earrying on the work. This has been caused 
by failure of members to contribute finan- 
eial and other support. However, I am 
proud to say that a large majority of the 
buyers who have been solicited have be- 
come members, and the majority of our 
members are staunch supporters, broad- 
minded, liberal-hearted and progressive, 
and are trying to do themselves good with- 
out trying to do harm to others. The buy- 
ers who refuse to join the association, and 
some who do join but fail to pay dues, are 
the disturbers, Both of the latter classes 
“The association is not perfect.’’ I 


high standard with such an element to con- 
tend with? 

Now, then, it is apparent that no matter 
how extensive our facilities are, unless we 
can do business on a fair margin of profit, 
we are worse off by improved elevators, be- 
cause it requires too much capital tied up. 
Unless we can buy right we can do no 
good. It is a true adage, that goods well 
bought are half sold. Our besetting evil 
and possibly the ruin of our business is 
strife and jealousy by which extravagant 
prices are paid. Have we any safeguard 
left but our association? I say, no. The 
strength of a chain is that of its weakest 
link. Can we afford to have weak links in 
the chain of our association? Again I say, 
no. Then we must repair the weak links 
by reaching and bringing our weak mem- 
bers into line. I have thought for a long 
time that in our association work we have 
devoted too much time and energy to gen- 
eralities and to subjects of less importance 
to the neglect of harmony among members, 
I think we can afford to drop for the time 
being at least, terminal weights, clean bills 
of lading, crop reports, and legislating for 
the benefit of farmers, and turn our whole 
attention to local association work. By lo- 
cal association work, I do not mean simply 
the forming of divisions, but I mean to 
adopt a policy whereby the individual 
member can have his troubles corrected 
without making any effort himself. This 
plan would not be necessary to reach all 
members; not probably to exceed 25 per 
cent. of the total. There are but a few 
scattered in each county who need hand- 
cuffing ‘and hobbles and constant attention 
to keep them right. But small as this per- 
centage may be it is sufficient to disturb 
and weaken the entire association, and is 
the thing of paramount importance to be 
considered at this time. Doctors tell us 
once.having the patient propertly diag- 
nosed, the treatment is comparatively easy. 
There is no question but that we under- 
stand our patient’s ailment: then it would 
seem that we should be able to meet the 
emergency. 

I venture the assertion that if financial 
support can be assured our efficient offi- 
cers will correct all evils we are beset 
with. The tendency of old nature is not 
toward goodness, but toward sin. Some 
members will not work for themselves: 
they will not make the self-confession as 
did the French preacher who in his prayer 
said, “Lord, take me, for I cannot give 
myself to Thee. When Thou hast me, keep 
me, for I cannot keep myself for Thee; 
and save me in spite of myself.”’ : 

Therefore we cannot expect weak mem- 
bers and buyers who are not members to 
take the position of the French preacher 
but the association must buckle on its 
armor and go out into the byways and 
hedges and not be content with the second 
invitation; but take them arbitrarily, and 


without reference to th iti i i 
Nee oe aa ae le condition in which 


B. S. Tyler moved that a committee of 
three be appointed as aq Committee on 
Resolutions: 

President Ulrich appointed as such 
committee, S. S. Tanner, Minier; B. P. 
Staley, Champaign; R. G. Risser, Kan- 
kKakee. 

H. C. Mowrey of Forsyth, Ill., ad- 
dressed the members on Your Neighbor 
Dealer Will Treat You as Well as You 
Treat Him, from which we take the fol- 
lowing: 

The part of the state which needs the 
golden rule, the dealer who needs to 
have it talked to him is not here today. 


Before administering such talks it is 
policy to look him over and see what 
will be the effect of what you are to say. 
You may prefer to shake hands with 
him. 

For some reason or other, we have 
made a great step ahead in the grain 
business in Illinois during late years. 
We used to hate each other most bit- 
terly. I remember I wished to erect a 
smoke stack and asked my competitor 
to let some of his men help me lift it up. 
He flew into a rage and said, ‘No, sir.” 
That was 32 years'ago. Since then we 
have become friendly and our boys work 
in the same office. I remember that the 
dealers used to bear each other so much 
ill-will that some of them came to blows. 
We never had any use for a competitor 
and cussed him whenever we had an op- 
portunity. I remember once the dealers 
of a certain town got into a fist fight. 
One lost his coat; the other exclaimed 
“IT am ashamed of this.” “Well you 
ought to be,’’ responded the other. 

The feeling among the dealers has 
changed and we are more friendly, more 
tolerant. No longer are they ever ready 
to show their feeling towards one an- 
other. They are now satisfied without 
a continual fight. In the olden days the 
grain dealers who were competitors 
would not attend the same church. It 
is all right now. The dealers have 
learned that the better they treat their 
competitors the better they will be 
treated. 

The local associations should bring 
about still a better feeling among com- 
peting dealers. The local associations 
get the dealers of a district together and 
help to establish a _ friendly feeling 
among all the dealers. They will prove 
a great help to the trade. 

S. S. Tanner, Minier, spoke on Short 
Weights in which he said: In summing 
up our shipments recently I discovered 
that our shortages at one place were 
double what they were elsewhere. After 
several letters had passed the offender 
invited us to come and examine their 
scales. I could not go. The correspond- 
ence continued, and I learned that our 
corn to that place was screened and the 
screenings were charged to us, thus 
making a heavy shortage. We sold 3 
corn and the corn we shipped graded 3. 
The grade rules allow a certain amount 
of dirt. I wrote to Chicago and learned 
upon authority of the Board of Trade 
Weighmaster that dockage for screen- 
ings was not practiced in Chicago. I 
think this Association should take some 
action to stop such practice. The of- 
fenders have very generously offered to 
take part in a friendly contest in the 
court. They say if there is any law to 
compel them to pay for foreign matter 
contained in grain they will abide by it. 
We declined. We feel that we have been 
imposed upon. It is hard on us. Wecan 
not stand it. 

In order to emphasize his position Mr. 
Tanner elucidated the matter by narrat- 
ing in his inimitable manner two stories, 
which brought down the house and drove 
away all serious thought of the trouble 
of which he complained. 

A paper by E. J. Smiley of Concordia, 
Kan., on Past, Present and Future, was 
read by Secretary Tyler from which we 
take the following: 


PAST, PRESENT AND FUTURE. 


In referring to the past it will be neces- 
sary for us to go-back prior to the time 
the Interstate Commerce Law was passed, 
in order to illustrate the past conditions of 
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th rain trade compared with the pres- 
eae e prior to the enactment of the os 
state Commerce Law, every ree rye 
er was protected by the transpora\o7 
companies in being allowed a reba Sine 
certain amount per hundred pounds, little 
fo the enactment of this law very 1 
complaint was made of any of the troubles 
we now complain of. If a shipper Sus- 
tained a loss of ten or fifteen bushels on - 
car of grain he thought nothing aCe ie 
as his profit secured by means of aor 
was ample enough to permit of these 
shortages without pankrupting him. ee 

But how quickly the scene changes. Wi 

the advent of this law, hundreds, yes, 
thousands, of new and inexperienced men 
engaged in the business with little or no 
capital, and five years from this time we 
find the grain trade demoralized and those 
having capital invested in eleyators anx- 
ious to dispose of them even at a loss of 
50 or 75 per cent. The older and more ex- 
perienced men realized that unless some- 
thing was done to protect their interests 
they would be forced out of business. Ne- 
cessity demanded that something be done 
and that at once. 
Tha 1896 Kansas and Nebraska gathered 
together their scattered forces and.’ reor= 
ganized on a different basis, and what do 
we find at the present time? lowa with 
three organizations embracing the entire 
state, Nebraska with an organization of 
six-hundred-fifty members out of a possi- 
ble seven hundred elevators in the state, 
and Kansas thoroughly organized as well 
as Oklahoma Territory and Texas. Hast 
of the Mississippi we find the great states 
of Illinois, Ohio and Indiana organized and 
still organizing to protect their interests 
that have so long been jeopardized. Will 
any sane man say that the grain trade 
has not been benefited by these several 
organizations? Certainly not, unless it 
might be some terminal receiver that has 
felt the power of these different organiza- 
tions, 

Allow me to say right here that if we 
could rid the different exchanges of the 
country of the mercenary, conniving com- 
mission man one’s troubles would be few 
compared with what they are today. He 
greets you with a bland smile and swears 
that he stands ready to protect the inter- 
ests of the regular grain dealers, and per- 
haps before the echoes of your footsteps 
have passed into space he is dictating a 
letter to some irregular dealer perhaps at 
your very station, advising him that car 
No. 7576 has arrived and same has been 
sold for 1% cent above the market, and pro- 
eeeds, less the amount of his draft, placed 
to his credit, and ending with the request 
that he will remember him when making 
further shipments to that market. I will 
ask, Is there a shipper in the state of Illi- 
nois that will knowingly do business with 
any concern that solicits and handles the 
business of the irregular dealer? I think 
not. You will readily agree with me that 
by so doing you are assisting and even 
encouraging this class of commission mer- 
ehants to invade your territory with price 
currents and flattering market quotations, 
and it will be only a matter of time until 
your farmer friends will flaunt them in 
your face, boldly tell you that they can 
and will ship their own grain, Until your 
farmer friends commenced to receive these 
misleading quotations he never questioned 
your integrity and delivered his product to 
you, being satisfied that he was receiving. 
full market value. 

Now I contend that we can effectually 
put a stop to terminal dealers soliciting 
the business of others than regular deal- 
ers. We contend that the handling of con- 
signments by terminal dealers is in itself 
a solicitation of business. You ask how 
we would stop it. Whenever any dealer 
finds that a scalper is doing business at a 
terminal market, advise your secretary 
and have him write them advising them 
of the facts in the case. Intimate to them 
that if this occurs again you may advise 
the regular trade} and unless their reply 
is satisfactory, notify every regular dealer 
by making copies of your letters to them 
and their replies. Mail same to every deal- 
er in the state. Don’t stop there, but no- 
tify the secretaries of other state organi- 
zations with the request that they lay it 
before the regular \trade in their territory, 
and, mark what I say, you will have these 
fellows on their knees imploring you to 
have mercy. We have tried this plan and 
are satisfied with results. This is a ques- 
tion that we must meet squarely, and the 
sooner we do it the better for all con- 
cerned. ! 

There is a duty we owe the commission 
house that stands ready to protect our in- 
terests. We should see that he jhas no 
cause to regret that he has thrown over- 
board irregular business. The! secretary 
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should know that he is receiving his full 
share of business. Apply the Golden Rule, 

Do unto others as you would have others 
do unto you.’’ 

_The present need is thorough organiza- 
tion, How can we best complete our or- 
Sanizations? Experience has proven to us 
that we must go to the regular dealer as 
he will not come to us. We adopted a 
plan one year ago that with us has been 
very successful. We secured the names of 
all the dealers in different parts of the 
state and called local or district meetings 
endeavoring to secure the attendance of 
those not already members of the associa- 
tion, and in most instances were success- 
ful. Without an exception we always 
found some local trouble existing that af- 
fected every dealer in the district. Of 
course, no one was willing to admit that 
he was in any way to blame for the exist- 
ing trouble. After securing an expression 
from every dealer, we find that the shrewd 
American farmer has taken advantage of 
the situation and by making false state- 
ments has succeeded in keeping up prices 
with a profit to himself and a loss to the 
dealer. Who is to blame? The dealers 
themselves. By bringing the dealers that 
come in direct competition with one .an- 
other together at these meetings you€will 
quickly put a stop to ruinous competition 
and bring the dealers into the association, 
benefiting them as well as the association. 
We contend, and experience has taught 
us, that there is only one way to conduct 
successfully a profitable grain business, 
and that is by division of the grain be- 
tween dealers at local points, or in other 
words, a bushel pool, Try it and you will 
find the statement I make is correct. 

We certainly have a bright future before 
us and it rests with the regular dealer as 
to whether we will progress or retrograde. 
Let every regular dealer give the associa- 
tion his moral and financial support and in 
a few short years the troubles and abuses 
Wwe now complain of will be a thing of 
the past forever. Let us do our duty as of- 
ficers and members of our different asso- 
ciations; we will live longer and enjoy 
life better while we do live, and when we 
have passed to the great beyond posterity 
will rise up and call us blessed. 


Secretary Tyler read an opinion from 
the Attorney for the State Railroad and 
Warehouse Commission on the duty of 
carriers to supply cars from which we 
take the following: 


Shelbyville, Ill., October 14, 1899. 

E. R. Ulrich & Sons, Springfield, Ill. 

Gentlemen: Your letter of September 13 
to the chairman of the Railroad and Ware- 
house Commission has been referred to me 
for an opinion. Under section 22 of the 
Railroad Act of this state, railroad compa- 
nies are required to furnish, start and run 
ears for the transportation of such prop- 
erty as shall, within a reasonable time 
previous thereto, be ready or be offered for 
transportation at the several stations on 
its line. For a failure to furnish such cars 
they are liable in an action under the stat- 
ute for treble damages, and in addition 
thereto are liable to forfeit a sum of not 
less than twenty-five nor more than one 
thousand dollars for each offense. 
an action is brought for damages, the 
party aggrieved has the right of recovery. 
In case of a fine, it goes to the school fund 
of the county where the offense is commit- 
ted. 


In order for railroad companies to_be 
liable under this statute, the commodity 
offered for transportation, such as grain, 
etc., must be on the line of the road, abso- 
jutely ready for shipment; it must be ten- 
dered to the agent at the station, ready for 
shipment, and notice of how many cars 
will be required to ship the commodity ac- 
tually on hand at the time the offer is 
made. Then the railroad company has a 
reasonable time to furnish the cars. What 
js a reasonable time is a question of fact, 
to be determined by a variety of circum- 
stances. For instance, suppose that there 
was an unexpected rush of business and 
an unexpected demand for cars. A rail- 
road company, in my opinion, under this 
statute, would not be required to keep on 
hand cars more than sufficient to transact 
the ordinary run of business. However, 
our own Supreme Court has not passed di- 
rectly upon that question. . 


It is not necessary for you to operate 
‘through the Railroad and Warehouse Com- 
-mission:; in fact, your remedy is, under our 
statute, in your hands, and you can con- 
sult any good lawyer in your own city. 

- J yefer you to cases People for use, etc., 
vs. I. & Spemous Roe Com i2221lh at 


In case , 


page 506, 
141. 
Remaining, I am, yours truly, 
J. SeAMICIN, 


and also 19 Bradwell, at page 


Attorney Railroad and Warehouse Com: 
mission. 
Furnishing Means of Transportation— 


Keeping Depots Open and Lighted and 
Warmed. (22) Every railroad corporation 
in the state shall furnish, start and run 
ears for the transportation of such passen- 
gers and property as shall, within a rea- 
sonable time previous thereto, be ready or 
be offered for transportation at the several 
stations on its railroads, and at the junc- 
tions of other railroads, and at such stop- 
ping places as may be established for re- 
ceiving and discharging way - passengers 
and freights; and shall take, receive, 
transport and discharge such passengers 
and property at, from and to such stations, 
junctions and places on and from all 
trains advertised to stop at the same for 
passengers and freight respectively, upon 
the due payment, or tender of payment, of 
tolls, freight or fare legally authorized 
therefor, if payment shall be demanded, 
and such railroad companies shall at all 
junctions with other railroads, and at all 
depots where said railroad companies stop 
their trains regularly to receive and dis- 
charge passengers in cities and villages, 
for at least one-half hour before the ar- 
rival of and one-half hour * * *” 

2130a. A railway company is bound to 
construct its road to and from the several 
points named in its charter, and when built 
to run its trains over its entire line in 
such manner as to afford reasonable facili- 
ties for the prompt and efficient transac- 
tion of such legitimate business as may be 
offered on any and every part of the road; 
and this obligation is binding on its suc- 
cessor. 


R. G. Risser, Kankakee, read an opin- 
ion given to Indiana dealers by an able 
attorney from the opinions of different 
attorneys, from which we take the fol- 
lowing: 


CARRIER IS BOUND TO FURNISH 
CARS, 


The railroad company operates a line of 
railroad and, among other things, carries 
on the business of hauling, for hire, vari- 
ous kinds of freight, including grain. You, 
being ready and willing to pay freight 
charges as required, have ordered of said 
company cars to be loaded with grain at 
the usual place of loading for the purpose 
of shipment. The said company has re- 
fused or failed to furnish you the cars or- 
dered, and for such refusal or failure as- 
signs the reason that the demands of the 
flour shippers of the Northwest have ex- 
hausted its supply of cars suitable for 
grain transportation, 

It is well established as law that it is the 
duty of a common carrier such as the 
railroad company to put itself in a situa- 
tion to be at least able to transport an 
amount of freight of the kind it proposes 
to carry equal to that which may be ordi- 
narily expected to seek transportation 
upon its route, And if at a time when the 
amount of freight is no greater than may 
ordinarily be expected, it fails or refuses 
on demand to furnish cars at the usual 
place for loading, it is liable to the person 
ordering the cars for the damages he sus- 
tains by reason of such refusal or failure. 

It is also law that there is no obligation 
on a common carrier to be in a situation 
to be able to transport an amount of 
freight greater than may ordinarily be ex- 
pected to seek transportation upon its 
route. It is to be noted, however, that in 
an action against a common carrier for 


damages alleged to have been sustained by. 


reason of a refusal or failure to furnish 
cars, if the defense is unusual pressure of 
business, or some other cause, which 
would constitute a legal excuse, the bur- 
den rests upon the common carrier to 
prove the existence of such cause or ex- 
cuse. 

Assuming as true that the railroad com- 
pany is supplying cars to the northwestern 
flour shippers, and that if the company 
were not thus sending its cars to the 
Northwest it could supply the cars you or- 
dered, the question resolves itself into 
this: Has the railroad company the right 
to withhold its cars from you in order to 
accommodate the northwestern flour men? 

In seeking an answer to this question I 
reason as follows: 

The obligation which rests upon the com- 
mon carrier to furnish means of transpor- 
tation to the public for the ordinary 
amount of freight is due to the reliance 
which the public has a right to place in 
the fact that the common carrier has held 
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itself out as ready and willing to furnish 
such means of transportation. It follows 
then that the extent of the obligation 
should be in proportion to the degree of 
the reliance of the public. And if one class 
of patrons has rightfully placed greater re- 
liance than another class upon the readi- 
ness and ability of the common carrier to 
furnish means of transportation, the obli- 
gation owed to the former class ought to 
be greater than that owed to the latter 
class. 

It is doubtlessly true that you have 
placed a far greater degree of reliance in 
the railroad company’s readiness and abil- 
ity to carry freight than have the north- 
western flour shippers. They have several 
routes over which they may ship their 
products. They have not invested their 
capital with any particular reference to 
the company’s route. On the other hand 
you have erected your elevators along the 
line of the company’s road, with the spe- 
cial consideration that said company would 
haul your grain. There is no other line 
over which you can ship. Relying upon 
said company’s professions, you have prac- 
tically placed yourself in a state of com- 
plete dependency upon it. It therefore 
seems to me that the railroad company 
owes a far greater obligation to you than 
to the northwestern flour shippers, and if 
an emergency compels the company to dis- 
eriminate, it is in duty bound to diserimi- 
nate in your favor and against the north- 
western flour men, 

It is my opinion, therefore, based on the 
facts and assumptions hereinbefore set 
forth, that the railroad ‘company was 
bound to furnish you the cars ordered; 
that the needs of the northwestern flour 
shippers did not constitute a legal excuse 
for the refusal or failure to furnish such 
cars; and that you have a right of action 
against said company for such damages as 
you have sustained by reason of their re- 
fusal or failure to furnish you the cars 
ordered. CHARLES B. CAMPBELL. 


We are not here to fight the railroad 
companies but I think the time is ripe 
to take some action on this matter of 
car shortage. 

Thos. Costello: I prefer not to get 
into a fight with the railroads, but I 
think it would be well to appoint a com- 
mittee to wait upon the railroads. 

G. L. Graham, St. Louis: Spoke on the 
effect of storage and its effect on car 
shortage. 

B. S. Tyler: It seems to me that the 
proper thing to do, is to draft a resolu- 
tion in keeping with our views on this 
matter of car shortage. There are rea- 
sons for the car storage. The unpre- 
cedented prosperity has increased the de- 
mand for cars, while the car supply has 
diminished by reason of so many old 
cars being sent to the bone yard. I have 


‘seen hundreds of empty cars go right 


through my stations to Peoria and back 
loaded despite the fact that I had orders 
in of long standing for cars. 

S. S. Tanner, Minier: I understand 
that a dealer who is here today has sold 
60,000 bushels of corn to go to New 
Orleans. The time for delivery has al- 
most expired and the rates are about to 
be advanced. This is a rank injustice. 
For one, I am willing to contribute my 
share to the expense of prosecuting a 
suit. I do not favor a fight, but a friend- 
ly contest. I would like to know if ship- 
pers have any rights the railroad com- 
panies are required to respect. 

W. W. Granger, Cincinnati: I sold 
100 tons of hay for delivery at Tampa, 
Fla., yet I could get no cars. The rates 
advanced and I am out 40 cents a ton. 
{I think we should have some protection 
against losses due to rise in rates before 
we can make delivery. That is, if we 
make a sale for delivery within a speci- 
fied time, notify the railroad companies 
of our sale and apply for cars, it should 
be required to transport that grain at 
rates then existing even though ~the 
rates be advanced before the cars are 
furnished the shippers. 
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Ross Hockaday opposed the bringing 
of suit against a railroad company. if 
prefer peaceful methods. Send a com- 
mittee to wait upon the railroad offi- 
cials. I have been in the grain business 
27 years and never yet had trouble with 
a railroad company. 

W. W. Alder, Lafayette, Ind: I am 
surprised to learn that there is a grain 
shipper in Illinois who has never had 
any trouble with the railroad. The grain 
dealers of Western Indiana propose to 
ghow the railroads that they intend to 
have their rights. The sooner they are 
required to respect your rights the soon- 
er will they be friendly. You go to the 
head officials and ask for cars and they 
will laugh at you, and then before giving 
you the cars asked for they will advance 
the rates. We havea lot of grain in our 
transfer elevator at Lafayette and have 
given the railroads notice that the grain 
is there and they must take it away at 
the old rates. 

I. P. Rumsey, Chicago: The railroads 
will give a clean bill of lading for a 
pasket of peaches and everything else, 
but grain. The Illinois law provides for 
a clean bill of lading but you don’t get it. 
When you attempt to bring about rail- 
road reform by moral suasion you will 
retrograde, 

A paper by A. H. Bewsher, Omaha, 
Neb., on Nebraska Local Organizations, 
was read by Secretary Tyler. It is as fol- 
lows: 


LOCAL ORGANIZATION IN NE- 
BRASKA. 


Noticing your association has recently in- 
augurated a system of local meetings 
throughout your state, and the custom of 
local organization having originated and 
been in operation with us for almost two 
‘years now, a brief outline of what these 
meetings haye done for us may not be 
amiss, and something that I say might find 
interest for you. 

At the time our association was reorgan- 
ized, in April, 1898, the internal condition 
of the state was much like that of one or 
two other states that I knew, and like 
what I imagine is the condition of all un- 
organized states—one of chaotic disorder. 
Judging from the statements of the coun- 
try dealers, one would have been led to 
believe that the source of all trials and 
troubles laid solely with the receivers and 
railroad companies. No one would have 
thought for a moment to have listened to 
some of their stories, that they were in 
the least at fault. These troubles were so 
numerous that a closer communion among 
the dealers was found necessary. 

General meetings, for the purpose of 
handling local matters, were a failure, be- 
cause the entire meeting would be occu- 
pied with the troubles of some one or two 
points, and when these had finished, the 
others, having no interest in these personal 
affairs, had tired and departed for their 
homes, It was noticeable that these con- 
ditions varied greatly, hardly any two of 
them being alike, each being peculiar to 
its own section. This discovery gave birth 
to the idea of gathering the dealers of a 
limited section at some central point and 
allowing the complainants to unfold their 
tales of woe, and the defendants, whom I 
might add were very few and far be- 
tween, for all were complainants, to an- 
swer. The results of this first meeting 
were so flattering that others were called 
until finally every section of the state 
had its own division, its own meeting place, 
in which the dealers in those sections met 
and have since met on an average of 
about every sixty days. 

Until these meetings were called, there 
were many instances wherein the dealers 
were not even personally acquainted with 
the dealers at the next station. In some 
instances, the dealers at some one station 
were not even on speaking terms, When 
the cause was looked into, nine times out 
of ten it proved having been brought abot 
by stories of farmers carried back and 
forth. In addition to this, the dealers had 
allowed. politics, religion, family affairs 
and almost every other irritating question 
on the face of the earth to enter into their 
business. 

At the first series of meetings held much 


_ but himself, 


good was done, but it required two, ‘three 
and oftentimes four before the division 
was finally brought to a harmonious ba- 
sis, owing to the prejudice engendered by 
the previous years of bad feeling. Today 
I believe there is not a state, taken as a 
whole, wherein there is less discord, where 
prices are more uniform, where there is 
less weight given to farmers’ stories of 
what competitors will pay, a state where 
more friendship exists among the dealers 
in any one particular line and especially 
that line which seems to breed pugnacity 
—the grain business; no other state with 
fewer complaints against the railroads and 
receivers, for these seemed to evaporate 
with the disappearance of their local 
troubles, nor a state possessing a more 
prosperous and happy class of dealers than 
Webraska. This is not exaggerated. It 
will require but a trip through organized 
portions of our state to learn that half has 
not been told, and this condition has been 
brought about solely through our local 
meetings. The dealers invited to each of 
these meetings have an interest in com- 
mon; they are there to talk over their af- 
fairs, suggest improvements, adopt ways 
and means of benefiting their business; 
they are in a better position to combat 
the scalper question, the receiver who en- 
courages this class of business, and to 
show by being able to govern themselves 
that they are entitled to the respect and 
admiration of any other business associ- 
ate. 

What has been done as a result of these 
meetings in Nebraska can be done else- 
where. Our dealers were no more suscep- 
tible to change than the dealers of any 
other state, our fights were no less bitter, 
our troubles no fewer, The conditions had 
become such that the trade was driven to 
desperation; something had to be done, 
and as soon as they were shown that they 
should first correct their own faults be- 
fore they could attempt to regulate the 
faults of others, they buckled down to it 
and had the satisfaction of noticing their 
external troubles disappearing without 
their even attempting to regulate them. 

There is nothing that has ever been at- 
tempted by an association, and I am fa- 
miliar with the workings of several, that 
has so nearly filled the bill, so nearly 
brought relief for all the ills attending the 
trade, as have these local meetings. Be- 
fore any reform is attempted, united ac- 
tion must be had, and before this can be 
obtained friendship must exist. The feel- 
ing of confidence and friendship among 
the dealers we feel to be the keystone to 
our good work. It is true we have had the 
hearty sympathy, support and co-opera- 
tion of all of the dealers in the state. This 
is necessary. Every member of an associ- 
ation and every member of a division must 
feel that he is as much responsible for 
the success of that division as any one. 
If he finds a neighbor becoming indifferent, 
it is his duty to go to that neighbor, pour 
into him some hot stuff and show him the 
advantage of attending meetings even 
though it may inconvenience him to do so. 
The meeting is held as much for his bene- 
fit as any one else in the division. Because 
he has no complaint to file is no reason 
why he should remain away from the 
meeting. His neighbor may have some 
complaint against him that may need ex- 
plaining, and even though he has not, mat- 
ters will arise, subjects be discussed and 
information be asked and given that will 
more than repay him for the few hours he 
is occasionally expected to devote to these 
meetings. 

The entire success of the meetings lies 
wholly with the dealer. If he is enthusi- 
astic, good will result; if he is indifferent, 
results will be indifferent. If this division 
is not a success he has no one to blame 
1 It has been wholly the co- 
operative spirit shown among the dealers 
in Nebraska that has brought us what 
little success we have had. As TI said be- 
fore, the same success can be attained by 
any other section if the dealers will pull 
together and show a disposition of fair- 
ness to all, advantage to none. 


A. EH. Hutchinson, Harmon: I believe 
there is but one member of the Associ- 
ation in our part of the state. We would 
like to have a local association orga- 
nized in our district. 

C. B. Walters, Decatur: If there are 
two or more dealers who have any diffi- 
culties now is the time to report them 
for adjustment. If any of you want a 
local association, let your want be 
known to the Secretary and I will call 
and try to get you together. Every mem- 
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ber of a local association must be a 
member of the State Association. 
Adjourned to 7 p. m. 


EVENING SESSION. 


President Ulrich called the meeting to 
order at 7:45 p. m., and called for Thos. 
Costello of Maroa, who was booked for 
a paper on “Do not be too Anxious to 
Buy Grain,’ but he did not respond. 

Chairman Tanner of the Committee 
on Resolutions read the resolutions one 


at a time and the following were 
adopted: 
Resolved, That the Illinois Grain Deal- 


ers’ Association request the terminal ele- 
vator people to instruct their employees 
to pay particular attention to the careful 
sweeping of cars before they are taken 
from the elevator, and that the secretary 
notify the elevator men of the action 
taken. 

Resolved, That the Illinois Grain Deal- 
ers’ Association, in convention assembled, 
tender a vote,gof thanks to all the railroad 
ecompanies which have forced a d‘scontin- 
uance of the sweeping of cars after they 
have left the Chicago terminal elevators. 

Whereas, The Illinois Grain Dealers’ As- 
sociation has spent much valuable time 
and money in the compilation of an official 
guide containing the names of all regular 
grain dealers for the guidance of commis- 
sion men and track buyers and for the 
mutual protection of both; therefore, be it 

Resolved, That it be the sene of this 
convention that those commission firms 
and track buyers who will not confine 
their bids to this official guide as far as it 
has been completed, and who will still per- 
sist in still bidding irregular dealers, shall 
be deemed hostile to the interests of this 
organization and antagonistic to the inter- 
ests of all regular dealers as well as them- 
selves. ; 

Resolved, That it is the opinion of this 
association that the regular elevator com- 
panies ang owners of elevators, who origi- 
nate, store and load grain without expense 
to the railroad companies, are entitled to 
and should have reasonable compensation 
for such services, and that the ‘railroad 
companies can with propriety and equity 
allow such elevators and elevator owners 
at least one cent per hundred-weight for 
such services. 

Resolved, That a committee of three be 
appointed to confer and eontract with 
some good, responsible attorney to take 
individual cases of members of this asso- 
ciation” with reference to short weights 
and failure to furnish cars within a rea- 
sonable time. 


The resolutions were freely discussed 
pre and con. 

Ross Hockaday opposed any law suits 
against the railroads and favored the 
employment of a minister to pray with 
the railroad men for ears. 

: H. C. Mowrey: I am opposed to tak- 
Ing any of our claims into the courts. 

A. E. Ward: It is not intended to 
antagonize the railroads nor to make 
unjust claims of them. All we want is 
our rights. All want to keep out of law- 
Suits as much as possible. We are not 
anxious to throw a good dollar after a 
poor one. All we wish to do is to as- 
sert our rights. Once we had sold a lot 
of grain for time delivery. We could not 
get cars. We employed an attorney 
and gave formal notice upon the road 
that we had the grain ready for ship- 
ment, it was sold and that unless we 
were permitted to make delivery we 
would bring suit for losses sustained. 
We received cars in ample time to make 
delivery. 

H, C. Hall, Paxton: If shippers want 
cars and the local station agent pays 
no attention to their demands they 
should serve written notice upon the 
agent each day that they want so many 
cars and if not given, then the railroads 
would be held liable for any losses suf- 


fered by reason of such delay in furnish- 
ing cars. ‘ 
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The appointment of the committee to 
select attorney was left to the president 
and board of directors. 

A vote of thanks was tendered the 
Champaign dealers for their hospitality 
and to Prof. Burrill for the courtesies 
shown the dealers at the University. 

Secretary Tyler: If there are any 
dealers present who were not members 
and if so, what were their reasons for 
not becoming members? 

J. V. Runkel, West York: The reason 
we do not join is that yeu are not ina 
position to do us any good. If you will 
send your traveling representative into 
our territory and get the other regular 
dealers to join, we will be with: you. 
There is a milling company at Indiana- 
polis which causes us some trouble by 
bidding irregular dealers. The milling 
company is the strongest bidder on our 
line and I would like to sell to them, 
but I will not do so, as they do not dis- 
continue bidding irregular dealers when 
I call their attention to such offense. 

B. B. Minor, Indianapolis: The Acme 
Milling Company is the largest milling 
company in the state of Indiana and I 
do not think that they will knowingly 
bid any but regular grain dealers. I 
think there is not a broker in Indiana- 
polis who is not sore over this list. 
Some of the dealers who have _ been 
shipping to Indianapolis for years and 
are regular dealers are not on the list. 
It is not satisfactory. 

Secretary Tyler: Corrections will be 
made soon. 


THE BANQUET. 


At 10 p. m. 124 dealers sat down to 
tables prettily decorated with chysan- 
themums. 

B. C. Beach, of Champaign, acted as 
toastmaster. In opening he said: We 
come now to another part of the pro- 
gram. I wish to say in behalf of the 
jocal grain dealers that we are much 
obliged to you for your attention and 
kind words. We are glad you visited 
the University. Dr. Burrill will now 
talk to you in behalf of the University. 

Dr. Burrill said in part: You gentle- 
men have been through the University, 
starting with the mechanical buildings 
and ending at the library, just think of 
it—graduating in one day, while the 
regular course requires four or five 
years. We do not shut things up in a 
bottle at this institution, but keep open 
house and are always glad to extend 
courtesies to visitors. I hope you have 
had a good meeting and will come again. 


Eugene Davenport, Dean of the Col- 
lege of Agriculture, spoke as follows: 
Farmers have not yet learned how to 
raise the best crops and we are trying 
to help them. One function of the 
grain dealer is to see that the farmer 
does raise good crops, another is that 
he has good seed. We must have a bet- 
ter quality of grain. ‘lhe local grain 
dealer is the middle man, he furnishes 
a market for the producer. 

Prof. P. G. Holden, of the University, 
said: Field agriculture is one of the 
most important subjects we study, it 
treats of the producing of more oats, 
corn and wheat per acre and of better 
quality. The average yield of corn per 
acre in Illinois is 30 bushels and it 
should be 60 bushels. It is to the inter- 
est of your grain dealers to induce the 
farmers to sow good seed and to help 
them get it. The time is coming when 


~ 


there will be seed breeders, the same as 
there are now stock breeders. 

Col. Wolf, of Champaign, made a few 
facetious remarks regarding the resolu- 
tion that the association passed regard- 
ing the hiring of a lawyer to look after 
the dealers’ interests. He thought some 
lawyers could be trusted, but that he 
would not mention any names and was 
not looking for a job. He said, the old 
saying “Competition is tne life of trade,” 
was once true, but it is now getting to 
be the death of trade. A combination 
like the Illinois Grain Dealers’ Associa- 
tion is not a bad thing, but good for the 
expansion of trade. 

B. 8S. Tyler, secretary of the associa- 
tion, spoke on Reciprocity. Were we 
living in the time of James G. Blaine, 
I might be pardoned for speaking on 
this subject. Let us go home and reci- 
procate with our neighbor, live in the 
bonds of friendship, return good for evil 
and do unto others as we would like 
they would do unto us. Take no advan- 
tage of your patrons, when you meet 
your competitors let reciprocity ring in 
your ears and not retaliation. 

BE. R. Ulrich, of Springfield, was intro- 
duced, and said: Bulls and Bears I am 
not prepared to inflict upon you a long 
toast and to do so I think would be 
cruelty to animals. I hope to see you 
all at our next meeting. 

S. S. Tanner, Minier, responded to the 
toast, “The Key of Champaign.” 

This is my first speech to-day, as it is 
to-morrow. You see it is getting late. 
Some one remarked that Illinois people 
are called suckers. This is why they are 
so called: In early times it used to be 
the Woman with the Hoe, and in order 
for her to do her duty by the child and 
keep it amused while working, she 
would give it a piece of fat tied with 
a string and fastened to one of its toes 
to suck, this was done to enable the 
child to kick the fat out when choking, 
hence the name suckers. 

The good people of Champaign have 
presented us with the key to their beau- 
tiful city so that we might have an open 
session to all good things, they have 
been so kind that we have decided to 
leave it here for a year or two. Our 
American Eagle which views this coun- 
try from on high each day returns to 
Champaign each night to roost, for it is 
such a hospital city. 

Jack Howard took the key and tried 
to open a saloon to treat some of his 
friends, but the hour was too late and 
it would not work. Great disappoint- 
ment to Howard. 

Gentlemen, I present this key to the 
University of Illinois, 


CONVENTION NOTES. 


A good meeting. 

Mowrey is not up on the Scriptures. 

The bull was on everyone’s coat lapel. 

A number made application for mem- 
bership. 

The only man from Lafayette, Ind.— 
W. W. Alder. 

C. G. Watkins, of Cleveland, O., was 
in attendance. 

J. C. Murphy represented the Webster 
Mfg. Co. of Chicago. 

Who was present from Baltimore? 
Andrew A. Kuhl, of G. A. Hax & Co. 

The Grain Dealers Journal was repre- 
sented by Charles S. Clark and J. Car- 
ver Strong. 

C. D. Cole, of Bean & Cole, Sullivan, 
Ill., distributed circulars telling all 
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about the Eureka Automatic Car Load- 
er, 

Indianapolis was represented by B. B. 
Minor and Bert A. Boyd, of Fred P. 
Rush & Co. 

J. B. Woodin was on the reception 
committee and received everything that 
came his way. 

H. V. Schroeder, of Minier, Ill., ex- 
hibited a working model of his portable 
elevator and grain dump. 

E. C. Waggoner represented Brinson- 
Judd Grain Co. and G. L. Graham, G. L. 
Graham & Co., of St. Louis. i 

The only railroad man present, Sam- 
uel A. Townsend, of Indianapolis, tray- 
eling freight agent for the Big Four. 

James §. Clark, of Thomas Clark & 
Son, Baltimore, arrived too late to at- 
tend the meeting but in time for the 
banquet. 

The wife and daughter of B. F. Wal- 
ter, traveling representative of the Illi- 
nois Grain Dealers’ Association, visited / 
Champaign during the convention, 

A. E. Hutchinson, of Harmon, brought 
his wife and little daughter Florence 
with him. Florence is the first baby to 
attend a grain dealers’ convention. 

Many were present who never attend- 
ed a meeting of the association before, 
which emphasizes the advantage of 
holding the meetings at different points 
about the state. 

P, A. Stephens remained a day after 
the convention and to prove that he 
was alone and lonesome dictated a cir- 
cular letter to his friends via the “‘little 
lady in the corner.”’ 

The following Cincinnati firms were 
represented: Gale Bros., by A. C. Gale; 
H. Heile & Son, by W. R. Guillan and 
J. B. Woodin; Knaul & Holt, by HE. W. 
Holt; The Union Grain & Hay Co., by 
W. W. Granger. 

The following Chicago firms were rep- 
resented: EH. W. Bailey & Co., by A. E. 
Wood; Calumet Grain Elevator Co., by 
Arthur Sawers; Middle Division Eleva- 
tor Co., by Ed. R. Bacou; Milmine Bod- 
man & Co., by Geo. B. Dewey; Merrill 
& Lyon, by J. F. Howard; W. R. Mum- 
ford Co., by Wallace Armstrong; Pope 
& Eckhardt Co., by J. W. Radford; 
Rumsey, Lightner & Co., by Capt. I. P. 
Rumsey and F. M. Bunch; E. Seckel & 
Co., by W. M. Timberlake; Slimmer & 
Lipman, by B. F. Traxler; Ware & Le- 
land, by L. B. Wilson; Weare Commis- 
sion Co., by J. H. Moberly; E. W. Wag- 
ner, by P. A. Stephens. 


The following Illinois dealers were in 
attendance: F. W. Aldridge, McClean; 
W. P. Anderson, Holder; A. W. Aug- 
sperger, Farmer City; Harry, Allen, Al- 
lerton; Wm. Buehrig, Minier; G. F. 
Barrett, Owaneco; B. C. Beach, Cham- 
paign; N. Bentz, Nokomis; O. C. Ben- 
son, Fairmount; J. C. Britt, Armington; 
EK. Beggs, Ashland; J. L. Bates, Ficklin; 
EK. W. Briggs, Mansfield; W. D. Cooper, 
Elliott; Thos. Costello, Maroa; J. C. 
Collins, Champaign; W. D. Cooper, EI- 
liott; E. C. Cole, Sullivan; J. B. Carson, 
Perdu; F. W. Clisby, Chesterville; J.-M. 


Current, Fairmount; W. H. Council, 
Williamsville; EH. G. Coon, Rantoul; 
J. W. Cleland, Decatur; A. C. Durdy, 


Ohlman; J. W. Davidson, Champaign; 
C. B. De Long, Fithian; A. Daggett, Al- 
bion; J. M. Davison, Colfax; J. H. Dun- 
lap, Savoy; Geo. A. De Long, Foosland; 
Geo. T. Elliott, Mattoon; 8S. Frederick, 
Clarence; E. L. French, Farmer City; 
J. C. Flannigan, Whiteheath; I. H. 
French, Champaign; A. J. Flatt, Lever- 
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ett: Joe. T. Gehring, Champaign; C. A. 
Griffin, Cheneyville; J. H. Herron, Si- 
dell: W. G. Herron, Allerton; Ross 
Hockaday, Oreana; A. H. Hutchinson, 
Harmon; O. G. Hopkins, Perdu; J. H. 
Holmes, Gibson City; T. D. Hanson, 
Villa Grove; A. P. Hill, Blue Mound; B. 
A, Hyatt, Hays; J. M. MHershbarger, 
Leverett; H. C. Hall, Paxton; M. H. 
Howrey, Kemp; E. R. Jennings, Cham- 
paign; P. G. Jones, Champaign; H. N. 
Knight, Monticello; A. D. Kaga, Filson; 
Jas, Kitchen, Mattoon; John H. Lloyd, 
Springfield; H. M. Murray, Holder; J. 
Maham, Mansfield; Chas. E. Mueller, 
Champaign; W. O. Moyer, Chesterville; 
H. GC. Mowrey, Forsyth; H. S. Nichols, 
Sidoris; Wm. and H. C. Noble, Foos- 
land; Thos. Ogden, Rantoul; Geo. Peck, 
Monticello; J. A. Pool, Hssex; O. L. 
Parker, Kemp; Mr, Paine, Le Roy; T. 
S. Paugh, Lodge; L. W. Porterfield, St. 
Joseph; Geo. Ritcher, Owaneco; J. V. 
Runkel, West York; M. F. Reilly, Red- 
dick; A. D. Ricketts, Champaign; R. J. 
Railsback, B. T. Railsback, Hopedale; 


R. G. Risser, Kankakee; 1D. We 
Sale, Champaign; Je din South- 
worth, Allerton; H. V. Schroeder, 


Minier; Frank Supple, Bloomington; H. 
L. Schmutz, Tremont; W. B. Sill, 
Martha; Paul Specht, Champaign; W. 
S. Sturgeon, Blliott; 3B. P. Staley, 
Champaign; S. S. Tanner, Minier; B. 8. 
“pair, . IDYXeauies 19, Jae, (Ube, die 
Springfield; F. H. Verry, Armington; J. 
F. White, Champaign; 8. B. Walton, 
Clifton; J. B. Walton, Thomasboro; E. 
L. Wheeler, Onarga; J. H. Williams, 
Farmer City; H. T. Walton, Mayview; 
A. E. Ward, Champaign; J. P. Woliford, 
Gaulton; B. T. Watson, Burbon; F. M. 
White, Champaign; O. P. Wysong, 


Fithia; F. H. Wood, Hays; John Wood, 


Gifford; B. F. Walter, Decatur. 


THE CORN CROP. 


The estimates of the probable yield 
of corn from the 1899 crops, as given out 
from time to time by various “‘experts” 
have varied so much as to give rise to 
the suspicion that they were but guesses. 
In view of the great interest the trade 
was taking in the corn situation, Ware 
& Leland of Chicago thought it worth 
while to make a special effort to ascer- 
tain the truth. In response to their in- 
quiry Ware & Leland received during 
the four days from Novy. 4 to Nov. 8, no 
less than 1,500 replies from reliable cor- 
respondents in the seven principal corn 
growing states. 

Iowa sent in 400 replies, showing a 
crop very uneven both in quality and 
quantity, yields running from 15 to 50 
bushels, with an average of 35 bushels. 
In many sections of the state, especially 
the eastern part, the late corn is very 
poor, being soft, light and chaffy. . Old 
corn is well cleaned out. The state will 
harvest not more than 225,000,000 bush- 
els. 

In northern Illinois the yield will av- 
erage 50 bushels of excellent quality; 
central and eastern Illinois, 85 bushels; 
western Illinois, very uneven, 30 bush- 
els; southern Illinois about as usual, 25 
bushels. Total crop, 200,000,000 bushels. 

Indiana and Ohio report a better yield 
than the western states. Farmers are 
selling the new corn quite freely. 

Northern Missouri reports a fairly 
good crop, about 160,000,000. The 100 
replies show a smaller yield than was 
expected, big demand from feeders, and 
little old corn left. F 

Over 400 replies were received from 


Kansas and Nebraska, and it is safe to 
say the yield is turning out 10 to 20 
bushels less per acre than was expected, 
the greater disappointment being in 
Kansas. The quality, however, is excel- 
lent. Feeders are anxious buyers and 
paying an average of 25 cents, which is 
a good price in some sections of these 
states, but will not move until prices 
are considerably higher. It is thought 
that both states together raised a total 
of 450,000,000 bushels. 

Scattering replies from the south and 
east show that the crop is considerably 
less than last year. The drouth there 
during the spring and early summer cut 
the crops short considerably, which not 
only reduces the amount of the total 
crop, but means a better demand from 
these sections for western corn. 

Judging from the replies of their cor- 
respondents, Ware & Leland believe that 
the government will reduce its final es- 
timate, in January, to about 1,900,000 
bushels, which is not a large crop, con- 
sidering the increase in population and 
the increase in foreign demand. In 1889 
and 1891 the crops raised were over 2,- 
000,000 bushels, and in these years there 
was much more old corn carried over 
than there. will be this year. Exports 
at that time and until 1896 were only 
about one-fourth of what they are now. 
It is their opinion that May corn will 
look cheap at 40 cents within 60 days, 
and before spring 50 cents may look 
low; and that before corn sells 1 or 2 
cents a bushel below present prices it 
will sell 10 to 15 cents per bushel higher. 


ADVANTAGES OF CONSIGNING, 


(From an address by I. P. Rumsey, delivered at the Chica- 
go meeting of the Grain Dealers’ National Association.) 
Two or three days ago your honorable 

secretary said he had tried to see me for 

some time to get me to write a paper upon 

“The Advantages of Consigning.’’ It is 

natural for me to be willing to read a pa- 

per or talk on that subject, as it has been 
my business to receive your consignments 
in this market ever since 185), excepting 
from 1861 to 1865, while helping to save the 

Union. 

What are the advantages of consigning? 
They are many: 

Ist. If you consign, you are more apt to 
buy upon a better margin. Where the 
shipper is receiving the numerous bids each 
morning, he will see he can pay close to 
the bid and by selling he can secure a 
small compensation for his day’s labor. 
This is very good, if he was going to be 
able to do this every day of the year, but 
this lasts only while the crop is moving 
lively, and during the slow months he sits 
watching the Chicago markets and talking 
politics, which will keep him busy for the 
next year, 

If he depends upon consigning, he will 
have larger margins to start with. The 
market will change to give him a larger 
profit. during the time of transporting as 
often as it will decline, giving him a lesser 
profit, or loss. Another advantage is hav- 
ing your own agent to look after the grade 
as to inspection, and the obtaining of the 


'value of the grain according to quality re- 


gardless of! inspection. 

While I do not want to enter into the 
merits or demerits of state inspection, 
though I do not hesitate to condemn the 
system as long as “to the victor belong 
the spoils,’ and the victor in this case is 
the ‘‘ward’ or campaign ‘“‘heeler,’’ and 
the real ‘‘spoils’’ is the shipper of the 
grain, I do say that many ‘No. 2’? white 
oats are inspected ‘‘No. 3.’’ Therefore is 
there a double need of a country grain 
dealer consigning his grain instead of sell- 
ing it upon elevator or buyers’ bids, be- 
cause, if sold as a certain grade, the ele- 
vator or buyer, whoever he may be, cares 
not how low the grain is inspected, If 
below the grade he bought, it is his proy- 
ince to make the deduction of price be- 
tween the two grades, even though the 
grain. can be sold by sample at the full 
value of the grade he-purchased. This is 
not infrequent. It is very frequently the 
case, particularly in No. 1 Northern wheat 
and in No. 3 white oats, and to a lesser ex- 
tent in! other grain and grades. 
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We have handled a good deal of North- 
ern hard spring wheat, that our inspectors 
graded No, 2 Northern or No. 2 spring, a 
grade just too low to go into the contract 
bin of our double-barreled elevators called 
“regular, and at the same time used. aS 
private elevators by the owners or lessees. 
We have sent samples of this wheat to 
mills and secured 2 cents per bushel more 
for it than No. 1 Northern was bringing in 
store, giving the miller full’ value for his 
money, and he was pleased to get such 
good unadulterated No. 1 Northern wheat. 

Whereas, if the country dealer had sold 
this wheat on track at his station as No. 1 
Northern, and it came into the hands of 
one of our track inspectors and passed No. 
2, the buyer would deduct 2 cents or 4 
cents, and the shipper be the loser of 4 
to 6 cents a bushel. The elevator man 
takes it through his hospital to the “reg- 
ular’ or mongrel elevator and it is No. 1. 

No. 3 white oats are the same way, or 
more so, only that the e.evators cannot 
get hold of them so easily, for the reason 
that the demand for clipping shipment by 
rail and for export is so great that they 
have but little show at them, 

There has been an effort made lately, 
under the guise of protecting the hedgers 
of oats, which, if successful, would cost 
the farmers millions of dollars in running 
down the prices of No. 3 white oats and 
affecting all grades. The effort was to 
make No. 3 white oats deliverable upon 
contract of No. 2 oats mixed or in place of 
No. 2 mixed, the present contract grade. 
Now, every car of white oats is sold by 
sample and upon its merits and value, and 
those oats bring their value from the 
farmer to the feeder. 


If No, 3 white oats were deliverable 
upon our speculative contracts for future 
months, which often run for a year ahead 
and often into a crop three or six months 
before the seed is put into the ground to 
raise the crop; I repeat, if No. 3 white 
oats were deliverable upon speculative con- 
tracts, the elevator and track bidders 
would bid you a price compared with the 
future market, and their acceptances be- 
ing large, in the morning they would have 
all those oats to sell for the best trading 
month. This would affect the market to 
a lower price; the next night their bids 
would be that much lower and the next 
morning several elevator and track bid- 
ders would have another lot to load on to 
the “‘bull.’’ By this time the pit or boar@ 
trader, who is always looking to sell that 
which he does not own, sees great possibil- 
ities in oats, as they are sure no one can 
ever manipulate No. 3 or No. 2 oats; and so 
they have to sell their crop of a few mil- 
lions. By this time prices have been 
crowded down to a low price. The track 
buyers have taken the best No. 3 white 
oats sold at a big premium, which you 
get no good of. 


The poorest 22 to 28 pounds dirty and 
slightly unsound oats are put into the 
“regular’’ elevators to deliver out on con- 
tract; and when the delivery day comes, 
the trade knowing the poor quality of oats 
in store does not want them, and then 
comes another selling calamity, carrying 
prices still lower. 


The first heavy ‘‘spoils’’ falls upon the 
farmer, the next upon the country dealer, 
who gets no more for his good white oats 
than the poorest when he sells. on track 
bids. Therefore, so long as we have to 
stand state inspection, consign your grain 
and trust the honest, hard-working com- 
mission merchant, who is always awake to 
your interest, ~ 


There are some small and some very 
heavy shippers who will not heed track 
bidders, and who say they are satisfied 
that consignments give them: better net 
results for their year’s business than track 
selling and having to stand the deductions 
for missing grade and changing of grade 
between the time first inspected and its 
reaching the elevator, It is not infrequent 
that when we have sold a line of grain to 
arrive that as it arrived there would: be 
some cars the track inspector would cut 
to a lower grade (which if sold on your 
track, the party would have no redress 
from the buyer’s taking a reasonable or 
unreasonable deduction for the grade low- 
er). The consignee sells those cars at the 
market price of the grade you shipped it 
for and allows the shippers to ship more 
to fill contract. Other times we have 
called for reinspection and got the grade 
raised to the grade where it should have 
passed in the first place. é 


We have in other cases when filling 
sales “‘to arrive’ bought car lots to fill 
and sold the “off grade’’ at a price nearly 
as high as we had to pay for the contract 
to fill. These are some of the “Advantages 
of Consigning.’’ 
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GRAIN CARRIERS. 


The Illinois Transfer Railroad has 
been incorporated to build from Venice 
to East St. Louis, Il. 

The Federal Government has opened 
bids for the improvement of the harbor 
of Aransas Pass, Tex. 

The convention of the Western Water- 
ways Association will be held at Mem- 
phis, Tenn., Nov. 14 and 15. 

A. L. Jaynes of Buffalo has designed 
a novel ice-cutting boat, which he de- 
sires the city to use to keep the harbor 
open. 

Lake marine underwriters are in 
clover. Since navigation opened there 
has been no serious loss on grain 
cargoes. 

The Eastern Ohio Railroad is to be 
extended from Lore City to Freeport, O., 
to connect with the Cleveland, Lorain & 
Wheeling. 

Erie Canal eastbound shipments of 
grain during October were 3,590,000 
bushels, which is better than for the 
preceding month. 

Vessel captains arriving at Buffalo 
with grain allege they are asked to pay 
$25 to $100 for the privilege of unload- 
ing at elevators having room. 

Receipts of grain at Buffalo during 
October were 25,316,000 bushels, includ- 
ing flaxseed, or nearly 8,000,000 bushels 
less than during October, 1898. 

A mammoth ice-crushing tug boat is 
being built for the Great Lakes Towing 
Co., at the West Bay City, Mich., ship- 
yards, for use in the Sault River. 

The Ontario & Rainy River Railroad 
will lay 50 miles of track this winter, 
from Rainy Lake east, contracts having 
been let as far as Lake Superior. 

This winter the ice-breaking steamer 
Yermak will endeavor to keep naviga- 
tion open on the Baltic Sea, making 
possible grain shipments from Reval and 
Libau, Russia. 

The Ann Arbor Railroad is negotiat- 
ing for the use of an ice crusher to keep 
the Sturgeon Bay canal open to its car 
ferries. The company will build another 
ear ferry steamer. 

The Canada-Atlantic Transportation 
Co. has been incorporated at Duluth, 
Minn., probably with a view to operating 
some.of its recently purchased boats un- 
der American registry. 

Lake freights from Chicago have de- 
clined considerably. On Nov. 9 the rate 
on grain to Buffalo had fallen from 
above 3 cents .to 24%, cents. Ocean 
freights also have declined. 

The Iowa, Minnesota & Northwestern 
has’ laid 18 miles of track from Blue 
Earth, Minn., toward Mason City, Ia. 
The road is being built in the interest of 
the Chicago & Northwestern. 

Freight officials believe that the new 
domestic rates will be maintained; but 
that export grain rates will be cut. It 
is alleged that export shipments are be- 
ing taken at 6 cents under the published 
tariff. 

The trunk lines are reported to have 
abandoned the 11-2 cents differential 
against New York on.grain. C. 8S. Wight, 
traffic manager of the B & O. denies that 
Baltimore’s favoring differential has 
been abandoned. 

The Kansas, Oklahoma & Gulf has 
given notice of its intention to extend 
its new line from Blackwell to a point 
on the Rock Island between North Enid 


and El] Paso. Ed. lL. Peckham of Black- 
well is president. 

The largest grain cargo is that. taken 
from Duluth to Buffalo by the steamer 
Malietoa, of the Minnesota Steamship 
Co. It consisted of 195,396 bushels of 
flaxseed and 70,000 bushels of wheat, 
equal to 7,571 tons. 

The Dismal Swamp Canal, which was 
originally surveyed by George Washing- 
ton, has recently been opened to traftic. 
From Norfolk, Va., the canal extends 
22 miles to the Pasquotank River, North 


Carolina. It is 10 feet deep and 80 feet 
wide. | 
Eastbound through shipments from 


Chicago for the week ending Nov. 4 of 
flour, grain and provisions, were 127,576 
tons, against 127,715 tons last week, and 
96,278 tons for the corresponding week 
a year ago. Grain shipments alone were 
98,335 tons, against 65,8838 tons a year 
ago. 

Lake grain shippers are objecting to 
the action of the railroads in withhold- 
ing cars at Buffalo, while offering to 
take all grain offered at Chicago all rail. 
The tendency of this arrangement is to 
create a blockade at Buffalo, thereby 
stopping lake shipments to that port 
and throwing the business to the rail- 
roads for a long haul. 

Graham Rice, of the Wisconsin state 
railroad commission, has ordered a re- 
duction of 12 to 29 per cent in freight 
tariffs from 193 points in Wisconsin to 
Milwaukee. This action was desired by 
the grain men of Milwaukee, who believe 
the lower rates from the west to Chicago 
unjustly discriminate against their city. 
In fact, much grain originating in Wis- 
consin, practically passes by Milwaukee 
to go to Chicago. Commissioner Rice ex- 
pects to stop this; and if the reduced 
rates do not get the business, still lower 
rates will be ordered. The Chicago & 
Northwestern Railroad has notified the 
commissioner that it would enforce the 
reduced rates. 

The grain trade of Montreal is in a 
bad way. This season, underwriters 
raised the insurance rate on ocean ves- 
sels touching ports on the St. Lawrence. 
Just as those interested in the ports of 
Montreal and Quebec were preparing to 
show that the high rates were unwar- 
ranted came the wreck of the Scotsman, 
demonstrating the hazards of navigating 
those waters. Another, though perhaps 
not permanent, hindrance to the growth 
of Montreal is the dilatory policy of the 
government in providing modern grain 
elevating facilities at that port. The last 
straw to break the camel’s back was the 
South African war, the British govern- 
ment having chartered ten of the larg- 
est grain carrying vessels trading to the 
port. E. S. Jacques, of the Northern 
Elevator Co., says: “Continuance of the 
war will result disastrously to Montreal. 
Already the grain elevators are packed 
to overflowing with grain which cannot 
be shipped owing to lack of tonnage. 
Contracts for large shipments to Mon- 
treal are being cancelled, as the grain 
men cannot afford to wait, and therefore 
send the grain to other ports.” 


The Japan Herald estimates the rice 
crop of that country at 214,649,000 bush- 
els, including all prefectures except 
Shiga, Hiroshima and Kumamotu. This 
is a decrease of 11.7 per cent compared 
with last year; but 6.5 per cent above 
average years. 
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The great motive power that moves 
the business world of today is advertis- 
ing. 

The B. S. Constant Co., Bloomington, 
Ill., write: We are enjoying a good trade 
on our line of special grain handling 
machinery. 

The National Association of Gas and 
Gasoline Engine Manufacturers held a 
meeting in Chicago recently to discuss 
‘the trade situation. 

We have received a very neat calen- 
dar from Crane Bros., Westfield, Mass., 
manufacturers of the celebrated linenoid 
seamless goods. Their catalog is sent 
free. 

The N. P. Bowsher Co., of South Bend, 
Ind., recently made several carload ship- 
ments direct from the factory. They re- 
port local trade much better than at a 
corresponding time last year. 

W. H. Small & Co., of Evansville, 
Ind., have recently supplied their friends 
and customers with a very neat desk 
calendar. The front contains a list of 
the various grains and seeds they han- 
dle. 

The Kansas City Hay Press Co., of 
Kansas City, Mo., has purchased all of 
the patents, patterns, stock and good 
will of the Cyrus Roberts corn shellers 
from Roberts, Thorp & Co., of Three 
Rivers, Mich. 

The Joseph Dixon Crucible Co., Jer- 
sey City, N.: J., is still sending out 
monthly a neat little blotter containing 
a calendar for the month and something 
symbolic of some of the many things 
they manufacture. - 

Rumsey, Lightner & Co., grain com- 
mission merchants of Chicago, report 
that business has been better with them 
recently than for some time past, and 
that September’s business exceeded that 
of any preceding month during the life 
of this old and well known firm. Its 
actual experience is quite contrary to 
the opinions of pessimists who insist 
there is no grain business. 

The S. Howes Co., Silver Creek, N. Y., 
write: We are glad to state that we 
are exceptionally busy, being rushed on 
our new Bureka Smutler and Separator, 
which is meeting with every success. 
We have with us now EH. R. Hunter, 
formerly with the Todds & Stanley Co., 
St. Louis. Mr. Hunter has had much 
experience in this class of work and has 
many friends. He will represent us in 
the future in Illinois and Missouri. | 

The Paine-Ellis Grain Drier Co., of 
Milwaukee, recently received a_ letter 
from Joseph G. King & Co., of Port Ar- 
thur, Canada, regarding the work. done 
by their grain drier, from which they 
send us the following: “The dried wheat 
sold for both shipping and milling pur- 
poses freely, and the report from. the 
millers was that the wheat proved satis- 
factory and was wonderfully regular; 
that the quality of the flour as regards 
color, yield and strength was equal to 
the flour made from straight wheat.’ 
The Paine-Ellis Grain Drier Co. informs 
us that their drier is installed in ele- 
vators without affecting the insurance 
rate, as the drier works perfectly at a 
low temperature of 110 to 120 degrees. 


Cuban farmers have petitioned for a 
protective tariff against United States 
corn, : 
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GRAIN TRADE NEWS. 


mH 
GANADA. 


We wish all dealers to send us news 
items. Write to-day. 


An elevator is being built in connec- 
tion with the flour mill at Headingly, 
Man. 


J F. Jacobson, dealer in grain and 
hay at Nelson, B. C., is retiring from 
business. 

The Cartwright Farmers’ Elevator ‘Co. 
has been incorporated at Cartwright, 
Man., with $4,000 capital stock. 


The Lake of the Woods Milling Co.’s 
agents in Winnipeg are buying flaxseed 
for the new linseed oil mill of the Do- 
minion Oilcloth ‘Co., at Montreal. 


Stocks of wheat at Fort William, Port 
Arthur, Keewatin, Winnipeg and inte- 
rior points were estimated October 28 
at 7,350,000 bushels, compared wmwith 
2,550,000 bushels a year ago. 


The commission appointed by the Do- 
minion government to investigate the 
Northwestern grain trade has recently 
held several hearings. Farmers have 
attended the sittings in Manitoba and 
the Northwest Territory to air. their 
grievances and make complaints against 
the grain dealers. 


The Grain Standards Board at its 
Winnipeg meeting, October 26, decided 
the grade of No. 3 hard wheat to be 
clean hard wheat .with from 25 to 30 
per cent frosted. No. 1 frosted is clean 
grain frosted, but retaining its bright- 
ness; No. 2 frosted is heavily frosted 
grain which has lost its bright color 
and is dark. Both 1 and 2 are required 
to be reasonably clean to grade. 


An eastbound freight tariff between 
the Canadian Pacific, the Maine Cen- 
tral, the Fitchburg road and the Boston 
& Maine became effective October 31. 
It is on grain from Owen Sound to Bos- 
ton and stations in New England tak- 
ing Boston rates, and to stations on the 
Portland & Rumford Falls railway, the 
rates being as follows: Wheat, per 
bushel, 8 cents; corn, 7 cents; oats, 4 1-2 
cents. To points on the Maine Central 
railway, Freeport to Rockland inclusive, 
the rate will be 2 cents per 100 pounds 
higher, 


A number of grain dealers in the 
Winnipeg grain exchange haye ar- 
ranged a sort of association to enable 
them to combine their shipments. The 
arrangement will enable them to char- 
ter boats and make up cargoes jointly, 
and effect savings in other ways in 
shipping grain. None of the parties to 
the agreement are elevator owners. In- 
dependent action of those interested in 
buying grain is not affected by the 
agreement. Following are the parties 
to the arrangement: Duncan G. Mc- 
Bean, Wm. S. Logan, Thompson, Sons 
& Co., Walker & Boston, W. C. Gra- 
ham, F. J. Parker, McBean Bros., Mac- 
Lennan Bros., John MeVicar, John A. 
Logan, W. Gibbins & Co.—Winnipeg 
Commercial, 
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ILLINOIS. 


An elevator is talked of at Capron, 
Tl. 

J. J. Hadley will build an elevator at 
Osco, Ill. 

The Kahney Elevator at Cissna Park, 
Ill., is being remodeled. 

Coon Bros., of Rantoul, are repairing 
their elevator at Prospect, Ill. 

Asa W. Skinner has nearly completed 
his new elevator at Hudson, Ill. 

John Hrisman, grain dealer, has re- 
moved from Dunkel to Pana, Ill. 

A grain elevator is to be built at Pris- 
cilla, a new town near Lostant, Il. 

Forbes & Hversole are building a new 
elevator at Essex, I1l., on the Big Four. 

George Hoffman has purchased the 
Farmers’ Alliance Elevator at St. Jacob, 
TAM. 

Ernest and Edgar Hoffman, of Forest, 
Ill., have bought an elevator at Henning, 
Till. 

The elevator at Medora, Ill., has been 
rented by the Cabanne Co., of St. Louis, 
Mo. 

Horner Bros., of Olney, Ill., are put- 
ting in a grain handling outfit at Wil- 
low Hill. 

James Quick, of Rollo, Ill., expects to 
buy an elevator and engage in the grain 
business. 

S. N. Rose, of Cissna Park, IIl., is im- 
proving his elevator and putting in new 
machinery. 

Hagener Bros., of Beardstown, IIl., are 
said to be building a grain warehouse at 
Virginia, I]. 

G. F. Barrett, of Oiwaneco, IIl., states 
that not over one-half of the corn is 
marketable. 

The old Randolph Elevator at Martin- 
ton, Ill., is to be reopened by a man from 
Pittwood, 111. 

Kennedy Bros., at Lee, Ill., have pur- 
chased a grain elevating machine for 
loading cars. 

Many country dealers in Illinois be- 
lieve that corn will be dear before the 
winter is over. 

The elevator and cribs of the Middle 
Division Elevator Co. at Lane, Ill., are 
being repaired. 

James Kitchen, Mattoon, Ill., Nov. 1: 
Corn is not turning out as expected; 
caught soft by frost. 

Jones’ elevator at Rising, Ill., burst re- 
cently, depositing 3,000 bushels of shell- 
ed corn on the ground. 

W. K. Andrews, of Moweaqua, Il., 
has established an office at Walker, to 
buy grain and crib corn. 

H. L. Day has furnished two of his 
patented dust collectors to the P. H. 
Rice Malting Co., at Cragin, Ill. 

Ed. Mattice has received the contract 
to build an elevator at Henry, Ill., for 
the Turner-Hudnut Co., of Pekin. 

The elevator of M. &. Walsh, at Cam- 
pus, Ill, is being remodeled and en- 
larged to 25,000 bushels capacity. 

J. M. Green & Co.’s grain house at 
Wapella, Ill., burst October 26, letting a 
carload of grain out on the track. 
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Frank Hubbard has purchased the in- 
terest of his brother, Fred Hubbard, in 
the grain business at Mason City, Tl. 

The Turner-Hudnut Co. is dredging 
the dock at the elevator at Pekin, [l., to 
enable canalboats to discharge cargo. ; 

J. P. Wolf is buying grain at Norris, 
Ill., at the new elevator recently erected 
by the Neola Hlevator Co., of Chicago. 

N. Bentz, of Nokomis, Ill.: What 
wheat and oats we have in this section 
is good, but the frost killed most of the 
corn. 

R. W. Stroud, grain dealer of Kane, 
Tll., died of heart failure recently at his 
home in Upper Alton. He was 43 years 
of age. : 

A. D. Kagy, of Filson, Ill., has im- 
proved his elevator and put in nine 
dumps. The storage capacity is 16,000 
bushels. 

William M. Boynton, grain dealer of 
Chicago, Ill., has filed a petition in 
bankruptcy, scheduling $34,511 liabilities 
and no assets. 

Hutchinson & Zeller are remodeling 
their office at Harmon, Ill., and putting 
in a steam radiator connected with the 
elevator boiler. 

Cc. F. Austin, who sold his interest in 
the elevator at Tonica to J. J. Mateon, 
was in Chicago last week searching; for 
a new location. ‘ 

Graff’s, elevator at Fancy Prairie, Ill, 
was burned on the night of November 2, 
with 8,000 bushels of grain. Loss $7,000, 
insurance $2,500. 

President Lyon, of the Chicago Board 
of Trade, has appointed a committee of 
ten to consider a reduction of the direc- 
tory from fifteen to six. 

The Western Malt & Grain Go. has 
been incorporated at Chicago, with $10,- 
000 capital, by J. H. Pank, Edgar G. 
Pank and J. H. Pank, Jr. 

H. Ream & Son, grain dealers ai Lo- 
stant, Ill., recently paid a farmer $4,000 
in one check for 15,000 bushels of corn 
delivered the previous week. 

The A. P. Dickey Manufacturing Co. 
has recently shipped grain cleaning ma- 
chinery to Quincy, Ill., and to J. Goss- 
man & Son, Winterrowd, Il]. 

Charles E. Henry, confidential clerk of 
J. P. Molloy, grain commission broker 
at Chicago, is said to have embezzled 
$15,000 of his employer’s money. 

H. J. Ruckrigel, of Ashkum, IIl., has 
purchased for $9,000 a half interest in 
the elevator property of J. N. Dunaway, 
at Utica, Ottawa and Serena, Ill. 

Malting was commenced November 4 
at the 2,000-000-bu. P. H. Rice malting 
plant at the junction of the Northwest- 
ern and St. Paul railways, Chicago. 

J. H. Chamberlin, of Chamberlin & 
Williams, Farmer City, Ill., has sold out 
to his partner, J. ri. Williams, who will 
continue the business in the future. 

T. M. Baxter, W. L. Gregson and F. 
W. Smith have been appointed by the 
directors of the Chicago Board of Trade 
to adjust the Barrett-Farnum failure. 

Edwin Weimer, who bought the ele- 
vator of I. N. McBroom, at Geneseo, 
Ill., some time ago, has taken posses- 
sion, and is now operating the plant. 

The Peavey Grain Co. has applied to 
the Board of Trade to have its elevator 
B, at South Chicago, declared regular. 
The capacity of the house is 1,800,000 
bushels. 

The Illinois Central is building a spur 
to lots at Monticello, Ill., owned by 
Knight & Son, who will erect a 50,000- 
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bushel elevator as soon as the track is 
completed. 

Warren & Co., of Peoria, Ill., on Octo- 
ber 23 received the first new corn on 
that market. It was consigned from 
New Philadelphia and found a ready sale 
at 271-2 cents. 

The Chicago & Grand Trunk Railway 
has let the contract for the rebuilding 
of the burned New England Transfer 
Elevator at Elsdon, near Chicago, to 
John S. Metcalf & Co. 

Bartlett, Frazier & Co.’s application to 
the Chicago Board of Trade for the ad- 
mission of their elevator, Calumet B, as 
a regular warehouse, has been granted. 
Its capacity is 1,500,000 bushels. 

The damaged wheat from the burned 
Halliday Elevator at Cairo, Ill., was sold 
to a Minneapolis firm at 18 cents per 
bushel for 210,000 bushels. The grain 
will be dried and sold for chicken feed. 

Charles H. Wayne will, engage in the 
grain business at Reynolds, Ill., where 
he has purchased the old elevator and 
power house of Daniel Montgomery. The 
property will be thoroughly overhauled. 

The Davis Elevator Co. has been in- 
corporated at East Lynn, IIl., to deal in 
grain and farm implements. Capital 
stock $6,000; incorporators, J. H. 
Holmes, F. S. Davis and Earl M. Davis. 

V. H. Cazier, who had leased and oper- 
ated the elevator at Armstrong owned 
by John’ Wood, of Gifford, Ill., will dis- 
continue January 1. Mr. Wood has sold 
the elevator to his brother, BE. A. Wood. 

The firm of O. T. Hulburd & “o. has 
been incorporated at Chicago, Il. to 
conduct a grain commission business. 
Capital stock $50,000; incorporsiors, Os 
ear T. Hulburd, John Gillies and Charles 
I. Northrup. 

H. S. Booth, contractor for the B. §. 
Constant Co., has completed the repairs 
on the elevator at Rantoul, Ill., now 
owned by A. M. Goff & Son. This ele- 
vator is equipped with the Constant 
grain feeders. 

W. C. Winter, of Watseka, IIl., con- 
tractor for the B. S. Constant Co., is 
repairing the elevator at Hume, IIl., late- 
ly purchased by Horner Bros., of Olney, 
Ill., and will place the Constant grain 
feeder and water-tight boot. 

Martin Ryerson Smythe, a member of 
the Chicago Board of Trade, employed 
by Rosenbaum Bros., fata.!y shot him- 
self in the mouth during a fit of tempo- 
rary insanity. He was 23 years old, the 
son of the late J. G. Smythe. 

Plans for the Baltimore & Ohio trans- 
fer and clipping elevator at Chicago 
have been prepared by the Moulton & 
Starrett Co., and bids are now being re- 
eeived. The house will be equipped with 
four cleaners and two clippers. 

C. A. Besore, a regular grain dealer of 
Urbana, IIll., is said to be causing the 
regular dealers at Mayview a lot of 
trouble. He is not a regular dealer at 
Mayview, yet he has bought 40,000 bush- 
els of grain there this season. 

Tt is estimated that Barrett, Farnum 
& Co., of the Chicago Board of Trade, 
sold for the personal account of John F. 
Barrett 9,800,000 bushels of wheat, when 
the firm had only $30,000 in bank. This 
is only a margin of 3-8 cent a bushel. 

The Weller Manufacturing Co. has re- 
cently completed elevator equipments 
for D. Gregg & Son, Danville, Ill.; A. 
W. Skinner, Hudson, Ill.; W. H. West- 
cott, Verona, Ill.; Wyeth & Hardin, Rar- 
din, Ill., and Albert Bucholz, Melvin, 


Ill., who is the second at Melvin to have 
his elevator equipped this season with 
Weller machinery. 

J. H. Dunlop, of Savoy, Ill., recently 
received 141 bushels of corn that was 
husked by hand and delivered to his 
elevator in four loads and shelled by a 
farmer living one-half mile in the coun- 
try, in ten hours. Pretty lively husk- 
ing. 

W. W. Mudge, Homer, Ill., Nov. 1: I 
have examined a lot of corn and have 
failed to find one load dry enough to 
erib. Corn which was put in crib three 
weeks ago is moulding. Our corn is not 
in as good condition as a year ago. I am 
not cribbing any new corn. 

A regular grain dealer of Danville, IIl., 
is said to be making trouble for the 
regular dealers at Oakwood, where he 
has nothing but a scale. When grain is 
moving freely he jumps into the market 
and puts up the price at Oakwood until 
no profit remains for the regular deal- 
ers. 

F. M. Cutler, of Carthage, Ill., while 
in Chicago recently stated that corn was 
planted late and has frozen so as to be 
fit for nothing. Feeders are buying at 
15 cents for 80 pounds. Hancock county 
will have to buy corn outside, and Mr. 
Cutler has already shipped in many car- 
loads. 

The directors of the Chicago Board of 
Trade have appointed the following 
members as delegates to the National 
Board of Trade which meets at Wash- 
ington January 23: H. F. Dousman, L. 
W. Bodman, James Nicol, George F. 
Stone, B. A. Eckhart, B. Frank Howard, 
James T. Rawleigh, T. M. Baxter, W. B. 
Bogert and William Nash. 

The Standard Starch Co. has bought 
the old Wakefield warehouses of R. G. 
Risser and is erecting a modern plant at 
Kankakee, Ill. The company will invest 
about $200,000 at Kankakee and expects 
to start about December 1. The new ele- 
vator is about 28x250 feet and has a 
working part about 100 feet high, with 
steam shovels to unload and 60,000- 
bushel hopper scales in the cupola. 

Dennis E. Sibley of the Sibley Hle- 
vator Co., Chicago, Ill., has filed a peti- 
tion in bankruptcy. Liabilities $275,000, 
no assets. The money was lost in Board 
of Trade deals several years ago. Sib- 
ley’s favorite deal was the “spread.” At 
one time he had 15,000,000 bushels of 
corn spread from one month to another 
without a cent of margin. A dozen com- 
mission brokers lost from $19,v00 to $25,- 
000 each. 

The new elevator at :tatve, Jll., has 
had no track connection this summer 
with either the C. B. & Q. or the C. R. I. 
& P. railways, both having declined to 
put in a switch. After loading a few 
cars by hauling grain in wagons, the 
elevator company hit upon an ingenious 
device. A long spout was rigged up 19 
run the grain 100 feet 10 the Rock Island 
tracks. In one week the company was 
enabled to ship 95 cars. The Burlington 
had only two cars, and iiastened to ask 
the elevator company for the privilege 
of putting in a switch. 

The Weller Manufacturing Co. has re- 
cently supplied a complete outfit of ma- 
chinery for the Woodson-Young Grain 
Co.’s elevator at Hast St. Louis, IIl., 
power grain shovels, belt conveyor and 
power transmitting appliances for the 
elevator of the Eckhart & Swan Milling 
Co., Chicago; power grain shovels, sev- 
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eral trippers and belt. conveyor appli- 
ances, ten special boots, car and marine 
loading spouts, elevator buckets, and 
wire rope car pullers, considerably dif- 
ferent from any pullers in present use, 
for the new elevator of W. H. Merritt & 
Co., ‘Chicago. 

Carl Fickert, manager for M. Kos- 
mack & Co., Berlin, was in Chicago re- 
cently and will visit Peoria, St. Louis, 
Kansas City, Galveston and other points 
before returning to Germany. He is 
here for the purpose of arranging for 
connections with American grain deal- 
ers. The firm he represents is one of 
the strongest flour and grain importing 
firms in Europe, having offices at cev- 
eral points in Great Britain and Scot- 
land. Mr. Fickert is desirous of buying 
grain, his firm being grain importers, so 
it ought to be a comparatively easy mat- 
ter for him to succeed in making satis- 
factory connections. 

The Chicago underwriters have again 
revised their schedule of rates. The 
changes are: 25 cents off the rate on 
grain in brick warehouses adjoining ele- 
vators, but properly cut off. Credit for 
two Niagara hydrants and fire pump 
made 25 cents flat. Charge for non-use 


of electric lanterns suspended until Jan- 


uary 10, 1900, to give opportunity to see 
how they work. Charge No. 11 of sched- 
ule-of 1 cent for each elevator leg is 
suspended when elevator legs, boots and 
spouts are constructed of metal. Grain 
dryer charge to be suspended on, condi- 
tion that written warranty is put in 
policies that dryer will not be operated 
during the life of insurance policies. 


INDIANA. 


George Parks will have charge of the 
elevator at Herbst, Ind. 

The elevator of Uhl & Son at Logans- 
port, Ind., is being enlarged. 

Robison & Co.’s new corn elevator on 
the C. & HE. I. R. R. at Clinton, Ind., has 
been completed. 

George W. Mull of Star City has trad- 
ed a large farm for the elevator of Har- 
ris & Laughlin at Lyons, Ind. 

The Brook Grain Co., Brook, Ind., has 
bought of the B. S. Constant Co. an ear 
corn feeder, to be used between crib and 
sheller. 

The Wikoff Elevator at Falmouth, 
Ind., has been purchased by Cary Jack- 
son, who recently sold his flour mill at 
Connersville to James McCann. 

G. Barnard & Son, of Fowler, Ind., 
are doing some repairing on their eleva- 
tor, and will use the B. S. Constant Co.’s 
water-tight boot on one stand of eleva- 
tors. 

H. G. Thayer, vice-president, and G. 
D. Ettinger, secretary and treasurer of 
the Bourbon Elevator and Milling Co., 
Bourbon, Ind., were in Chicago this 
week, 

M. EB. Harris, Cowan, Ind., Nov. 6: 
Corn ig drying out slowly, but will do in 
a few days to ship; quality and quantity 
are good. Monroe county will average 
50 bushels to the acre. How is that? 

J. D. McFerren, grain dealer of In- 
dianapolis, Ind., was arrested recently 
on complaint of Sophia Moore, who al- 
leges he has swindled her out of 600 
bushels of wheat stored in his elevator. 

J. B. Ross & Co., of Brookston, M. 
Duffy, of Swanington, Albert Boling of 
Adams, and Cal. Baum of Coles, Ind., 
each, have recently purchased equip- 
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ments of elevator machinery wf the 
Weller Manufacturing Co. é 

A. S. Russell, of Montezuma, Ind., who 
went to New York some time ago to 
have a surgical operation performed, 
had a relapse after his return homie and 
has been taken to an Indianapolis hos- 
pital. During all his suttering Mr. Rus- 
sell has, with the assistance of his 
wife, given close attention to business. 
His many friends in the trade wish him 
a speedy recovery. 

J. M. Brafford, of Frankfort, Ind., has 
bought the -stock of John C. Young in 
the Cyclone Grain Company, which 
erected a new elevator at Cyclone last 
summer. He will operate the elevator 
under the name of Cyclone Grain Com- 
pany. This company is the only regular 
dealer at that station and the only one 
entitled to receive bids and market 
quotations. Some receivers and track 
buyers are sending information of this 
character to parties not in the grain 
trade and thereby fomenting discontent 
among farmers and causing trouble for 
regular dealers, while they profit not 
themselves. 


IOWA. 


An elevator is to be built at Mt. Pis- 
gah, Ia. 

I, F. Miller is erecting an elevator at 
Wellman, Ta. 

Kyle & Son have nearly completed 
their new elevator at Coin, Ia. 

J. M. R. Price has nearly completed 
his new elevator at Beacon, Ia. 

Work is rapidly progressing on Gar- 
rett Bros.’ new elevator at Lettis, Ia. 

R. J. Wilkinson, of Mitchellville, Ia., 
will build an elevator at Altoona, Ia. 

J.°-W. Kutchera: has- purchased the 
grain business of Charles Boland at 
Webster, Ia. 


Jo. Hardie will build an elevator at 


Raleigh, Ia., when the M. & St. L. rail- 
road is completed. 

E. E. Bulen’s elevator at McIntyre, 
Ia., containing 3,000 bushels of grain, 
was burned recently. 

Readers will confer a favor by send- 
ing us notices of new elevators, new 
firms and business changes. 

Material has been placed at Thornton, 
Ia., for the elevator to be built for the 
St. Paul & Kansas City Grain Co. 

MeGoon & Co., of Hawkeye, Ia., have 
put in one of the A. P. Dickey Manu- 
facturing ‘Co.’s overblast separators. 

Milmine, Bodman & Co., of Chicago, 
will erect a line of elevators on the 
Sibley extension of the Rock Island from 
Gowrie, Ia. 

F. 'C. Sigler, grain dealer at Indianola, 
Ta., has thoroughly overhauled his ele- 
vator, repairing the dump and building 
a new approach. 

The St. Paul & Kansas City Grain Co. 

has just completed an elevator at Vin- 
cent, Ia. D. P. Calkins, of Clear Lake, 
will be the agent. 
' The Iowa Cereal Club, of Des Moines, 
has elected M. 'T. Russell president and 
H. K. Smith secretary and treasurer. 
Thirty have joined. 

Mr. Tropets, of the Trans-Mississippi 
Grain Co., will renovate the elevator at 
Ida Grove, Ta., recently purchased of J. 


Heh. Schmid. A new roof will be put 
on, 


L. K. Deal, grain broker of Des 
Moines, Ia., was in Chicago this week 
conferring with his principals, the Nye 


& Jenks Grain Co. and H. Hemmelgarn 
& Co. 

Elmer and F. D. Milligan have bought 
the Pease Hlevator at Farlin, Ia., with a 
view to engaging in the grain business. 
A competent man has been employed to 
take charge. 

Some of the dealers of southwestern 
Towa say so much live stock is being 
shipped in. that little corn will be 
shipped out. Has the feeding-in-transit 
rate been revived? 

The St. Paul & Kansas City Grain 
Co. has completed an elevator at Vin- 
cent, Ia., on the Fort Dodge & Mason 
City R. R. This company is building at 
each station along the road. 

The officers of the Theo. Sindt Grain 
Co., which recently succeeded H. H. 


‘Sindt & Co. at Lake Park, Ia., are Theo. 


Sindt, president; L. Stoltenberg, secre- 
tary, and August Sindt, treasurer. 

Pat Hanley and J. W. Quibell have 
been attempting at odd times to conduct 
a scoopshovel grain business at Vincent, 
Ta., but without success. Neither has 
any facilities for conducting the busi- 
ness. 

Albert Imholt, who has been attempt- 
ing to conduct a scoopshovel grain bus- 
iness at Ferguson, Ia., has no facilities 
at that station and is not! regular there 
now, but writes that he will build there. 
He owns an elevator at Vancleve and is 
regular at that station. ; 

Anderson Bros. and J. Johnson & Co. 
are no longer in the grain business at 
Vincent, Ia., both having been bought 
out last April by C. F. Austin & Co., who 
are the only regular dealers at that sta- 
tion now. Those who send track bids to 
others are wasting postage. 

James G. Gingles, agent at Collins, 
Ia., for the St. Paul & Kansas City Grain 
Co., has been under surveillance at St. 
Paul, pending an investigation of his 
accounts, which are believed to be short 
$7,000. On November 2 he escaped from 
his guard and a reward of $100 is offered 
for his apprehension by the National 
Surety Co. 

The St. Paul & Kansas City Grain Co. 
has completed its elevator at Burchinal, 
la. T. M. Griffith, formerly with Bate 
& Vroom, will have charge. The com- 
pany’s new elevators at Eagle Grove and 


- Evanston are well under way, and work 


will soon begin at Cornelia. At Mason 
City a gasoline engine will be put in and 
an engine house erected. 

A. A. Weston, of Victor, Ia., who has 
an 8,000 bushel elevator at that point, 
called recently and reported the crop of 
timothy seed unusually light; in fact, he 
has handled but 500 bushels this year, 
where he handled 3,000 last year. Corn 
is being gathered, although most of it is 
very soft; in fact, too soft for merchant- 
able corn. Some of it has molded in 
cribs and cribbers have found it neces- 
sary to shovel it over; however, it is not 
too soft to be fed, and much of it is be- 
ing consumed in that way. He reported 
Amana Society is rebuilding elevator at 
Homestead. 


There is a fight on at Ladora, Ia., 
which is said to cause dealers at neigh- 
boring towns much grief, and to rob 
local dealers of a part of their capital as 
well as the profit they are justly entitled 
to. A. A. Weston, who owns an elevator 
at Victor, is so completely disgusted 
with ‘the conditions existing in his terri- 
tory that he is determined to bide his 
time in Chicago until the fighters come 
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to their senses and do business in a 
business-like manner. Fields & Gates 
have a steam power elevator at Ladora, 
Mr. Gates having been in business for 
many years. Several years ago Tyler & 
Stockton started in business, and now 
have a flat house, which enables them to 
da some business. Mr. Weston informs 
us that they have been overbidding for 
some time and recently they were bid- 
ding a half cent more for oats than oat 
meal mill was bidding. Verily, the dis- 
trict is sorely in need of the assistance 
of a well organized association. 


KANSAS. 


Send us notices of new elevators, new 
firms and business changes. 

Kopp & Moore have begun work on 
their new elevator at Harveyville, Kan. 

Elevators are being built at Larkin 
and Green, Kan., by the Peavey Hle- 
vator Co. 

New machinery valued at $4,000 is be- 
ing placed in the Washer Grain Co.’s 
elevator at Atchison, Kan. 

N. B. Hieatt, of Willis, informs us that 
F. P. Lonberger has purchased the ele- 
vator of J. D. Harpster at Willis, Kan., 
and will become a regular dealer. 

The Midland Elevator Co., of Kansas 
City, Mo., has purchased the elevator of 
Hall & Stevenson at Manhattan, Kan. 

All of the machinery for the 500,000- 
bushel elevator at Elwood, Kan., which 
is being built by the Harroun Elevator 
Co., of St. Joseph, Mo., is furnished by 
the Weller Manufacturing Co. 

N. B. Hieatt has been very busy mak- 
ing repairs to his elevator at Willis, 
Kan., putting in two new legs and new 
spouting all over the house. He is erect- 
ing a novel smokestack made of 18-inch 
tile. 

The Greenleaf- Baker Grain Co., of 
Atchison, Kan., has recently bought the 
elevator of the British Land & Mortgage 
Co. at Ames, Kan. The elevator has 
storage room of about 130,000 bushels 
and cribs about 100,000 bushels capacity. 


MIGHIGAN. 


Charles A. Morse will add a feed mill 
to his elevator at Vicksburg, Mich. 

' -H. N. Ainsworth has bought the ele- 
vator of W. L. Ireland & ‘Co. at Chesan- 
ing, Mich. 

Beal & Newell have formed a part- 
nership to engage in the grain, business 
at Flint, Mich., making their headquar- 
ters at the Swartz Creek Flouring Mill. 


MINNESOTA. 


The old O’Neill Elevator at Lake City, 
Minn., has been torn down. 

Wright & Munson have their new ele- 
vator at Hills, Minn., completed. 

Wilkinson Bros. will rebuild their 
burned elevator at Albert Lea, Minn. 

The Ness Elevator, at Peterson, Minn., 
has been rented by E. D. Bartlett, of 
Wykoff. 

Readers will confer a favor by report- 
ing new elevators, new firms and busi- 
ness changes. 

The Greenleaf-Baker Grain Company 
has bought the elevator of Greed Bros. 
at Rice, Minn. 

A warehouse will be built at Braham, 
Minn., by the Cambridge Milling Co., 
Cambridge, Minn. ‘ ; 

The contract for the construction of 
an elevator near Willmar, Minn.,: has 
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been let by the New London Milling 
Co. 

G. K. Brady, of Dodge Center, Minn., 
has converted the flour mill at North- 
field into a tow mill. 

Minneapolis grain commission men 
propose to form a company to bond 
themselves under the Grindeland law. 

Charles Merritt, of Fairmont, will en- 
gage in the grain business at Rutland, 
Minn., at a building erected for the pur- 
pose. 

Wilkinson Bros., of Albert Lea, Minn., 
have purchased a site at the new town 
of Klester, in Faribault county, on which 
to erect an elevator. 

The fee for weighing all kinds of 
grain except flax has been advanced by 
the Minnesota Railroad and Warehouse 
Commission to 25 cents per car. 

Andrews & Gage, of Minneapolis, have 
placed in their elevator at Audubon, 
Minn., one of the A. P. Dickey Manu- 
facturing Co.’s overblast separators. 

Griffith Morris, chief clerk in the Min- 
neapolis office of the State Grain In- 
spection Department, has resigned, to 
enter the employ of a local grain firm. 

The Minnesota State Railroad and 
Warehouse Commission will compel ele- 
vator proprietors to comply with the law 
requiring a new form of warehouse re- 
ceipt. 

Frank W. Peavey, of Minneapolis, 
Minn., and Miss Kate Jordan were mar- 
ried at Clifton, near Cincinnati, O., Oc- 
tober 25. After the wedding trip the 
couple will reside at Minneapolis. 

Preliminary tests of the Roumanian 
cellular cement elevator system by the 
Peavey Elevator Co., at Minneapolis, 
Minn., have been satisfactory. The sam- 
ple bin will be built higher and the test 
continued. 

Luverne, Minn., business men allege 
that the grain market at their town is 
dead, and propose to infuse competition 
by erecting a 50,000-bushel elevator. The 
grain dealers should reciprocate and 
start a general store. 

The Peayey-Duluth Terminal Co. has 
been incorporated at Duluth, Minn., un- 
der the laws of West Virginia, to oper- 
ate grain elevators and deal in wheat. 
Capital stock $50, with privilege of in- 
creasing to $1,000,000. 

Charles E. Neale, assistant, has been 
promoted to chief scale expert of the 
Minnesota Grain Inspection Department. 
Pp. P. Swenson, a recent political ap- 
pointee, resigned. Six times in eighteen 
‘days an expert had to be called from 
Duluth to rectify the confusion made by 
Swenson. 

Levi O. Robertson, of Dawson, Minn., 
informs us that Helvig, Robertson & 
Co., of Ronneby, Minn., have sold out to 
the Cargill Elevator Co., and that Ed. 
Danielson & Co., of Dawson, have open- 
ed an elevator at Milan, Minn., of 25,000 
pushels capacity, equipped with dump 
scales and 4-h.p. Fairbanks-Morse gaso- 
Jine engine. 

Nine elevators have been built by the 
Minnesota Elevator Co. on the extension 
of the Northwestern Railroad from San- 
born, Minn., to Burt, Ia., and contracts 
have been let for the erection of four 
more on the branch north of Sanborn at 
Wanda, Wadasso, Okawa and Vesta. Ar- 
rangements have also been perfected by 
the company for the immediate construc- 
tion of elevators at Frost, Marna, Brice- 
lyn and Kiester, Minn., on the new I. 
M. & N. W. Railroad. 


MISSOURI. 


W. E. Cooding.has accepted his ap- 
pointment as chief grain inspector of 
Missouri. 

At Sedalia, Mo., a 25,000-bushel eleva- 
tor is being erected by the EHisenmeier 
Milling Co. 

A corn sheller will be put in by the 
Missouri & Kansas Grain Co., which is 
building an elevator at Neosho, Mo. 

A hearing on the application to fore- 
close the mortgage on the Farmers’ Ele- 
vator at St. Louis, Mo., is to be held 
Noy. 10. 

The Gordon-Brunswig Commission Co, 
has been incorporated at St. Joseph, 


Mo., to deal in grain and stock. Capital 
stock, $10,000; incorporators, Thomas 
P. Gordon, Lena Gordon, Albert J. 


Brunswig and Ida R. Brunswig. 

Horace Ghiselen, who was at one time 
secretary of the St, Louis Elevator Co. 
and later was one of the superintendents 
of the old United Elevator Co., has been 
appointed secretary of the new United 
Elevator & Grain Co., to succeed C. C. 
MecClosky, who was appointed secretary 
pro tem. 

On complaint of the Shellabarger Mill 
& Hlevator Co., of Decatur, Ill., that 
several cars of wheat inspected by the 
IKXKansas state inspection bureau had been 
found on arrival to be from one-half to 
six pounds below the weight of the 
specified grade, an investigation was 
made by Chief Inspector McKenzie, who 
found that the charges were true. It is 
supposed that the wheat has been adul- 
terated in an elevator before shipment 
from Kansas City, Mo. The Sheila- 
barger Company declares that it will not 
knowingly purchase Kansas City wheat 
hereafter. 


NEBRASKA. 


Oscar Vanier has purchased the ele- 
vator of Mallory & Schenck at DuBois, 
Neb., and is putting in a gasoline engine 
and making other improvements. 

Littler & Sloat, who are operating the 
Ferguson Elevator on the F. EH. & M. V. 
R. R. at Harvard, Neb., have enlarged 
the plant with several additional bins. 

One of the A. P. Dickey Manufactur- 
ing Co.’s largest overblast separators has 


been installed in the factory of the 
United Starch Co. at Nebraska City, 
Neb. 


The Updike Grain Co. has been incor- 
porated at Omaha, Neb., with $110,000 
capital stock. Incorporators, Nelson Up- 
dike, Furman Updike, Edward Updike, 
Peter H. Updike, Clyde L. Updike and 
Elmer A. Cope. 

The Omaha Elevator Co. is building 
an elevator at Fremont, Neb., with a 
brick office, engine room and scale house. 
The elevator will be 28x31 feet, with 11 
bing having a capacity for 20,000 bush- 
els. 

S. E. Williams was in Chicago recent- 
ly and reported that corn in the vicinity 
of Tekamah, Neb., is very dry. P. D. 
Williams, who advertised bis elevator at 
Tekamah for sale, has sold the house to 
Crew Bros., and moved to California to 
live. 

Secretary Bewsher informs us that 
eighty additional elevators have been 
added to the membership of the Na- 
braska Grain Dealers Association, which 
gives the association a membership of 
680 houses. The Nebraska dealers recog- 
nize the advantage of working together, 
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give the organization their active and 
financial support, and profit thereby. 

The Nebraska Grain Dealers’ Agssocia- 
tion, the strongest and best supported 
association of all, has not only reduced 
its monthly dues from 60 to 50 cents 
per elevator, but it has also reduced the 
initiation fee from $3 to $1. This re- 
duction in fee is to hold good for sixty 
days in order to give the few dealers re- 
maining outside the association an op- 
portunity to join in the work. The Ne- 
braska dealers are standing by their as- 
sociation and giving it their active and 
financial support better than grain 
dealers have ever done before and, nat- 
urally, the returns from their invest- 
ment exceed any previous record. The 
trade in Nebraska is in better condition 
than ever before, and the dealers who 
are so fortunate as to be members of the 
state association, are not only pleased 
but delighted with the results of their 
harmonious effort to relieve the trade 
of the many abuses and burdens which 
have incumbered it heretofore. 


NEW ENGLAND. 


Lay & Dibble, of Ionia, Vt., have 
leased the grain elevator of Isaac Nor- 
ton, at Holcomb, and will engage in the 
business there also. 

Peter Pion, of Thompsonville, Conn., 
with his sons, will engage in the grain 
business, having purchased the business 
of Mr. Roberts, of Worcester, Mass. 

The Scott & Paine Co. has been in- 
corporated at Portland, Me., to deal in 
grain and hay. Capital stock, $40,000; 
Incorporators, Harry B. Russ, president; 
Eugene W. Hunt, treasurer; ©. S. Fox, 
all of Portland.: 

Edward P. Merrill, grain broker, Port- 
land, Me., writes: The railroads center- 
ing here have notified that only four 
days’ detention will be allowed before a 
demurrage charge begins. Very little 
spot stuff. The Northwest is offering no 
millfeed just now. Grain at this point 
is selling for less money than before No- 
vember 1. Dealers are supplying mill- 
feed to their customers out of previous 
purchases at less than present shipping 
price. The warm, pleasant fall helps 
those who desire to economize on mill- 
feed for feeding. (St. Louis is offering 
winter bran at $19; western mixed feed, 
$19.50; new corn, first half November 
shipment, 411-2; new corn, November 
shipment, 41. 


NEW YORK. 


The Western Elevating Association of 
Buffalo has issued the following card of 
rates for elevating and storage at Buf- 
falo for this season and for 1900 on all 
sound grain received from October 31 
until further notice: For elevating, in- 
cluding ten days’ storage, to April 1, 
1900, per bushel 1-2 cent. For storing 
each succeeding ten days or parts there- 
of, to December 1, next, per bushel 1-4 
cent. Arrangements for storage after 
December 1, 1899, whether on grain al- 
ready in store or on grain elevated after 
that date, must be made with the ele- 
vator storing the grain. All accrued ele- 
vating and storage on grain remaining 
in store on April 1 in each year must be 
paid on that date on or before ten days 
after the opening of canal navigation 
following, under penalty of 1-2 cent per 
pushel additional storage if not so paid 
on that date. ‘ 
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NORTHWEST. 


Grain trade news items are always 
welcome. 

The elevators at Pisek and Inkster, N. 
D., are being equipped with overblast 
separators furnished by the A. P. Dickey 
Manufacturing Co. 

A. H. Betts’ application for an ele- 
vator site at Fulton, S. D., has been suc- 
cessful, and construction will begin as 
soon as the material can be got on the 
ground. 


PENNSYLVANIA. 


An elevator of 10,000 bushels capacity 
will be built at Vallonia by the Mead- 
ville Distilling Co., of Meadville, Pa. 

The elevator of the Pittsburg Milling 
Co., at Pittsburg, Pa., has been equipped 
with the Weller Manufacturing Co.’s 
machinery. 

Samuel Weiker, a retired grain mer- 
chant of Littlestown, Pa., died Oct. 28, 
after an illness of several months. He 
was 85 years of age. 


OHIO. 


Crites Bros. & Co., Circleville; O., are 
placing the Constant grain feeder in 
their elevator. 

Printz & Baldwin have purchased the 
elevator of W. J. Jenkins on the Pan 
Handle at St. Paris, O. 

The dock at the Wabash Elevator, To- 
ledo, O., is being dredgea to permit load- 
ing of deep-draft vessels. 

The elevator of the Archbold Milling 
Co., at Archbold, O., has recently been 
equipped with machinery supplied by 
the Weller Manufacturing Co. 

Matthew and George Swan have pur- 
chased the interest of Thomas B. War- 
ren and his father in the grain business 
of Swan & Warren, at Toronto, O. 

The Star Hlevator on the Lake Shore 
tracks at Toledo, O., owned and oper- 
ated by the O. W. Mills Grain Co., was 
burned Oct. 22, together with 7,000 bush- 
els of wheat, oats and beans. Loss, $12,- 
000; insured. 

S. G. Chamberlin, of East Liberty, O., 
writes that the fire in his elevator was 
not serious. The elevator stand was 
burned at the bottom and 200 feet of 
belting destroyed. The plant has been 
straightened up in good shape, and is 
doing a good business. 

John Reichelderfer & Son, Criders- 
ville, O., Nov. 2: We are handling lots 
of new corn, which we find is exceeding- 
ly dry and of excellent quality. We can 
report a very good grain and hay busi- 
ness at present. We have 20 carloads of 
hay in store in our hay barn. 

The crop bulletin for Noy. 1 issued by 
the Ohio State Board of Agriculture, 
shows that the wheat acreage for har- 

vest of 1900 is 100,000 acres less than 
that for the harvest of this year. The 
condition of the growing wheat has been 
reduced by drouth and fly so that it is 
not now in good condition to meet the 
winter. The condition is put at 87 per 
cent of a full average condition at this 
season. Barley, area sown last fall, 
5,410 acres; area sown this fall, compar- 
ed with last year, 95 per cent; estimated 
area, of fall sown for the harvest of 1900, 
5,166 acres; condition compared with an 
average, 88 per cent. Rye, area sown 
last fall, 15,871 acres; area sown this 
fall compared with last year, 95 per cent; 
estimated area for the harvest of 1900, 
14,597 acres; condition compared with 


an average, 91 per cent. Corn, prospect 
compared with an average, 88 
per cent. Buckwheat, prospects 
compared with an average, 72 per cent. 
Potatoes, estimated average product an 
acre, 76 bushels; affected by rot, 2 per 


cent, 


PAGIFIG GOAST. 


H. M. Hansen is building another 
grain warehouse at Wilbur, Wash., 125 
feet long. 

At Tacoma, Wash., the Northern Pa- 
cific Railroad is blockaded with grain 
cars waiting to be unloaded into ele- 
vators. 

Mr. Bacon, formerly connected with 
Lilly, Bogardus & Co., Seattle, Wash., 
hag bought an interest in the Galbraith 
Grain Co. 

The Northern Pacific Railroad has 
purchased a site on the water front at 
Tacoma, Wash., on which to erect a 
large elevator. 

J. E. Duff, agent for the Tacoma Grain 
Co., at McCoy’s Siding, Wash., was pain- 
fully injured recently by a pile of sacked 
grain falling on him. 

Hiestand, Warner & Co., of San Fran- 
cisco, have established a branch of their 
grain business at Colfax, Wash., with 
Curtis Harrold in charge. 

A. G. McAdie, of the California 
Weather Bureau, reports for the week 
ending October 30 that grain in the San 
Joaquin valley is making a good growth, 
and pasturage is abundant in all sec- 
tions. Plowing and seeding are pro- 
gressing, except in some localities where 
the heavy rains left the soil too soft for 
work. There is still a considerable 
quantity of grain threshed and hay un- 
baled in the coast and bay section, and 
some damage was done by recent rains. 


SOUTHEAST. 


Crowley, La., is rapidly becoming one 
of the leading primary rice markets of 
the south, 

We have discontinued publishing the 
advertisement of the Standard Hay Co., 
of Norfolk, Va. 

T. W. Dewar, of Edinburgh, Scotland, 
has been, visiting New Orleans to study 
the export grain trade. 

Lewis, Leonhart & Co. have succeeded 
Brandau & McDaniel, dealers in grain 
and hay at Knoxville, Tenn. 

A cargo of 150,000 bushels of corn has 
been sold for direct shipment from New 
Orleans to Cape Town, South Africa. 

Rice millers of Southwestern Louisi- 
ana are endeavoring to find a market 
for the increasing production of red 
rice. 

Samuel T. Jones, grain dealer of Caro- 
line County, Md., died Oct. 25, at his 
home in Goldsboro, of typhoid fever, 
aged 45 years. 

J. A. Mankin & Co.’s granary and store 
at Marsher, Raleigh County, W. Va., 
were burned recently, causing $7,000 loss 
with no insurance. 

D. B. Garrett, grain dealer of Lynn- 
ville, has accepted a position as travel- 
ing salesman for the City Grain & Feed 
Co., of Columbia, Tenn. 


SOUTHWEST. 
Send us the grain trade news of your 
vicinity, 
Colorado, this season, is buying con- 


THE GRAIN DEALERS JOURNAL. 


siderable hay from Kansas and Ne- 

braska. ; 
An-additional elevator is being erect- 

ed by the Farmers’ Grain & Elevator 


Co., Lexington, Okla. 


TBXAS. 


A complete outfit of elevator machin- 
ery was purchased recently of the Wel- 
ler Manufacturing Co. by the Bartlett 
Oil Mill Co., Bartlett, Tex. 

C. McD. Robinson, chief inspector of 
the Galveston Board of Trade, reports 
the exports of grain from that port dur- 
ing October as 1,898,322 bushels of wheat 
and 883,610 bushels of corn, against 1,- 
183,282 bushels of wheat and 42,714 
bushels of corn during October last 
year, 

Former Congressman Fairchild of the 
New York State Commerce Commission 
recently said: It cannot be denied that 
Galveston is now a most worthy rival of 
the metropolis as a grain-exporting 
port, and while the most dangerous ene- 
mies to our exporting trade will ever be 
the other ports of the Atlantic coast, we 
cannot but appreciate the fact that the 
Texas town has dealt New York’s com- 
merce a hard blow. 

A conference was held Nov. 4 at the 
Oriental hotel, Dallas, Tex., between 
President J. P. Harrison, Secretary E. 
H. Crenshaw, L. G. Belew and G. J. 
Gibbs of the Grain Dealers’ Association. 
Traffic Manager Bein of the Southern 
Pacific lines and Messrs. Sargent of the 
Texas and Pacific, McCabe of the Rock 
Island, Swan of the Cotton Belt, and 
Noel of the Katy, to consider the oats 
rate. The conclusions reached by the 
conference were that the commission 
should withdraw its emergency rate of 
8 cents per 100 pounds from Texas 
points to Galveston, Sabine Pass, Port 
Arthur and Velasco, and that the rate 
of 20 cents per 100 pounds on oats here- 
tofore in effect to Mississippi river 
crossings should be restored. 


WISGONSIN. 


John DeMaster has leased and will buy 
grain at the Phoenix Elevator, Cedar 
Grove, Wis. 

An elevator and feed mill combined 
is being erected at Greenwood, Wis., by 
the N. C. Foster Milling Co. 

James J. B. Orth, grain speculator, of 
Milwaukee, Wis., has filed a petition 
in bankruptcy. Liabilities, $15,162; as- 
sets, $180. 

The American Malting Co. has leased 
its elevators at Chicago, Milwaukee, 
Wabasha and some other points, to the 
recently incorporated Great Lakes Ble- 
vator & Warehouse Co. 

The elevator and mill of the Wiscon- 
sin Milling Co., at Milwaukee, Wis., 
were burned Oct. 27, together with a 
large quantity of corn. Loss, $75,000; 
insurance, $83,000. The plant was oper- 
ated by the Pabst Brewing Co. 

A car containing 1,100 bushels of bar- 
ley consigned to the Wisconsin Malt & 
Grain Co., of Appleton, went through a 
Northwestern Railway trestle at Fond du 
Lac, Wis., Oct. 25. Striking a rock the 
car burst, letting 900 bushels of the 
grain into the river. 


If the devil offers a quarter of a cent 
more for grain than the other fellow, 
the devil gets the business.—A. H. Bew- 
sher, Omaha, 
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All sizes to order. Write for prices. alogue ** B® 


OHAS. KAESTNER & CO 


Absolutely pre- . 3 
van teratixiae Indicator th atl he CINCINNATI BAG €O., CINCENNATI, 0. efi vou tay, 241 8. Jefferson St., Chicago, Il. 


is EAMLESS COTTON GRAINBAG , | 


of grain at eleva- 

tor head. Under absolute control of operator. For 
information address the inventor, D, H. CRAMER, 
Grand Island, Neb., or to the sole manufacturers, 


Webster Mfg, Co,, 1075 W. Fifteenth st., Chicago, 


a aulleemteusaege! M\ILWAUKEE BAG CO. miwareer, 


CRANE BROS, Linenoid Mfrs. Westfield, Mass. 
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PATENTS GRANTED 


John O. Brown, of Columbus, O., has 
been granted letters patent No. 635,294 
for a gas engine. 

Herman Heinrich, of Dollnitz, Ger- 
many, has been granted letters patent 
No. 635,480 on a grain scourer. 

Geo. B. Mallory, of New York, N. Y., 
has been granted letters patent No. 635,- 
561 on a grain elevator. 

Oscar E. Rose, of Alma, Kan., has 
been granted letters patent No. 636,185 
(see cut) on a car mover. This device 
consists of a device applied to a lever 
and projecting therefrom to engage the 
flange of the wheel for the purpose speci- 
fied. 

Staunton B. Peck, of Chicago, Ill., has 
been granted letters patent No. 635,868 
(see cut) on a screw conveyor and as- 
signed it to the Link-Belt Machinery 
Co., of same place. This conveyor is 
made up of ia series of separate screw 
sections, each consisting of a hub-like 
part, with a portion of the screw blade 
integral therewith; each screw blade 
portion has a compound curvature, the 
ends being substantially in the plane of 
the longitudinal split through the hub- 
like part. 
to be clamped together upon a. shaft, 
the ends of the blade portions meeting 
so as.to form a continuous screw, but 
are independent of each other. 

James Donovan, of Three Rivers, 
Mich., has been granted letters patent 
No. 636,025 (see cut) on a corn sheller. 
The principal feature set forth on this 


These sections are adapted ' 


machine is the combination with the 
shelling casing, the shelling cylinder 
therein. 


686,748 


Ernest H. Korsmeyer, of Higginsville, 
Mo., has been granted letters patent No. 
636,048 on a gasoline engine and as- 
signed one-half of it to Fritz Lang- 
krahr, of same place. 

John B. Cornwall, of Moline, Ill., has 
been granted letters patent No. 635,748 
(see cut) on a grain scourer and con- 
veyor. This scourer and conveyor. is the 
combination of a pair of scouring cylin- 
ders arranged parallel and in the same 
plane, communicating with each other 
and respectively connected with a feed 
inlet and discharge outlet. A sectional 
spout connects the ends of the cylinder 
at the opposite end of the machine, The 
spout is formed of two similar opposed 
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sections formed with interlocking 
flanges and respectively connected to the 
opposite cylinders. These cylinders are 
placed in a flat bottom casing. A screw 
conveyor is located at one side of the 
casing; there are belts and drags for 
conveying material to and under the 
conveyor, the drags passing over and 
under the conveyor. 

Emil R. Draver, of Winchester, Ind., 
has been granted letters patent No. 
636,121 (see cut) on a grinding mill and 
assigned one-third to Henry C. Draver, 
of same place. This grinding mill is 
the combination with a feed trough or 
propeller casing and a suitable resist- 
ance plate, of a grinding screw or pro- 
peHer within the casing and held under 
pressure to move towards and from the 
resistance plate. A discharge gate con- 
trolled by the longitudinal motion of the 
propeller to vary the size of the outlet 
from the grinding chamber. 

Robert F. Wentz, of Siegfried, Pa., 
has been granted letters patent No. 636,- 
017 on a separator. 

John A. Ostenberg, of Westminster, 
Vt., has been granted letters patent No. 
636,058 on an automatic weighing ma- 
chine and assigned it to Frederick M. 
Gilbert, of Walpole, N. H. 


A Department of Commerce is pro- 
posed as an additional executive branch 
of the United States Government. The 
establishment of the department will be 
urged upon Congress at its next session; 
and it is believed President McKinley 
will give the matter favorable mention 
in his annual message. 


Clark’ 


FREIGHT AGENTS,’ OFFICIAL 


GRAIN DEALERS’ AND. SHIPPERS’ 


azetteer....1s99-1900 


— 


CONTAINING COMPLETE 
GRAIN INSPECTION RULES and 


Official Lists of Grain Dealers 


and Millers 


on over 100 lines of railroad. 


Names Arranged by Railroads. Over 200 pages. Well bound in cloth, Stiff or exible cover. 


JUS FE OUT... PRICE $2.00. 


ADDRESS 


a 


Grain Dealers Company, 10 Pacific Ave. Chicago, Ill. 
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ih 


i} 
H 
MULL 


41 DEY STREET, 


THE JEFFREY MFG. CO, 


Columbus, Ohio. NEW YORK. 


Send for Catalogue. 


"° CALIFORNIA 


Via The 


Midland Route 


VIA OMABRA, GOLORADO SPRINGS, 
SALT LAKE GITY, OGDEN, and 
SAGRAMENTO. 


EVERY FRIDAY NIGHT 


A THROUGH TOURIST CAR FOR 
LOS ANGELES LEAVES THE..... 


Chicago Milwaukee & St. Paul R’y 


Union Passenger Station, Chicago, at 10:35 p. m. 


connecting with all trains from the East, carrying First and 
Second-Class Passengers for Coloraao, Utah, Nevada, and 
all points in fornia. 


Reserve Sleeping Car Accommodations Early 
‘TOURIST CAR BERTH RATE ONLY $6.00 


CITY TICKET OFFICE, 95 ADAMS ST. 
GRAIN SAMPLE PAN 


For Examining Samples of Grain and Seeds. 


P 


Made of Aluminum. The Lightest Pan made, 
will not Rust or Tarnish, always stays Bright. 
Grain Size, 2%4 x12 x 16% ins...... $1.25 
Seed Size, 154 x 9x11 ins.......... 1.00 
Grain Size, in Russia Iron........ .50 
GRAIN DEALERS CO., 10 Pacific Ave., CHICAGO, ILL. 


Grain Trade Books 


ot Bilas can be obtained at the office of the 


GRAIN DEALERS JOURNAL, CHICAGO. 


DIXON ’Ssuica GRAPHITE PAINT 


FOR TIN OR SHINGLE ROOFS AND IRON WORK. Tin roofs well painted have not re- 
IT IS ABSOLUTELY WITHOUT AN EQUAL. 


If you need any paint it will pay you to send for circular. 


JOSEPH DIXON CRUCIBLE CO., Jersey City, N. J. 


DO YOU WANT 


The grain trade news? Then subscribe for the GRAIN DEALERS 
JOURNAL, which is published on the {0th and 25th of each month 
by the Grain Dealers Company, at 10 Pacific Avenue, Chicago, 


quired repainting for ro to 15 years, 


for $1.00 per year. 


United States Scale Company, TEAR: Havre, wo. 
Established 23 Years. MANUFACTURERS OF LARGE SCALES 


ALL KINDS OF 
First-Class Reliable Scales at the Lowest Prices. 


References everywhere. We a you prompt, satisfactory work at lower prices than can be had anys 
where else. Skilled men to erect scales. Send for circulars and prices. 


S.J. AUSTIN, Prest. 


Shortages in Shipments... 


Can be detected by providing reliable weighing facili- 
ties. AMcLeod Automatic Weigher will pay for itself in 
It weighs and registers accurately all 


a short time. 
the time. 


ROOT & SMITH, fzens! 
McLEOD BROS. 


Patentees and Makers, 
MARIETTA, KAN. 


Kansas City, Mo. 
H.C. HART, 

Sole Agent for Nebraska, 
EDGAR, NEBR. 
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CORN and FEED MILLS : 


Sy 


~ 
A 


hte * GASOLINE ENGINES 
PAYS acuta. % STEAM ENGINES 


Outs has no equal in Strength, Dura- , . BOILERS 


bility, Efficiency, Convenience, Capacity, . 
and Quality of Work. ¢ 


_ 
a 


_ 
i) 


Several sizes. Prices very reasonable. 


C51 The Edward P. Allis Co. & 


, 
Gear or Belt Drive 


for Slow Roll. MILWAUKEE, WIS. f 
: 
, | | 
£ Elevator Machinery and Supplies 
5 of all Kinds. 


: ; 
> ™ FROST Mré. Co. 


; (30 Simmons St. GALESBURG, ILL. $ 
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You Know 
and 
We Know 


But 15,000 regular Grain Dealers, all prosperous 
men, don’t know that you are in business. 


THE GRAIN DEALERS JOURNAL can help you secure desirable 
business. Write for advertising rates to the 


GRAIN DEALERS CO., 10 Pacific Ave., CHICAGO, 
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A Tip to the Races, | AX TRANSMISSION ROPE 


(Caucasian, Ethiopian, Mongolian 
or any other 
Operating Grain Elevator.) 


HEN a breakdown occurs demanding prompt | 
delivery of repairs, send your order to the 
4 manufacturers making the most complete E 
line and carrying the largest stock. They will not 
be obliged to re-order the material from others there- E 
by causing a delay of several hours and in many 
cases days. Not being dependent on others manu- 
facturers know just what they can promise in the 
matter of deliveries. A second-hand promise counts 
for nothing. Our line of manufacture is complete, 
so is our stock of such goods as it is possible for any- 
one tocatry. We request your consideration when 
in trouble. 


Send for general Catalogue No. 14. 
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WELLER MANUFACTURING CO., 


Manufacturers of 24-96 MARKET ST. 


Grain Elevator Machinery CHICAGO. 


and Supplies..... 


118, 120, 122, 124 and 126 North Avenue, 
CHICAGO.; 


